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Who's next 
or decrease? 
* 


For Land’s Sake 


Last year’s average fertilizer 
prices were up 27 percent over 
1940. 


* * 


* * * 


Angels Return 


The Blue Patrol, sometimes 
called the “blue angels,” has re- 
turned to New Hampshire high- 
ways. The patrol aids motorists in 
distress. 

* 


Largest Yet 
The largest single shipment of 
crude rubber ever to be received at 
that port was recently unloaded at 
Boston. Valued at $3,240,000, the 
72,000 bales from Malay Straits is 
said to be the forerunner of a 
large volume of rubber to be moved 
through that port. 
* 


* 


* * 


* 


Safety News 

Short newspaper articles on pro- 
gress in reduction of traffic acci- 
dents, accompanied by safety and 
service tips for release to local 
newspapers, are being furnished 
dealers by NADA. 

The releases are intended for 
submission to local newspapers and 
quote the dealer’s name. 

* 


* * 


Advice 

Dealers can well follow the lead 
of department stores in urging 
their salesmen and others in con- 
tact with the public to “Smile, 
darn you, smile,” and to be cour- 
The war and reconversion 
may have justified long faces and 
take-it-or-leave-it attitudes. 

But the $64 question now is how 
best to meet increasing competi- 


4 tion. 


The smart merchandisers say it 
is treating a customer like a cus- 
tomer—one that you want to keep. 


Age 29h increase 





PONTIAC FOR 1947 FEATURES the tasteful use of chrome, new front end styling, 
and other appearance changes. A plant expansion program, now nearing completion, 
will place Pontiac in a position to increase output substantially if sufficient raw ma- 
terials are available, according to H. J. Klingler, general manager. Production of over 
250,000 cars is planned in 1947. It is offered in two series, 10 body types. Story page 2. 





By Bernie Thomas 
Staff Writer 

DETROIT.—With all plants in 
production for the first time in 
1947, U. S. car and truck makers 
last week turned out an estimated 
85,590 vehicles—nearly 15,000 more 
than the week before. 

U. S. output last week includ- 
ed 62,249 cars and 23,341 trucks. 
According to revised figures, 52,- 
208 cars and 18,410 trucks were 
accounted for in the previous 
week. 

Combined U. S. and Canada car 
and truck output last week is esti- 
mated at 90,511, compared to a 


before. 

Meanwhile, the Civilian Produc- 
tion Administration reported last 
week that U. S. plants built 262,076 
passenger cars and 101,484 trucks 
during December, 1946. Those to- 
tals were about 15 percent below 
the industry’s forecast on passen- 
ger cars and about 12 percent low- 
er than truck estimates, because 
of the irregular delivery of ma- 











Export of Used Cars OK'd; 
| No Mass Exodus Likely 


WASHINGTON. —New trucks, 
buses and chassis may now be 
shipped overseas without restric- 















Top Cars 

New car registrations for 10 
months, plus 45 states for No- 
vember and eight for December: 
1946 1941 
Pos. Make Pos. 
1—279,841 Ford 570,566— 2 
2—248,147 Chev. 839,466— 1 
8—188,214 Plym. 429,225— 3 
4—118,399 Dodge 203,180— 7 
5— 98,258 Buick 288,869— 4 
6— 88,592 Pontiac 268,359— 5 
I— 72,107 Nash 78,621—12 
8— 71,607 Olds. 216,695— 6 
9— 61,970 Hudson 68,616—13 
10— 57,748 Chrysler 136,208— 8 
ll— 49,994 Mercury 76,361—11 
12— 48,140 Stude. 106,392— 9 
18— 48,024 De Soto 86,195—10 
14— 29,558 Packard 64,227—14 
15— 18,253 Cadillac 56,043—15 
16— 8,644 Lincoln 17,248—17 
17— 1,932 Crosley 1,022—18 

18— 887 Kaiser 
19— 7338 Willys 20,990—16 

20— 604 Frazer 

Total All Makes 
1,492,183 3,525,950 
4 For further details, see page 
20, today’s issue. 


tions, and export licenses for new 
cars have been liberalized, the U. 
S. Department of Commerce an- 
nounced last week. 

In addition, regulations on used 
car exports have been relaxed 
somewhat, but no great exodus of 
these vehicles is expected. 

During a trial period to March 1, 
the government will permit each 
recognized exporter to ship 50 used 
ears to countries where urgently 
needed. Since only recognized ex- 
porters will be given permission, 
the department expects little 
trouble in policing the new regu- 
lation. 

Shipments to Mexico and other 
nearby countries will be especially 
watched, the department says, add- 
ing that regulations on used cars 
will be liberalized or tightened | 
after March 1 depending on the | 
effects of the trial period. 

The export quota for new pas-| 
senger cars is expected to remain | 
at about 6.5 percent. However, nu- 
merically, this would mean more 
new cars going overseas as pro- 
duction speeds up. | 

Government spokesmen pointed | 
out, however, that there is no dis- | 
position on the part of manufac- | 
turers to press export sales at the | 
éxpense of the home market. 
Manufacturers have shipped 























(See EXPORT, Page 41, Col. 5) 


Auto Outp 


W eek’s Total Hits 85,590 As Chevrolet Reopens; 
277,000 Cars Seen in January 


revised total of 75,230 for the week | 


ut Spurts 


terials and components, CPA said. 

Automotive News three weeks 
ago estimated U. S. output in 
December at 260,986 cars and 
100,504 trucks. 

CPA also reported that the au- 
tomotive industry generally is tak- 
jing a conservative viewpoint on 
|increases in passenger car output, 
largely because of past experience 
in being unable to procure ma- 
terials in ample quantity. 
| CPA predicted the output of 
|}about 277,000 passenger cars in 
January, and a check of AvTomo- 
Tive News tabulations thus far re- 
| veal that such a figure is likely. 

Positive signs that truck com- 
panies are out of the reconver- 
sion period were seen by CPA in 
the record total of 602,967 trucks 
produced in the last six months 
of 1946. Truck makers during 
that period, CPA said, produced 

(Continued on Page 41, Col. 3) 








Production 
Automotive News Estimates, 
U. S. Cars, Trucks 











85,590 
70,618 
a & 
Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 41. 











WASHINGTON. — NADA 
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GM Luxury 
Raised $1 
Pontiac 8 


By Pete 
Editor, Aut 


DETROIT.—Following the 





Car Prices 
7 to $220; 
Boosted $18 


Chevrolet Unaffected; Wilson Blames Costs for Hikes; 
Delay of Announcement Causes Confusion 


As to the Models Involved 


Wemhoff 


omotive News 


furor kicked up last week by 


|General Motors’ price increases on some 1947 models, these 


facts stood out: 
Pontiac’s eight-cylinder m 


aod 


the price more nearly in line with 
cost.” 

Prices on “luxury” models in the 

Cadillac, Oldsmobile, Buick and 
Pontiac lines—convertibles and sta- 
tion wagons—were increased $17 to 
$220. This represents only about 2 
percent of GM output. 

3 Chevrolet prices were untouched, 

as were the volume models in 
the Oldsmobile, Buick and Cadillac 
lines. 

The daily newspaper furor was 
touched off by a tip from a local 
dealer. Following traditional 
methods of advising dealers first 
of price changes—or, perhaps, 
hoping to slide the increases 
through without notice—neither 
General Motors nor any of its 
divisions had informed news- 


papers. 

The first flash declared all GM 
car prices had been raised, later 
to be denied by M. E. Coyle, execu- 
tive vice-president, after a hurried 
phone conference with C. E. Wil- 
son, president, who was in Wash- 
ington to deliver a speech —on 
prices, and labor matters. 

Nicholas Dreystadt, general man- 
ager, Chevrolet, also issued a quick 
denial that Chevrolet prices had 





last | topflight 


been boosted. 

But considerable damage had al- 
ready been done across the nation, 
especially in view of Ford’s $15 to 
$50 price reductions of a few days 
previously. 

Contacted in Washington, Wil- 
son vigorously defended the GM 
price boosts and characterized 
the Ford reduction as a “pub- 
licity stunt.” Before OPA was 
abolished, Wilson said, Ford had 
been given a higher price level 
than Chevrolet, thus leaving a 
disadvantage to General Motors 
which was only partly corrected 
by the $100 price increases an- 
nounced by GM after OPA ex- 
pired. 


odels were boosted $18 to in- 


crease the spread over the six-cylinder cars, “to bring 


®@; 


T 





Steel Pay Pact 
Near; Chry¢ler 


Argues Contract 


By Mac Gordon 
Staff Writer 

DETROIT.—Wage and contract 
agreements between the major 
steel manufacturers and the Unit- 
ed Steel Workers of America-CIO 
were reported as “nearly complet- 
ed” last week, but no peace signs 
were visible in the auto industry’s 
negotiations with the UAW-CIO. 

Sources close to the steel nego- 
tiations predicted that an an- 
nouncement of new contracts in 
the industry would be made well 
in advance of the Feb. 15 expira- 
tion date. It was reported that the 
Wage increase figure has already 
been determined and that only sec- 
ondary issues were left to be 
settled. 

In the three-month-old Chrys- 
ler negotiations, however, indi- 
cations were that a deadlock was 
developing on issues involving 
both working conditions and the 
UAW’s wage demands. Differ- 
ences of opinion were noted on 
several matters mentioned in the 
company and union statements 
on the respective demands and 
counter-demands. 

The expiration date of the Chrys- 
ler contract (Jan. 26) approached 
without any word from either 
party as to a possible extension. 
The contract specifies that, unless 
proposed amendments are agreed 
upon or withdrawn by Jan. 26, 
the contract shall expire on that 
date. 

It was believed that the negotia- 
tors would agree to continue the 
contract until their discussions 
either conclude in a new agree- 








Wilson added that he was sur- 
(See PRICES, Page 40, Col. 3) 


Stars to Glitter at NADA Convention 


stars, including Milton | 


week made public the detailed pro- | Berle, who will be master of cere- | 


gram for its 30th anniversary con- 
vention to be held in Atlantic City, 
Feb. 17-18. 

Heading the list of speakers will 
be Rep. Charles A. Halleck, of In- 
diana, majority leader of the House, | 
who will tell dealers how he thinks | 
they can and should cooperate na- 
tionally in a postwar world. 


of Congress to address a dis- 
heartened dealer convention after 
dealer retail stocks were frozen 
in 1942. He brought them hope 
of government aid and later 
helped them get legislation re- 
sulting in restoration of their 
peacetime commissions, which 


| 


| OPA had slashed. 


Entertainment during the con- | 
vention will feature a number of | 


monies; Kathryn Grayson, singer; | 


| Johnny Johnson, screen and radio 


|singer; The Hartmans, dance satir- | 


ists; Sugar Chile Robinson, seven- | 
year-old piano prodigy, and the| 
Holiday Girls, precision dancers. | 


Other featured speakers include | 


|George Romney, general manager | 


ment or break down entirely. If 
(Continued on Page 6, Col. 1) 


oline stoves, will give his views 
about “The Man Who Sells.” 
Carney is recognized as one of 
the nation’s most successful 
sales executives. 

Clayton Rand, a vigorous expo- 
nent of the American way of life 
and thought, will speak on “The 
Free and The Brave.” Rand is 
editor and publisher of the Dizie 


of Automobile Manufacturers Assn., | “ide of Gulfport, Miss., and owner 
Halleck was the first member | who will discuss “How Many Cars | °f the Dixie Press of the same city. 


| Will You Get in 1947?” 


Ralph W. Carney, vice-presi- 
dent and sales manager for the 
Coleman Co. of Wichita, Kan., 
manufacturers of lamps and gas- 
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|He has appeared before groups 
throughout the United States and 
many foreign countries. 


Wheeler McMillen, editor-in- 
chief of the Farm Journal and 
editorial director of the Path- 
finder magazine, will outline his 
ideas of public attitude toward 
the automobile dealer in his 


address, “The Customer Speaks.” 
(See NADA, Page 26, Col. 5) 
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‘Can Go Either Way’... 
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Used-Car Market Held 
Steady to Uncertain 


By Bob Finlay 
Managing Editor 

DETROIT.—The used-car mar- 
ket was reported steady-to uncer- 
tain last week in most sections of 
the country. 

Reports ranged from especially 
soft in the East to very strong in 
Florida. 

At the Indianapolis auction of 
Stuart & Ramp, only half of the 
58 cars on the block sold last 
week, in contrast to 80 percent 
of the 83 cars a week previously. 

However, prices on the cars, 
most of which were 1946s, were up 
$10 to $20. Buyers were reported 
holding out for real clean jobs, thus 
accounting for the low percentage 
of sales. The zero weather was also 
a factor. 

On Thursday 110 cars’ went 
through Ken Schaefer's auction, 
also of Indianapolis, with 60 per- 
cent sold. Some prices were a little 
above the previous week, and some 
slightly lower. 

Some observers in Detroit point- 
ed out that the market can go 
either way. Another dip in the 
market would force finance com- 
panies to call in some floor plans, 
pushing the market still lower as 
cars were dumped, it was said. 


However, most dealers reported 


End of Control 
Over Inventories 
Seen March 31 


WASHINGTON.—President Tru- 
man will shortly recommend to 
Congress that government controls 
over business inventories be al- 
lowed to expire March 31, it was 
reported last week. 

Officials acquainted with decon- 
trol plans said White House ad- 
visers see no need for extending 
those portions of the second war 
powers act which acted as a brake 
on industrial hoarding of scarce 
goods and materials. 

The President is expected to 
seek continued regulation over 
rubber, tin, and possibly antimony. 
These items have remained in ex- 
tremely short supply. 

The incentive to hoarding by in- 
dustry is lessening every day with 
the increase in production of most 
raw materials and parts, officials 
pointed out. 


Old-Timers Race 
Ancient ‘Hot-Rods’ Zippy 


At Boston Car Show 


BOSTON.—Thirty-nine cars 
ranging from an 1896 Duryea—the 
first gasoline powered automobile 
ever built—to a 1922 Stutz road- 
ster, went on exhibit Jan. 24 at 
the Antique Auto Show in Horti- 
cultural hall. The show will run 
through Jan. 28 and is sponsored 
by the Veteran’ Motor Car club. 

The exhibition featured a race 
in which eight vehicles moved 
along Commonwealth Ave. for a 
distance of six blocks in Boston’s 
Back Bay section. Police failure to 
divert the normal traffic flow 
turned the speedway into an ob- 
stacle course with the ancient ja- 
lopies vieing with modern cars for 
the limited pavement space. 

A traffic light halted the race 
a mid-flight, probably costing a 
1911 Ford top honors. The winner 
appeared to be George Felton of 
Boston, driving his 1911 Unic Taxi- 
cab. 











a reasonable demand for late- 
model cars at reasonable prices, 
and a strong demand for “cheap- 
ies” with few available. 

Lynn Wertz, of Bert Baker, De- 
troit, one of the biggest wholesal- 
ers, reported practically nothing 
doing in the wholesale end. War- 
ren McClure, president of the 
Michigan Used Car Dealers Assn., 
reported more action on the retail 
side. 

On new used cars, dealers were 
reported paying $150 to $200 over 
on Chevrolets; $200 over on Stude- 
bakers which are considered “hot”; 
$250 over on Oldsmobiles and Pon- 
tiacs, which have slipped a bit. 
No 1947 Buicks are available, but 
dealers expect to pay about $500 
on top. Cadillacs remain hot, and 
Plymouth brings a slight premium. 

Here are some individual city 
reports: 

Miami 

The used-car market in Miami 
is “wonderful,” according to Ray 
Sheperd, president of the Miami 
Used Automobile Dealers. Assn. 
“The old cars—from 1941 back— 
are dropping, but anything that’s 
clean will bring a fair price.” 

Sheperd attributed the brisk 
market here to the presence of 
winter visitors and the shortage 


of late models elsewhere. 
* * + 


Houston 


The frenzied tide of the war- 
born used car market is ebbing 
here, W. W. Watts, former presi- 
dent of the Houston Used Car 
Dealers -Assn., said last week, ob- 
serving that some models on the 
Houston lots have dropped as much 
as $300. Prices on 1940 and 1941 
models are still averaging $250 over 
old OPA ceilings with the older- 
heavier models taking the great- 
est drop while lighter cars have 
dropped in price about $100. 

* + * 


York, Pa. 


Dealers here are reported find- 
ing buyers are getting rather 
“choosey” when they look at used 


cars. 
* + * 


Buffalo 
Used-car dealers here report that 
the days of high prices and big 
demand are gone. “The market is 
slow and it’s tough to sell,” re- 
ported one of the largest dealers. 








A BANQUET WAS GIVEN for employes after John Reising, Inc. (Nash), 2358 Gilbert 
Ave., Cincinnati, was named a Nash 10-Point Select Dealer. Reising has been on auto 
row in that city for 14 years. Nash used a newspaper ad to congratulate Reising and 
explain the basis of the award. Illustrations included a photo of Reising and the in- 


terior of the dealership. 





Tucker Franchise to Cost 
Each Dealer $4,000 


CHICAGO.—Details of the Tuck- 
er Corp.’s dealer and distributor 
program were announced last week 
by Fred Rockelman, vice-presi- 
dent and director of sales, who 
added that substantial progress 
has beén’ made in setting up a 
nationwide organization to market 
the rear-engine Tucker “Torpedo.” 

Goal of the company, Rockelman 
said, is 3,000 “competent and ex- 
perienced dealers in the United 
States financially able to handle 
the Tucker franchise in major 
trade areas.” 

Dealer franchises are and will 
continue to be of two years’ du- 
ration, calling for payment of $20 
per car of each dealer’s potential, 
which is based on potential buy- 
ing power in each trade area, 
as welk as on sales records of 
automobiles in a comparative 
price range. 

The average new car potential of 
dealers is estimated at approxi- 
mately 100 cars per year, so that 
over the two-year period they will 
pay the company $4,000 for each 
franchise, making a grand total of 
$12,000,000 for the entire organiza- 
tion. Contracts, it was explained by 
Rockelman, can be renewed at the 
end of two years by agreement of 
the dealer and company without 
further payment. 

Another feature of the Tucker 
plan is the providing of exclusive 
territorial protection except in mul- 
tiple metropolitan areas, with a 
protection clause under which the 
company collects and pays in- 





"47 Oldsmobiles Arrive 
With New Styling Touches 


LANSING.—Oldsmobile for 1947 
in three series went on display in 
dealer showrooms last week. 

The 1947 car is enhanced in ap- 
pearance by the addition of new 
styling touches. 

Twelve body styles comprise 
the 1947 offerings. All have avail- 
able as optional equipment the 
Hydra-Matic drive. 

In the popular priced “66” series 
are the club sedan, four-door se- 
dan, club coupe, convertible coupe 
and station wagon. All these cars 
are of 119-inch wheelbase and are 
powered either with 100-horsepow- 
er six-cylinder or 110-horsepower 
eight-cylinder Oldsmobile engines. 

Four designs are included in the 
“76” and “78” series—club sedan 


and four-door sedan and Deluxe | 


club sedan and Deluxe four-door 








1947 OLDSMOBILE Series 98 convertible coupe, one of the new models announced 
week. This was one of the models whose price was boosted last week. 





sedan. Wheelbase is 125 inches. 
Either six or eight cylinder en- 
gines are available in these types. 
Horsepower is 100 in the six or 110 
in the eight at the owner’s option. 

Three body stylés are included 
in the “98” series—the club sedan, 
four-door sedan and convertible 
coupe. They are of 127-inch wheel- 
base and are powered with 110- 
horsepower motors. 

Among 1947 styling touches are 
a newly-designed plastic hood-or- 
nament that accentuates the car’s 
fleet lines; new front fender orna- 
ment of die-cast chrome incorpor- 
ating the word “Oldsmobile” on a 
red background; new trunk-lid or- 
nament of chrome and plastic. 
These are in addition to newly- 
styled features within the car. 

Interior front door panel trim 
is re-designed for greater beauty. 

Mechanically, the 1947 Oldsmo- 


|biles incorporate all the improve- 


ments that have been developed 
by the division’s engineers during 
the past year. 

Electro-hardened aluminum al- 
loy pistons are employed. They are 
fitted with two compression and 
two oil control rings for better 
compression and increased oil econ- 
omy. Full pressure lubrication to 
all main, connecting rod, piston 
pin and camshaft bearings, tim- 
ing chain and cylinder walls is 
featured. 





fringement penalties, Rockelman 
pointed out. 

Still to be announced, he said, 
are the Tucker car prices. He de- 
scribed the dealer discount as “lib- 
eral,” and emphasized that cars 
will be shipped only on written 
orders. The contract also stipulates 
refunds in the event of price reduc- 
tions and rebates on automobiles 
in stock when models change. 

Although distributors, like deal- 
ers, will pay for their retail deal- 
er franchises on the $20 per car 
basis, this rate will continue in 
their case over a five-year in- 
stead of two-year period. The dis- 
tributor gets “the same liberal re- 
tail discount, plus the standard 
over-ride on wholesale sales.” 

A further provision in the con- 
tract is that it does not ‘require 
extensive display or service’ facili- 
ties until deliveries of new auto- 
mobiles are scheduled, nor a heavy 
investment in either parts or ser- 
vice equipment. 

On the subject of service, Rockel- 
man declared that “when the en- 
gine requires extensive service, the 
dealer will replace it like storage 
batteries and the motor will be 
sent to the factory. Parts damaged 
by minor accidents or collisions 
generally will be replaced rather 
than repaired.” 

Distributor franchises within the 
past few weeks, Rockelman an- 
nounced, have been signed with 
Anthony J. Berry, Milwaukee; 
Darling Motors, Inc., Charlotte, N. 
C.; Midwest Tucker Sales Co., El- 
gin, Ill; Rogers Motors, Inc., Den- 
ver; A. J. McClung, Knoxville, 
Tenn.; Blackhawk Tucker Sales, 
Inc., Davenport, Ia.; Northwestern 
Sales Co., Titusville, Pa. 


Tires of Glass 
40% Stronger Than Rayon, 


Pharis Finds in Tests 


TOLEDO.—Ralph Peel, vice- 
president in charge of research and 
development of Pharis Tire & Rub- 
ber Co., Newark, O., announces 
that tires made from glass fabric 
are now being produced experi- 
mentally at the Newark plant. 

In cooperation with Owens-Cor- 


ning Fiberglas engineers here, 
special high-strength glass cord 
fabric was made and built into 


two-ply tires. The engineers say 
they are 40 percent stronger than 
four-ply rayon tires. 





Pontiac Expands 
Facilities As °47 
Models Bow 


PONTIAC.—The 1947 model Por 
tiac will be backed by the large: 
plant expansion program in its his 
tory, declared Harry J. Klingle 
general manager, in revealing n 
models last week. A ' 
The expansion f ; 
program is near- 


ing completion, 
he said. 
Pontiac, which 


built 137,640 of its 
1946 models, plans 
on producing a 
quarter million or 
more of the 1947 


model if condi- 
tions are favor- 
able. To reduce Gany 6. Eg 


changeover interruption to a mi 
imum and get new cars to its lar; 
waiting list of purchasers with th. 
least possible delay, major chang 
in the 1947 model have been co: 
fined to appearance and design r 
finements, Klingler said. 

“This year, perhaps as never b 
fore in the history of the autom 
bile industry,” Klingler declare 
“it is imperative that we contim 
to produce good cars as quickly : 
possible for the hundreds of tho 
sands who need them so badly. 


“Pontiac since taking up postw: 
production -has made 27 mecha: 
ical advancements; as many ; 
have been offered in some prew: 
years. Thus, even had the eme 
gency demand for new automobik 
not existed, there would be no con 
pelling reason for radically chan; 
ing the 1947 models.” 

The Pontiac expansion pro 
gram now will add_  1,100,00 
square feet of production ares 
and will eventually allow a & 
percent stepup in current man. 
ufacturing facilities. Included ix 
the broad program is expansior 
of foundry, motor plant, axle 
sheet metal, chrome plating, heat 
treat, car and parts shipping de- 
partments. 

The new Pontiac is said to sho: 
improved beauty and massivenes 
through simplification of the fror 
grille. Four heavy, _ horizontz 
chrome-plated and polished radie 
tor grille bars give the Pontia 
front a broad, unbroken swee] 
New parking lamps are recesse 
into the grille below the heac 
lights. Outlining the grille top i: 
a symetrical, heavily - chrome! 
moulding incorporating a _ cente 
nameplate. This bears the Pontia 
Indian Head and is set off by 
narrow black enamel band. 

Heavy, wrap-around bumpers, ir 
troduced by Pontiac last yea: 
again add to safety and appear 
ance. 

Chrome hood ornaments higtk 
light each side. New hub caps an: 
twin-striped, triple-beaded spee 
lines on front and rear fende1 
are also featured. 





Dealer Groups Probe 


Battery Gouge Report 

TOLEDO.—Rumors of exorbi- 
tant price gouging on batteries 
in the territory between Toledo 
and Akron are under investiga- 
tion by dealer groups, it was 
learned last week. 

As yet, there is no definite 
evidence as to who is doing the 
gouging or the scale of the oper- 
ation, although reports say the 
prices range up to four or five 
times the regular price of the 
batteries. 











LEONARD ELKINS, HEAD OF ELKINS MOTOR CO. 


(DeSoto-Plymouth), Siou 


City, Ia., right, in conference with Roy W. Utley, DeSoto director of service, left, on : 
recent visit to the plant in Detroit. Center is Al F. Tuma, DeSoto regional manage 


at Omaha. 
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AST WEEK I talked with many 
new car and independent used 
car dealers about the high prices 
of used cars. Prices are skidding, 
but as long as there is a shortage 
of new cars, prices will remain 
higher than the real value left in 
cars. I feel that dealers have an 
influence that, if utilized, will re- 
duce prices further. Dealers did not 
generally agree with me, so this 
will probably not be a popular col- 
umn. I feel the urge to express my- 
self anyway, because we have a lot 
at stake not only in our own trade 
but we owe our constant efforts to 
improve our national economy. 

High prices, in time, kill mar- 
kets. They reduce _ turnover. 
Prices, of course, reflect natural 
laws—supply and demand. With 
high used car prices our market 
will not only vanish but dealers 
will lose on inventory. 

A strong influence on the further 
reducing of used car prises would 
be the refusal of new car dealers 
to wholesale used cars. Many new 
car dealers tell me they are whole- 
saling used cars simply because 
they can wholesale them for a 
greater amount than they feel they 
could legitimately sell them to 
friends and customers. 

In wholesaling used cars they 
also avoid the necessity of recon- 
ditioning them at a time when 
their service shops are already busy 
on customer labor. They feel, in 
wholesaling them, they avoid the 
stigma of selling used cars for 
more than they are worth to an 
indivi€ual customer and thus avoid 
criticism from customers who 
bought used cars at high prices 





Savannah Court 
Upholds Dealer 
In Delivery Suit 


SAVANNAH, Ga.—An _ automo- 
bile dealer who refused to abide 
by a contract to deliver a new 
car to a customer who already had 
two new and two used cars, was 
upheld by Superior Court Judge 
David S. Atkinson in a ruling 
handed down last week. 

Judge Atkinson ruled in favor 
of Jolley Motors, Inc., in an action 
brought by I. H. Oppenheim, who 
sought a temporary injunction 
against the company. The ruling 
held that a contract between Op- 
penheim provided that the seller 
was not obligated to deliver the 
ear except in accordance with fac- 
tory production and requirements 
of other customers. 

In view of the plaintiff’s having 
four cars, Judge Atkinson found 
that the contract had not been 
“unreasonably administered.” 

As previously reported, Oppen- 
heim claimed that a_ contract 
signed Jan. 17, 1946, for delivery 
to him of the fourteenth car re- 
ceived by the dealer was binding 
by reason of a $100 deposit. He 
asserted the president of the auto- 
mobile film told him on Sept. 1 
he did not intend to abide by the 
contract. 





and who eventually expect to trade 
them in for new ones. 
+ * 


Still Can Make 


A Nice Profit 

EALERS’ contentions are all too 

true. To my mind, the tempo- 
rary advantages to accrue don’t 
compensate for the long-term ad- 
vantages to come to the dealer 
who maintains his used car depart- 
ment and supplies used cars to his 
customers at moderate prices. 

Any new car dealer, at the 
present time, can get used cars 
at their real value simply be- 
cause his new car customers are 
anxious to obtain delivery on a 
new car. For instance, most deal- 
ers still allow the OPA “As Is” 
ceiling. A dealer still uses it to 
convince his customer that he is 
making a fair allowance. Even 
though this allowance is under 
the present market, the dealer 
deducts an additional amount to 
cover reconditioning expense. 
Thus, he allows the OPA “As Is” 
ceiling—say $750, deducts $150 for 
reconditioning and the car stands 
him $600. Then he can recondi- 
tion the car, add his 25 percent, 
selling the car for $1,000—in most 
towns a hundred to two hun- 
dred dollars under the market, 
and still make himself a _ real 
profit. 

In taking the trouble to go 
through this process, rather than 
wholesaling them, the dealer is 
first keeping himself in the used 
car business. He needs to be in 
the used car business. He needs 
to let his public know that he is 
struggling to keep in the used car 


* 


}| business for the purpose of fur- 


nishing them good transportation 
at the lowest possible cost. He 
needs to be a good used car oper- 
ator now to keep in trim. Later on 
the surest way to put real profits 
on his books on new car sales is 
to have public confidence estab- 
lished for his used car operation. 

Then by handling used cars now 
he is serving friends and custom- 
ers with used cars at low prices, 
but still at a profit. This will re- 
flect a lot of credit te his institu- 
tion. People will appreciate it, par- 
ticularly now when they can’t get 
new cars. 


Used Car Sietliey 


Must Sacrifice 


O* COURSE, by this method the 
independent used car dealer 
temporarily loses a source of sup- 
ply. It seems to me that the inde- 
pendent could well accept this sac- 
rifice as his contribution to lower- 
ing prices on the used car market 
in the community. 

This industry and this nation 
cannot again be strong without 
lowering prices. More and more 
people must be able to buy our 
product. 

As I see it here is a great op- 
portunity for members of this trade 
to use an influence now at their 
command to lower used car prices. 
This is a challenge facing us to- 
day, that if embraced will help 
us move forward on the road of 


* 





prosperity. 








AT THE MILWAUKEE COUNTY Dealer Assn. annual meeting. Left to right, Wil- 
liam Schwartzburg, retiring president; Carl Taylor, president, Waukesha State Bank, 
who addressed the meeting, and Al Shallock, newly elected president, 


Buyer Suit Asks 
$5 a Day Until 
He Gets New Car 


TOLEDO.—Great interest is be- 
ing taken by members of the To- 
ledo Automobile Dealers Assn. in 
the suit filed last week by Nicholas 
N. Spalding asking Common Pleas 
court to prevent an auto dealer 
from selling any new autos until 
he (Spalding) gets two of them. 

Spalding also seeks payment of 
$5 for every day since last June 
during which he did not receive 
one of the new cars. Defendant in 
the case is the West Toledo Mo- 
tors, Inc. (Plymouth-De Soto). 

According to his petition, Spald- 
ing last Feb. 6 gave the firm a de- 
posit of $25 on a new Plymouth 
to be delivered “within a reason- 
able length of time.” On the same 
day he gave a deposit of $10 and 
was promised the first new Plym- 
outh to be delivered in 1947, he 
states. 

Neither contract has been ful- 
filled, Spalding claimed. He asked 
for an injunction until the con- 
tract is completed. 

Officials of West Toledo Motors 
refused to comment on the suit 
except to state, “What can a dealer 
do if he has no cars to deliver?” 
Other dealers are watching the suit 
with great interest as many claim 
they are practically in the same 
boat. 





Toms Banquet 
Cincinnati Assn. Gathers 


To Fete Member 


CINCINNATI. — The _ Cincinnati 
Automobile Dealers Assn. is spon- 
soring a stag banquet tonight (Jan. 
27) for Homer S. Toms, Pontiac 
dealer, recently elected city coun- 
cilman, to be held at the Cincinnati 
Club. 

Toms is a former president of 
the association (1941-42-43) and is 
owner-operator of Homer Toms 
Motor Car Co. and Olympic Gar- 
age. He was elected to office to 
fill a vacancy left by the death of 
Russel E. Wilson. 

Those in charge of entertain- 
ment and arrangements are: D. A. 
Bennett, chairman, E. A. Gusweiler, 
William F. Heinz, L. T. Patterson, 
C. H. Petermann, A. J. Petry, F. J. 
Santry, J. W. Tarbill and G. L. 
Ten Eyck. All are past presidents 
ef the association. 

Santry. will serve as toastmaster 
tonight. 


DETROIT.—The prospects for 
dealer plans on construction re- 
main about the same, even though 
a new ruling by OTC-CPA has in- 
creased the amount allotted for 


Ohio Dealers 
Fill Posts on 


7 Committees 


COLUMBUS, O.—President Don- 
nell of the Ohio Automobile Deal- 
ers Assn. has named the following 
committees: 

Budget and finance—Carl E. 
Danner of Marion, chairman; W. 
A. Brandenburg, Mansfield; K. A. 
Hoskins, Akron, and E. N. Sands, 
Basil. 

Membership—Lorance D. Wheel- 
er, Fremont, chairman; A. W. Cal- 





lender, Ashtabula; A. F. Schatz, 
Defiance; E. Royal Crawmer, 
Zanesville. 


NADA annual convention—A. E. 
White, Columbus, chairman; Har- 
ry L. Bell, Piqua, and George H. 
Lyon, Cleveland. 

OADA annual convention—R. E. 
Reinhold, Cincinnati, chairman; R. 
J. Rodgers, Dayton; Col. J. D. 
McFarland, Hamilton; Earl C. 
Livesay, Jackson; Ray Branden- 
burg, Washington C. H.; C. B. Nye, 
Athens; Erdie Turner, Cincinnati, 
and Reeve Conover, Dayton. 

Employer — Employe relations, 

. A. Brandenburg, Mansfield, 
chairman; John L. Hanley, Toledo; 
Harry J. Hocks, Cincinnati; Mike 
Turk, East Liverpool; Arthur A. 
Haas, Cleveland; Harold R. Wood, 
Columbus; Leslie A. Weisgarber, 
Dover; R. Earl Burrows, Cleve- 
land, and B. L. Broadwell, Toledo. 

Public relations—D. Paul Davies, 
Columbus, chairman; Henry M. 
Rowell, Dayton; George W. Fel- 
lows, Steubenville; George L. Dor- 
ner, Cleveland; A. W. Callender, 
Ashtabula; Roy F. Martin, Woos- 
ter; Carl B. Horn, Lima; John B. 
Barton, Columbus, and E, J. Leh- 
man, Akron. 

Legislative—K. A. Hoskins, Ak- 
ron, chairman; Willis J. Hakes, 
Fostoria; Scott A. Rogers, Cleve- 
land; A. E. White, Columbus; Otis 
L. Johnson, Celina; Harold W. 
Becker, Marietta; M. R. Purdy, 
Van Wert, and Walt R. Hamer, 
Columbus. 








INDIANAPOLIS. — Should new- 
car dealers retail used cars in the 
present period? 

Two members of the Automobile 
Dealers Assn. of Indiana took op- 
posite views of this question last 
week. 

One argued that used cars gen- 

erally are in too bad condition 
to be retailed without jeopard- 
izing a new-car dealer’s reputa- 
tion. 
The other argued that it is the 
responsibility of a dealer to see 
that customers receive cars ade- 
quately reconditioned. By whole- 
saling, he said, the cars fall into 
the hands of buyers who will not 
recondition them to the degree 
new-car dealers will. 
The wholesale-minded dealer 
said he had more than enough shop 
work without being annoyed with 
the reconditioning of used cars. 
Parts are difficult to get, also, he 
asserted. 

In addition, the dealer claimed 
he can wholesale cars to distant 
buyers and get more for them 
than he could realize selling 
them at retail on his own mar- 
ket. 

The retail-minded dealer was 
quick to point out that used cars 
wholesaled to buyers were in turn 
sold by them to customers who 
eventually turned them back to es- 
tablished dealers as trade-in on 
new car delivery. 

He contends that dealers will 
thereby be taking in trade approx- 
imately the same percentage of 
used cars of their own make in 





the future as they are now whole- 





Used-Car Debate 


Dealers Argue Merits of Wholesaling 
Or Retailing Trade-Ins 


saling. In some cases they will be 
taking in the same cars they now 
wholesale to avoid reconditioning 
with the added disadvantage of 
being older and in far worse con- 
dition. 

He believes this danger is very 
great because the cars now be- 
ing wholesaled will be a greater 
disposal problem later when at- 
tempts to retail them become 
necessary. 

Both dealers spoke from actual, 
personal experience and each suc- 
cessfully operates dealerships un- 
der opposing policies. 


Little More Building 


Dealers to Benefit but Slightly from Easing 
Of New Construction Code 


commercial building by $15,000,000 _ 
a week, John D. McGillis, district 
construction manager, stated last 
week. 

The agency expects that the ad- 
ditional funds will be used almost 
entirely by the increased cost of 
materials, leaving room for the 
granting of more applications. 

As before, the “hardship” clause 
remains in effect and no benefit 
is seen for dealers in the new 
relaxation which allows the re- 
lease of steel for starting founda- 
tions and upper steel structure in 
communities where steel construc- 
tion workers are out of work. 

Use of the “hardship” clause, 
McGillis said, will continue to op- 
erate more to the advantage of 
dealers in small communities in 
contrast to metropolitan areas 
where facilities are generally ade- 
quate. The ruling last week was 
made by John C. Houston, OTC- 
CPA commissioner, who succeeded 
John D. Small, former head of 
CPA. 

—GeorGeE Deery 


Bill to Abolish 
Regulation W 


Due in House 


WASHINGTON.—A bill to abol- 
ish Regulation W is being readied 
by Rep. Harold G. Hagen, Minne- 
sota Republican, it was announced 
last week. 

Hagen claimed he had the sup- 
port of Chairman Jesse P. Wol- 
cott of the Banking and Currency 
committee, to which the bill would 
be referred. 

Hagen criticized the Federal Re- 
serve board’s statement that its 
regulation was to restrain consum- 
er demand for automobiles, wash- 
ing machines and other household 
accessories. 

“I believe that this regulation 
and control is detrimental to 
farmers, veterans and low-income 
consumers who must depend on 
credit to secure many of the good 
things of life,” Hagen said. 


Barker Elected 
In Cleveland 


CLEVELAND.—Fred G. Barker 
jr.. head of Forest City Motor Car 
Co. (Dodge-Plymouth), Cleveland 
Heights, has been elected presi- 
dent of the Cleveland Automobile 
Dealers Assn. He succeeds Arthur 
Haas, of Downtown Chevrolet Mo- 
tors Inc. 

Other officers elected for the 1947 
term include Scott A. Rogers of 
Ferguson-Wells, Inc. (Hudson), 
first vice-president; Stephen Do- 
monkas, Highland Oldsmobile Inc., 
second vice-president; Stephen J. 
Brenza, Ohio Motors Inc. (Lin- 
coln-Mercury), treasurer. R. Earl 
Burrows was reelected secretary- 
manager. 











Santa Fe Dealers Unite 
Under Beers, Edwards 
SANTA FE, N. M.—The Santa 
Fe Automobile Dealers Assn. has 
been organized with Don Beers as 





president and Tom Edwards as 


| secretary-treasurer. 








On the House . 
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The General Motors price-increase story last week was certainly 
bungled, the result being much daily-newspaper furor over some- 
thing that would have received normal treatment, had the announce- 
ment been done right in the first place. . 
any chance, any of you dealers dipped into the 
black market during OPA days, better report your 
actual profit on cars or Internal Revenue’ll get ya; 
that’s the official word from Washington. 

Thus far the only automotive lobbyists who’ve 
registered with Congress are those representing 
American Trucking Assns. and the UAW-CIO 
unions; come on, boys, don’t be bashful. . . . 
NADA sold 1,000 sets of its Dealer Public Rela- 
tions posters in the first six days... . 

Jack Davis reports no sales resistance to 1947 
models as a result of his Boston talk on the “radi- 
. . Philadelphia dealers will honor 
John H. Fassitt on his 40th business anniversary March 6. ... Herm 
Schaeffer (Indiana)' had an enlightening discussion on tradeins in a 
recent bulletin (see story on this page). ... Sid Ayers (Mass.) warns 
his dealers about inroads service stations are making into dealers’ 


ee 


—Petre WEMHOFF 
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AUTOMOTIVE WE STAND FOR: 

4 1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {| 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


= - 
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NEWS 








Credit Confusion 


T SEEMS to AUTOMOTIVE NEws that the recent amend- 
ment of Regulation W to limit credit on used cars con- 








You who have followed this col- | 
umn for any length of time are 
all too familiar with my reitera- 
tions of the fact that we are never 
going to lick this housing shortage | 

“RENT | Problem until rent | 


: controls are en-| 
pian nay tirely lifted. Now | 


BUILDING” Comes John R.| 





Stewart, of Detroit | | 


Board of Commerce, in a recent | 
issue of the Detroiter, with the) 
hardboiled facts digested from to- | 
day’s statistics which offer con- | 
vincing evidence that we have been | 
on the right track. 
* ‘ cs | 

SAYS MR. STEWART: “OPA | 
says rent controls are necessary | 
because there is a housing short- | 
age. But rent controls are the 
prime cause of our so-called ‘hous- | 
ing shortage.’ Shortage of dwell- | 
ings will be endured as long as| 
rent controls last. 

“Actually there are more dwell- 
ings per capita here now than ever | 








“YOGGIE LOOKS a 
the AUTO NEWS 
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fuses the credit picture and in addition puts the guidebook | y 
| 1945, the proportion of these large 


makers on a competitive spot. 

For instance, an analysis of the authorized guidebooks 
in the Eastern region shows that one of the regional books, 
with limited circulation, has higher prices than the national 
books, while one of the national books is higher than the 
other. 

We hold no brief for any particular guidebook, but it 
seems obvious that the regulation becomes an invitation to 
appraise used car prices a little higher to extend book sales. 
If that should happen—and we are not saying it will, we 


are merely pointing to the temptation—it would certainly | 


make a mess of the finance situation. 

As it is, book or no book, finance companies are going to 
accept or reject paper on the basis of their own judgment. 
While a dealer may ask that the finance terms of a deal be 
based on the highest appraisal of the various guidebooks, 
the finance companies are going to determine whether they 
want the paper on the merits of the individual case. 

But the guidebook that is highest does give the finance 
company more scope for free determination on the basis of 
the merits of the case, rather than a needless governmental 
restriction. 

For instance, Louis Cohen, legal counsel for the Michigan 
Used Car Dealers Assn., has just made an analysis of the 


various books in the Eastern region. His report no doubt | 
will bring requests for financing based on the regional book, | 


which is highest, rather than on the book which dealers and 
finance companies had used previously. 

To us, it seems clear that this confusion is just one more 
example of the difficulties that useless governmental regu- 
lations bring. 

Regulation W should be eliminated. 


Wilson’s Proposal Sound 


E. WILSON’S proposal that strike votes be taken as the 
“ Jast step in wage negotiations, instead of first as now 


provided, has gained considerable backing across the nation | 


and in Congress. Under his proposal, declares General Mo- 
tors’ president, workers would know what they’re voting on. 

Too often in the past union leaders have taken a strike 
vote before starting negotiations to use as a whip over 
management. The workers then often have found them- 


selves out on strike, even though they were willing to accept | 


the compromise offers made during the negotiations. 





| deplorable housing shortage may 


| before in Detroit’s history. In 1940, 


| there were 441,486 units, or 272 per | 
| thousand population, a peak up to | 
| that time. Since then dwellings have | 


jumped 15 percent against increase | 


|of only 88 percent in civilian pop- | 
|ulation. Today, there are 288 resi- 


dences per thousand population in 
Detroit. 

“Why then are accommodations 
difficult to find today? The an- 
swer—rent controls. People. still 
can afford to spend 20 percent of 
their income for rent. With in- 
comes up 50 percent or more and | 
rents virtually stationary, this 20 
percent buys about half again as 
much space as in 1940. During the 
war, thousands of Detroit families 
moved to larger quarters or, if | 
living with another family, moved | 
to separate units. Low rents en- | 
able many single persons to rent | 
entire dwelling units, which nor- | 
mally they would share. | 

* * * 


“Proof of the above trend is fur- | 


nished by government census re-| | 


norts on residential occupancy. 
These show that in 1942 only 4.7 | 
percent of Detroit’s dwelling units | 
were occupied by one person. By | 
1945, the figure was 6.8 percent. | 
In earlier year, 14.3 percent of the | 
residences with 4 to 10 rooms each | 
were occupied by two persons; by | 


units held by two occupants rose 
to 17.7 percent. 

“Large households decreased con- 
siderably in number during war 
years. In Detroit, government sur- 
veys show 3.2 percent of all resi- 
dences occupied by eight or more | 
persons in 1942; by 1945 only 1.7) 


percent held families of that size. | 
* * * 


“Rent controls and high income 
enabled workers, who stayed at 
home during war, to obtain larger 
living quarters. These lucky fam- | 
ilies expanded at the expense of | 
thousands of veterans and their 
families, who now find it impos- 
sible to rent homes in Detroit. 

“Chief fallacy of rent control 
lies in assumption that there is a} 
fixed (subject to slow increase) | 
supply of housing facilities. Actu- | 
ally, in a free market, rentals are 
determined by supply of units 
available for rent or purchase, a 
flexible quantity dependent upon 
rent cost in relation to income. 

“Remove rent controls, and the 
initial result would undoubtedly be 
a jump in rentals. But this rise 
would be short-lived. Higher rent- 
als would speedily convert De- 
troit’s housing shortage to a tem- 
porary housing surplus. This would 
bring rents down to their normal 
economic relationship to incomes. 
Keep rent controls or refuse to 
permit landlords to increase rent- 
als sufficiently to cover their high- 
er operating costs, and Detroit’s 


continue for years.” 
* ob * 

WHAT MR. STEWART points 
out to be the facts in Detroit, 
America’s fourth city, undoubtedly | 
are just as true in every city, | 
town and hamlet in every section 
of this country. Building “dream 
houses” to be sold to homeless vet- 
erans at exorbitant prices is no 
way to solve this problem. That 
is already only too clearly demon- 
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——Letterbox 


‘New Hupp? 


used, if you so request 





| interest, 


readers. and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor. 
This is an open forum for the discussion of any subject of interest to our 


Automotive News Detroit 26. Mich. 





No One Knows 


We saw a new Hupmobile sedan 
parked in Philadelphia last week. 
Am interested to learn who is the 
manufacturer.—Home Town Sales 
& Service Corp., Durham, N. C. 

Epitor’s Note: Hupp remains in 
business, but as a contract manu- 
facturer of parts and assemblies. 
It has consistently denied that it 
has any plans to build cars, even 
though that creckerjack auto 
builder, W. 8S. Knudsen, now 
heads the Hupp board. Nor can 
it offer any enlightenment on 





mon sense. To none is it more clear 
than to the veterans themselves, 
as their letters to the editors of 
newspapers indicate. What they 
want are small apartments at fair 
rentals which will yield a fair re- 
turn to the landlord. If an ade- 
quate number could be made avail- 
able in the next year, the old law 
of supply and demand would soon 
fix fair rentals. It might be far 
less costly to the government to 
make building loans available to 
those ready to risk their own in- 
vestment in multiple family dwell- 
ings. Think how incongruous that, 
in a city like Detroit, there have 
been no apartment buildings com- 
pleted or even started since 1939! 
Who but a fool would contemplate 
such an investment when he 
knows in advance that his return 
from rentals will nct cover his 
let alone emortize his 
loan. Let’s be done with this last 
remaining vestige of wartime con- 
trols, and quickly. If you agree, 
why not write your congressman 


| strated to every citizen with com-| and senator?—G.M.S. 





that Philadelphia car. Does any 
reader know anything about it? 


Besieged 

We have received seven letters 
from garages scattered throughout 
the West and Northwest asking 
us for more detailed information 
on the construction of our garage 
(quonset). 

These letters stated they read 
the article in a recent issue of your 
publication, and we are most inter- 
ested. We have taken the trouble 
of answering all the correspon- 
dence, passing along to the inquir- 
ers the data we have gained from 
our own experience. Will you please 
favor us with a few copies of the 
issue containing our article?—-Her- 
BERT M. SCHAKNE, Beach Cities Mo- 
tor Co. (Kaiser-Frazer), Redondo 
Beach, Calif. 


Coming Events 


FEBRUARY 
Feb. 17-18—Atlantic City. Annual conven- 
tion of Nationa! Automobile Dealers 
Assn 








Feb. 26-March 2—Houston, Tex. Southwest 
Automotive Show (parts and equipment) 


MARCH 

March 10—New Orleans (Hotel Roosevelt) 
Annual meeting of Louisiana Auto Deal- 
ers Assn. 

March 19-20—Des Moines (Fort Des Moines 
Hotel). Annual convention Iowa Auto- 
mobile Dealers Asan 

March 19-22—Houston, Tex. (Rice Hotel) 
Annual convention of American Society 
of Tool Engineers. 

MAY 


May 6-10—Chicago (Stevens Hotel). An- 
nual convention and exposition of Soci- 
ety of the Plastics Industry. 


May 12-15—Denver (Hotel Cosmopolitan). 


Annual Safety, Operations and Equip- 
ment Spring meeting, American Truck- 
ing Assns. 
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ut Front with 


VER THE years the automobile industry has con- 
tributed importantly to raising the American 
standard of living. The Ford Motor Company has long 
been a leader in this effort to bring better products to 
more people at lower cost. Today people are thinking 
about the “‘car of tomorrow’’—what will it be like, 
what will it cost? Here are some excerpts from a recent 
speech by Mr. J. R. Davis, Vice President and Director 
of Sales and Advertising of the Ford Motor Company, 
bearing on this question. 


TOMORROW’S FORD? 


““We at the Ford Motor Company are continually explor- 
ing the possibility of manufacturing a new, low-priced 
car. It would be, necessarily, simpler, smaller, and with 
fewer luxurious fittings. We have been investigating 
public attitudes and reactions toward such a car. 


“When we suggest a small car for the sake of economy, 











we get answers that indicate that people don’t want to 
sacrifice the ‘big’ car features they have become accus- 
tomed to—for example, riding quality and comfort. 


“When we suggest a lighter car, people agree readily 
enough. But then they promptly tell us that they don’t 
want a car so light that it will not have the ‘roadability’ 
required by the average driver. 


“When we begin to ask about accessories we find most 
of them are regarded as necessities. Bumpers, you know, 
were sold not many years ago only as an accessory; 





<> 


MOTOR 


now they are standard equipment on all makes of cars. 


‘So I think the American people want, and expect, and 
will get a kind of product in this post-war world of ours 
which is substantially superior to the products we consid- 
ered customary and normal before the war. 


“This nation is economically most healthy when the con- 
sumer is the boss and we are using our greatest skill and 
ingenuity to satisfy the demands of the American people 
for better things at lower prices. That’s the kind of exer- 
cise that makes good salesmen and strong dealers. That 
way lies hard and healthy competition.” 
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U. S. Hits Key Portal Case... 





Steel Wage Pact Near; 
Chrysler Contract Up 


(Continued from Page 1) 


the negotiations collapse, the cor- 
poration is expected to cancel the 
entire pact. 

In its statement listing 12 
counter-demands on the union, 
Chrysler called for a contract re- 
newal of two or more years, in- 
stead of for one year. A longer 
extension, the statement de- 
clared, “should tend to stabilize 
working conditions and promote 
sound collective bargaining.” 

The statement made no allusion 
to the UAW’s demands for a basic 
pay increase of 23% cents an hour, 
plus “fringe” demands for an in- 
surance fund and a pension plan 
amounting to more than seven 
cents an hour. 

Chrysler made it clear that it 
has rejected the union’s demand 
for a union shop, with dues check- 
off. The company statement said 
its policy is “that neither mem- 
bership nor non-membership in a 
union is a condition of employ- 
ment with the company.” The is- 
sue was the first on which the 
parties have revealed an outright 
conflict, since Chrysler has not 
publicly discussed the wage de- 
mands. 

In Washington, meanwhile, con- 
gressional committees began con- 
sideration of the mass of proposed 
legislation designed to curb labor 
unions and outlaw the portal pay 
suits which unions have filed 
against industry. 

The Senate Labor committee 
opened hearings on five bills pro- 
viding means to reduce union ex- 
cesses, but a measure dealing with 
strikes against a basic industry, 
such as coal or steel, was con- 
spicuously missing from the Sen- 
ate batch. 

This problem is the subject of 
stringent strike-control legisla- 
tion offered in the House, whose 
labor committee may go into ac- 
tion this week. Pending House 
proposals provide for govern- 
ment seizure, or compulsory ar- 
bitration, if strikes break out in 
essential industries. 

The Senate Judiciary subcom- 
mittee continued its hearings on 
proposals to destroy the legal 
foundations for the portal pay 
drive, the claims in which now 
stand at nearly 4% billion dollars. 

Five bills have been introduced 
in the upper chamber, three of 
them by Senator O’Daniel of Tex- 
as, who would permit employers 
to deduct any portal pay awards 
from their income taxes. 
Fireworks Set Off 

The Texas Democrat’s other por- 
tal bills would tax employes for 
the full amount of any back pay 
claims upheld by the courts, amend 
the Wage-Hour act to define pro- 
ductive work, and prohibit future 
suits by workers for pay cover- 
ing non-productive time within the 

lan 


Pp 

The first testimony by an auto 
company representative before the 
Senate subcommittee stirred some 
fireworks when Senator Eastland 
of Mississippi demanded the im- 
peachment of Federal Judge Frank 
Picard, of Detroit, who first heard 
the arguments in the famed Mt. 
Clemens (Mich.) Pottery case. 

Theodore R. a New 
York attorney for Chrysler, said 


UAW Stages ‘Bias’ Strike 


At Di Bello Motor, Buffalo 
BUFFALO.—Striking members of 
Local 122, UAW-CIO, picketed the 
Di Bello Motor Sales Inc. here last 
week in the wake of a stoppage 
begun after the union accused the 
company of “discrimination.” 

Sub-Regional Director Edward 
F. Gray said approximately 25 me- 
chanics and shop employes are 
on strike. He said the firing of 
three union workers precipitated 
the stoppage. 

The company’s general manager, 
Ralph W. Pratt, said “a majority 
of our employes are working.” He 
said a check showed eight workers 
idle. 

The current stoppage is the sec- 
ond in three months. A previous 
strike was ended after the UAW 
local won a state-conducted bar- 
gaining election. 








that Judge Picard avowed that 
he was “pro-labor”’ in the pro- 
ceedings during an earlier pay 
suit brought against Chrysler by 
several hundred plant protection 
men. 

According to Iserman, 


New Dealer Buildings . . . 





| ARCHITECT’S CONCEPTION OF THE $125,000 dealership for Virginian Motors, Inc. (Ford), Lynchburg, Va. The building, 
covering 23,000 square feet of floor space, has sloping windows in the showroom, automatic oil heat and fluorescent lighting through- 
out. A service station and public parking lot is a part of the setup. P. C. Duckworth, president and manager, has been a Ford 


dealer for 23 years. The firm’s slogan is ‘‘Sales with Good Service.’’ Occupancy of the building was taken recently. 
Picard j 


made this statement in court after | 
the jury had brought in a verdict | 


upholding Chrysler: 


“T want it understood that I am | 


strictly pro-labor; I want these 


men to get every penny that is | 


coming to them.” 


Sen. Eastland then declared that 


the Senate should investigate 
Judge Picard, “with a view to im- 
peachment.” 


The judge commented that “it | 


seems some people are trying to 


influence my decision in the final | 


hearings in the Mt. Clemens case.” 
As a federal district judge, he must 
determine the amount of back por- 





BLISS AND PADEN (Chevrolet-Oldsmobile), Los Angeles, recently moved into this 


$150,000 building, 1290 Westwood Bivd., Westwood Village. The buildin i 
os . , & covers 22,500 
square feet. Owners Ralph Bliss and Foster S. Paden, have been partners since 1921. 


tal pay ordered awarded to the | 
pottery workers by the U. S. Su- 


preme court. 

The U. S. Justice department 
urged Judge Picard last week to 
dismiss the Mt. Clemens case, hold- 
ing that the pay claims in the suit 
were based on “trivial” non-pro- 
ductive time spent inside the gates. 

Reuther Breaks Silence _ 

After a period of unusual sil- 
ence, UAW President Walter Reu- 
ther last week voiced his reaction 
to the Ford price reductions. Vice- 
President Richard T. Leonard, who 
is the union’s national Ford di- 
rector, had said earlier that the 
Ford action would not affect the 
wage demands on the company. 

Reuther, speaking at a UAW na- 
tional wage conference here, called 
the Ford price cut an “excellent 
publicity move.” 

“It was a spectacular, daring 
economic adventure by which 
Ford reduced prices less than 2 
percent,” he added. “At least it 
disproved recent assertions by 
Cc. E. Wilson (GM _ president) 
that if wages went up, prices 
would be forced up also.” 

Leonard, while hailing the Ford 
move as “a step in the right direc- 
tion,” asserted that the Ford wage 
demands “have not been based 
upon the price level at which the 
company sells its products.” 
“Auto workers will welcome the 
price reduction as a verification of 
UAW claims that the automobile 
industry is fully able to combine 
higher wages with lower prices,” 
Leonard stated. 

Other Chrysler counter-proposals 
provide that: 

1. The union will not oppose the 
disciplining of any employes who 
strike or otherwise hinder produc- 
tion in violation of the contract. 

2. The union agrees not to strike 
over an issue under the jurisdic- 
tion of the appeal board. 

3. Wildcat strikers be liable to 
a reduction in their seniority. 

4. The union agrees not to coerce 
or force employes against their 
will to join or pay dues to the 
union. (The Chrysler statement 
cited the UAW’s recent “dues 
drives,” during which union agents 
were said to have prevented em- 
ployes delinquent in their dues 
trom entering the plant or staying 
on the job.) 

5. The union recompense its 
stewards and committeemen for 
‘doing union business on company 
time.” 

In amplifying the UAW de- 
mands, Norman Matthews, the 
union’s national Chrysler direc- 
tor, said that a clause has been 
requested making seniority the 
governing factor in promotions. 

It was just such a demand which 
helped to prolong the General Mo- 
tors strike negotiations last spring. 
GM eventually won its fight for 
the recognition of ability above 
seniority in promoting men to bet- 
ter jobs. 

Nash Motors was added to the 
list of auto plants facing wage 
demands when the company’s 11,- 
200 body and assembly workers in 
Wisconsin called for a 23%-cent 
hourly raise, an inequities fund, 
and company payments into the 
union’s social security fund. Wage 
demands have also been served on 





HERE IS THE new building of Birchard Buick, Inc., 163 South St., Pittsfield, Mass., 


| which started with two employes in September, 1945, 


according to A. R. Birchard jr., president. 


and has been growing ever since, 


OCCUPYING MORE THAN 80,000 square feet of space, the new building of Clay- 


Dutton (Lincoln-Mercury), 1535 Poydras St., 
H. Clay, former branch manager of Ford in the Crescent 
former Ford dealer in Baton Rouge, are co-owners. Harry Hi: 


New Orleans, was recently opened. Louis 


City, ee Tom W. Dutton, 





8 
A complete Hne of Lincoln and Mercury cars were shown at the formal opening. 


of DeCozen Motor Co., Newark. 


in Athens, Ga. The 
feet to service. The display room, 
show three cars. 


THREE YOUNG BROTHERS, Jim, Bill and Eddie Murph 
Chrysler dealership into these facilities. Murphy beth, 


i recently moved their 
Bros., Elizabeth, N. J., is an associate 


FULL UTILIZATION OF SUNLIGHT for illuminatio: 
SUNL m and heat, plus e 
design are outstanding features of John Kendrick’s (Nash) new building i a Me 
dealership has 8,500 square feet of floor space ) 


and devotes 6,000 


glassed in on three sides from floor to ceiling, will 





Packard, 
Frazer. 

Other labor news: 

C. E. Wilson of GM _ proposed 
that a strike vote be taken as a 
last recourse in collective bargain- 
ing, rather than in the initial 
stages as now required by the 
Smith-Connally act. He pointed out 
that such a procedure would en- 
able the workers to know the is- 
sues and controversies on which 
they were voting. 

The Detroit plants of the L. A. 
Spring & Wire Corp. were closed 
by an authorized walkout of 2,500 


Hudson and _ Kaiser- 








workers. UAW officials are seeking 
wage hikes of 2% to 12 cents an 
hour. 

A special session of the Vir- 
ginia legislature passed a bill 
outlawing the closed shop, main- 
tenance of union membership 
and preferential hiring. Only in- 
trastate operations are affected. 
The Michigan legislature had 

under consideration a bill author- 
izing stiff fines and jail sentences 
for anyone striking, where the 
walkout has not been approved by 


Truckstell Offers 
Improved Line 
Of Third Axles 


CLEVELAND. — Truckstell Co. 
has announced a new line and in- 
creased production of Truxmore 
third axles. 

Manufactured by the Truck 
Equipment Co., Buffalo, the Trux- 
more third axle is claimed to in- 
crease truck carrying capacity, to 
reduce ton-mile hauling costs and 
to double the payload of any truck 
for bodies up to 26 feet. 

The new series continues to fea- 
ture gravity springs, which stabil- 
ize the truck, absorb road shocks 
and eliminate sidesway, resulting 
in greater safety and a reduction 
in running time by as much as 20 
percent, Truckstell stated. 

Improvements on the new 1947 
line include a newly designed load 
shifter and increased cross-shaft 
bearing areas automatically lubri- 
cated from oil reservoirs in the 
frame brackets. Oilless bearings, 
lubricated for life, replace ordinary 
bronze bushings at the ends of the 
long links. Forgings replace cast- 
ings wherever possible. 

Howard D. Lynch, Truckstell 
sales manager, said the Buffalo 
plant currently is producing series 
280 for 8.25 by 20 duals and series 
340 for 9.00 by 20 duals. Two larger 
model axles for 10.00 by 20s and 
11 by 20s will be built soon. 


Fode to Head 
N. D. Dealers 


GRAND FORKS, N. D. — The 
North Dakota Motor Trades Assn., 
under the direction of David Kelly, 
president, and H. H. Wilcox, secre- 
tary, reports “good progress” for 
the past year. Kelly is also a di- 
rector of NADA. 

Officers elected to serve during 
1947 are O. W. Fode, Midwest Mo- 
tors (Dodge-Plymouth), James- 
town, N. D., president; Henry Ber- 
nard, Jamestown, secretary, and 
Carl Anderson, Devil’s Lake, vice- 
president. Directors are H. Burrell, 
M. B. Gilman, Joe Gronvold, Walt 
Johnson, H. H. Wilcox, E. J. Pegg, 
John Powell, E. O. Stoudt and H. 
H. Westlie. The legislative com- 
mittee is headed by Neil Churchill. 


Cooke Fire Cause Laid 


To Tank Explosion 

LOUISVILLE. — Investigation of 
a fire at Lexington, which de- 
stroyed the L. R. Cooke Chevrolet 
Co. building, including 40 customer- 
owned automobiles, with estimated 
loss of from $250,000 to $300,000 is 
said to have been caused by an 
attempt to thaw a 50-gallon gaso- 
line tank attached to a tractor of 
a large tractor-trailer. 

Apparently water in the lines 
had frozen, and gasoline could not 
get to the motor. Hot water was 
reportedly used in the thawing op- 
erations, resulting in formation of 
gases, which exploded. 


Mo. Dealer Wins Writ 


Barring AFL Boycott 

ST. LOUIS.—Dispersal of a 
union picket line hindering op- 
erations at the Barford Chev- 
rolet Co., Clayton, St. Louis 
county, has been ordered by Cir- 
cuit Judge Raymond E. La- 
Drier, who, in a permanent in- 
junction against the AFL Auto 
Transport Chauffeurs, Demon- 
strators and Helpers’ union, Lo- 
cal 604, enjoined the union from 
picketing, stopping delivery of 
new automobiles, boycotting and 
interfering with the company’s 
business in any way. 

The company alleged that ef- 
forts to unionize employes was 














the majority of workers, 


slowly forcing it out of business. 
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Studebaker’s first by far 


with advanced features; 


Self-adjusting brakes AMERICA’S FRIENDLIEST FACTORY 
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Improved automatic Overdrive 


Improved Climatizer heating ad p OStWdaY Car 
and ventilating system 
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NSPA Launches 
"47 Activities; 
Rogers at Helm 
CHICAGO.—More than 50 board 
and committee members of the 
National Standard Parts Assn. 
held a three-day meeting here at 
the Hotel Sherman to launch an 
— program of activities for 


The first day of the gathering 
was given over to meetings of the 
marketing research committee 
headed by Luther Bachman, whole- 
saler, of Allentown, Pa., and the 
membership committee, of which 
R. K. Miller, manufacturing exec- 
utive, of Chicago, is chairman. 

Meeting throughout the second 
conference day, the wholesalers’ 
and manufacturers’ boards of gov- 
ernors discussed plans and poli- 
cies affecting their respective di- 
visions. 


These same groups, combining 
to form the NSPA board of direc- 
tors, continued their meeting on 
the final conference day to hear 
committee reports and approve an 
over-all program of 1947 activities 
and services. 

Officers of NSPA for the cur- 








“A 
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PLANNING PONTIAC DISTRIBUTION for 1947 are, left to right: Paul R. Warmee, 


advertising director; H. J. Klingler, 


r, and L. W. Ward, general 


manage 
manager. Pontiac will build more than a quarter of a million cars of the 1947 model, 


Klingler has announced. 





rent year include Charles Rogers, 
manufacturer executive, of Long 
Island City, N. Y., president; E. 
M. Sheehan, wholesaler, of Pitts- 
burgh, senior vice-president, and 
Charles R. Crowder, manufacturer 
representative, of Springfield, 
Mass., junior vice-president. 

Chairman Bachman of the mar- 
keting research committee report- 
ed that his group considered a 
wide variety of subjects concerned 
with management and merchan- 
dising. Its views and conclusions 
will be presented to members soon, 
he added. 


George Allowed to Build 


In Concord, N. H. 

An appeal by Ralph George for 
permission to construct a $40,000 
automobile sales and repair estab- 
lishment in Concord, N. H., has 
been granted by the City Zoning 
Board. 

His application had previously 
been rejected because the proposed 
garage site is in a district zoned 
for agriculture. 

‘“‘Dealers Tell Me,’’ by John O. Munn, 


is an open forum for the expression of 
dealers’ opinions. 














Preparing for Competition 
Chevrolet Plans to Revitalize Separate 
Used-Car Department 


DETROIT.—Chevrolet has plans 
under way to revitalize its used- 
ear sales department, according to 
T. H. Keating, general sales man- 
ager. 

The move is planned, Keating 


cessitate a sales drive for used 
cars.” 

(In the days of high-volume 
sales and intense competition, it 
was necessary to expedite the sale 
of used cars traded in to open the 
way for more new car sales.) 

Chevrolet dropped its separate 
used-car sales staff in 1943, when 
it was felt that the sale of used 
cars in wartime no longer needed 
a push. 

Some of the major points in 
Chevrolet’s approach to used- 
car sales were maintenance of a 
separate sales organization, en- 
couragement and aid to dealers 
to set up separate staffs and fa- 
cilities for used cars, emphasis 


} on reconditioning used cars be- 











by modernizing with 


RHYMES 


One sure thing about the trucks and buses that suc- 
cessfully meet future competition is that they will 
be constructed to combine minimum deadweight 


with high strength. 


You take a long step toward obtaining this combi- 
nation, and at low cost, when you use Mayari R 
high-strength, low-alloy steel in frames, body mem- 
bers and sides. Thinner gages or sections can be 
used without compromising strength because Mayari 
R has almost double the yield point of carbon steel. 

Mayari R presents no difficulties in fabrication. It 
can be worked with the same equipment used for 
carbon steel. Fabricating methods are the same, 


MayariR nhs 20We..shongn..longa lating 


“FIERY” 


‘ 






from Bus Transportation, 
July, 1946 


¥ WITH 


with only minor variations needed to accommodate 
Mayari R’s higher mechanical properties. 

It will pay any manufacturer of motor carriers to 
further investigate the many advantages afforded by 
this low-cost, high-strength steel. Write for full details. 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA, 


On the Pacific Coast Bethlehem products are sold by 
Bethlehem Pacific Coast Steel Corporation 





a BETHLEHEW 
STEEL 


fore resale, an extensive training 
program for used car salesmen, 
and seasonal stimulus through 
sales campaigns. 

Chevrolet set up a separate used- 
car department in 1935. Two as- 
sistant general sales managers 
were appointed for used cars, and 
managers of the used car depart- 
ment were appointed in each re- 
gion and zone down through the 
entire wholesale staff. 

The used-car staff found that one 
reason for low sales volume was 
that dealers held cars in their lots 
too long before reconditioning and 
resale. Thus, much of their value 
was lost merely in storage. 

Prompt and thorough recondi- 
tioning was urged, and dealers 
spent many thousands of dollars 
installing new reconditioning 
equipment in their service depart- 
ments. A fleet of “reconditioning 
trucks” toured dealerships through- 
out the country, demonstrating the 
most modern methods of recondi- 
tioning used cars. The latest equip- 
ment was shown in actual use. 

A drive was instituted to en- 
courage dealers to turn over 
their used-car inventories every 
month. 

At the same time it was recog- 
nized that there was a need for 
continuing training of the men en- 
gaged in used car sales. In each 
zone, schools were set up, which 
met every month and taught used- 
car sales managers the latest tech- 
niques. Later, the five-day school 
for used-car salesmen was insti- 
tuted, whereby these men were 

educated in essentials of salesman- 
ship and given background infor- 
mation on which to base their fur- 
ther training. 

To provide the necessary stim- 
ulus to used-car sales, frequent 
campaigns and drives were con- 
ducted for all used-car salesmen. 

Between 1935 and 1943, there was 
at least one such drive each year, 
and in some years three drives 
were conducted. 








Graham Claims 


Farm Orders of 


$46,322,556 


WILLOW RUN.—The farm sales 
division of Graham-Paige Motors, 
in 10 months of active operations, 
has received orders totaling $46,- 
322,556 through a dealer organiza- 
tion which has become the third 
largest in the farm equipment bus- 
iness, according to a company 
statement. 

Starting with the Rototiller pow- 
er tiller, production of which be- 
gan last April, the farm sales di- 
vision of Graha: aige has intro- 
duced a line of er farm equip- 
ment through 3,400 farm distribu- 
tors and dealers. 

Since the Rototiller was placed 
in production at Willow Run, 18,- 
000 such units have been marketed 
for a dollar volume of $8,091,000, 
it was said. Rototiller orders total 
89,117, representing $40,058,091 
worth of business. 

Output of Rototillers will be in- 
creased, the statement said, to 230 
a day by February. 





Thompson Points 


For Top Year 


CLEVELAND. — Despite many 
impediments to business, Thomp- 
son Products, Inc., according to 
President F. C. Crawford, report- 
ed a singularly good year in 1946 
with gross sales expected to total 
approximately $70,000,000. 

Now employing more than 11,000, 
about 3,000 over V-J peak, Craw- 
ford said the company’s products 
to the automotive replacement 
parts market, double those of 1945, 
plus orders for jet propulsion com- 
ponents, will send 1947 sales over | 
$100,000,000. 





Hutchins Given Charter 
Hutchins Motor Sales, Inc., Co- 
lumbus, O., has been granted 4 
charter. Incorporators are N. & 
Hutchins, A. F. Hutchins and E. F. 
Hutchins. 
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PRODUCT OF 
KAISER-FRAZER 


“ate 


GOoY Strung wee 


it’s A KaIseER AND FRAZER YEAR! 


VERY WHERE the story 
is the same... the KAISER and the 
FRAZER are the cars of the year! For 
they’ve opened new paths of motor car 
progress: Trail-blazing beauty of styling 
and design. Extraordinary performance. 
Relaxing comfort. More head room, leg 


room, elbow room, luggage room. Close- 
to-the-road weight suspension for sure 
safety. Wide-angle vision in all directions. 
Smooth, swayless, ‘‘cradled ride.’? Owners 
are now experiencing these advantages 
first hand! And they most heartily agree 
—it’s a KAISER and FRAZER year! 


BUILT AT WILLOW RUN 


PRODUCT OF 
GRAHAM-PAIGE 
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in Czechoslovakia. The Limerick 
promoter is H. K. Sachell, a Czecho- 
slovakian industrial.magnate, with 
A. O’Flynn, solicitor, assistant 
managing director. They expect to 
be in production by June, 1947. 


New Firm Plans 
Car in Ireland 


LONDON. — (UTPS) — 8t. Pat- 
rick’s Holdings, Ltd. has been 
formed to build a new car in Lim- 
erick, Ireland. 

The car is a five-seater pre- 
viously built at the Skoda Works 





‘Dealers Tell Me,’’ by John O. Munn, 
is an open forum for the expression of 
dealers’ opinions. 











Dealer Merchandising 


Outdoor Advertising Makes Its Appeal 
Through Short, Dramatic Messages 


(jezoce advertising plays a/| 


big part in dealer-merchandis- 
ing plans. 

In fact, points out Jack Gorm- 
ley, of Outdoor Advertising, Inc., 


No. 7 the auto and outdoor 
fe advertising grew up to- 
Series gether. As the outdoor 


medium has helped 
make the automobile more popu- 


lar, its circulation has been en- 
- | hanced 


by the resulting increase 
in the number of cars on the road. 
Many dealers, especially those 
specializing in service, lean heav- 
ily on outdoor advertising. 
For instance, Paul Raynal, De- 
troit Dodge dealer, dislikes 4ell- 
ing cars out of his area since he 
reasons that owners who live too 


|far away won't come back to him 


for service. Therefore, he projects 
his showroom throughout his area 
through outdoor advertising. 

>. . 7 
Shweta are Gormley’s views on 
how it can aid the dealer: 





Outdoor advertising offers auto- 
motive dealers an effective means 
of keeping old friends, of making 
new ones, of meeting increased 
competition both in the automo- 
tive field and from other lines for 
the consumer’s dollar which, by 
the way, is becoming harder and 
harder to pry lose. 

By outdoor advertising we 


Every automotive dealer can 
easily understand the value of this 
type of advertising because he 
knows the value of a good loca- 
tion for his own business. 

He knows the importance of hav- 
ing a show window through which 
he can display his various prod- 
ucts and of having a salesman on 
hand to tell people about their 
good qualities. And, of course, he 
has some sort of sign or other 








We want you to look down on Boston! 


Although this market is unique in 
that it is made up of many cities (four 
the size of Utica) and towns (one the 
richest in the world), it is a highly in- 
tegrated, easy-to-tap market for the 
advertiser. For the people of this mar- 
ket, fifth largest in the country, depend 
almost entirely on Boston papers and 
especially on THE BOSTON GLOBE, 





But, we hasten to add, with an expert 
on the geography of the Greater 
Boston Market area right at your el- 
bow. For even at 5,000 feet, it’s im- 
possible for the uninitiated to tell 
where Corporate Boston (relatively 
small in population — 770,816) ends 
and the surrounding 151 Greater Boston 
cities and towns (total population — 
2,119,388) begin. 







A 20-minute color film explaining this unique market to advertisers and 


their agencies. The film will be shown in key cities throughout the country. 


Khe Boston Globe 


MORNING ¢ EVENING 


¢ SUNDAY 


Boston’s best-read newspaper. 








means of identification outside his 

place of business. 

. * * ° 

OOD outdoor advertisements for 

the automotive dealer contain 
essentially these four elements: 

1. Like his own business, they 
are strategically located on im- 
portant thoroughfares with heavy 
circulation. 

2. Their big, colorful pictures 
showing one or more of his prod- 
ucts or dramatizing some feature 
of his service may be likened to 
huge show windows. 

3. Their short, powerful, tele- 
graphic messages, telling motorists 
and others about the good quali- 
ties of the dealer’s products or 
services, work in much the same 
way as salesmen. 

4. And messages directing people 
to the dealer’s place of business 
perform the function of identifica- 
tion. 

Because of the direct association 
between the automobile and out- 
door circulation, the dealer’s best 
prospects—those who drive most 
and wear out automotive products 
fastest—receive special attention. 
The more often they drive, the 
more often they see outdoor ad- 
vertising. 

Another important advantage of 
the outdoor medium in selling au- 
tomotive products is the fact that 
it reaches the motorist at the 
right time and place—not when 
he is home and his car is put 
away for the night—but when he 
is out driving, when he is likely 
to be most receptive to sugges- 
tions for making his driving more 
enjoyable, and when he can easily 
drive to the automotive dealer's 
place of business. 


Was outdoor advertising 
reaches every motorist in a 
market, its circulation is by no 
means confined to motorists. It con- 
sists of everyone who goes out- 
doors—to work, to play, to buy— 
whether they ride, drive, or walk. 
It includes consumers of every oc- 
cupation, age and income group, 
those who need the dealer’s prod- 
ucts or services today and those 
who will need them sometime in 
the future. It includes those who 
actually do the buying and those 
who help. 

It reaches people often, over and 
over again, never allowing them 
to forget the name of the dealer’s 
establishment and what it stands 
for. 

The three principal types of 
outdoor advertising are 24-sheet 
posters, painted displays, and 
electric 

Twenty-four-sheet posters are 
printed on large sheets of paper 
and pasted on the surface of pan- 
els which measure overall 12 feet 
high by 25 feet long. They are 
used in groups called “showings” 
which consist of a sufficient num- 
ber of panels to provide coverage 
of the market—the number de- 
pending largely upon its popula- 
tion and layout. Twenty-four-sheet 
posters may be purchased for pe- 
riods of 30 days and copy may be 
changed at the end of each period. 
In the case of painted displays, 
the advertisement is painted di- 
rectly on the surface of bulletins 
or walls. Available in various sizes 
and types depending on their lo- 
cation, painted displays may be 
used individually to cover a sec- 
tion of the market or to reach a 
special type of circulation, or they 
may used in any quantity to do 
the job the dealer has in mind. 

They are considerably larger 
than posters and provide a greater 
degree of dominance. This form 
of outdoor advertising is generally 
used for a minimum of one year 
and copy may be changed two or 
three times during this period. 

oa + os 


LECTRIC spectaculars are dis- 

plays in which colored lights, 
mechanical motion, and huge size 
are combined to produce a highly 
spectacular effect that makes elec- 
trics the most dominant and prob- 
ably the most attractive of all 
forms of outdoor advertising. They 
are available only in the larger 
cities at points where night circu- 
lation is unusually heavy. 

What form of the medium the 
automotive dealer should use, how 
extensive and intensive the cover- 
age, and what he should say are 
questions that depend largely for 
their answers on what the dealer 
wants his to accom- 
plish and, of course, on the size 
of hia budget. 
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OUR CIRCULATION Is HOT— 
. ° 
: Holiday now tops 600,000! * 
] 
- Never before in history has a 50¢ magazine gone ahead so far, so fast! In 
4 fact, no other magazine introduced at even 35¢ or more reached a half- 
P million circulation in less than two years. Holiday did it in 10 months! 
si Look for more gains—people are hot for Holiday! 
‘ * Latest estimates for January issue. 
4 OUR RATES ARE HOT— 
a ° . . 
> Holiday is still only $1600 a page! 
e 

Holiday’s rate of $1600 a page (B&W) is based on a circulation of 400,000. Ih y 
i Holiday actually delivers more than 600,000! That's a fat 50°, bonus — for Cn», 
a advertisers that act right now. But (with Holiday’s circulation swinging up 
: so fast) that rate just can’t last long. @ 

OUR RESULTS ARE HOT— € # 

. ° . - 

Holiday has amazing success stories! Fe &€eEHe 
e One advertiser—offering a booklet of information for motorists—got 48,951 a, 
r inquiries from six single page ads in Holiday. A fishing line maker pulled @: SMART SPACE BUYERS! 
. more inquiries from his half-page Holiday ad than from four leading outdoor 
t magazines! A lodge owner in Canada says, “Our one-eighth page ad in Make tracks for these other hot facts! 
; Holiday — gre Ae en See magazine we over used.” From travel ss++Holiday readers are the top income, top spending group of the 
: as i ae ee n: Sey Set oe ee eee country! Here’s proof: 50% of Holiday’s subscriber families 
e =~ ’ : have an annual income of more than $5,000. (Compare that with the 
4 OUR READERS ARE HOT= national median of $2,020.) Holiday readers have got what it takes! 

r e “a ° i 

- ° e+e» Holida vertising has terrific wer: A leadin age 

t The Holiday mood is a spending mood Meittey abveiisheg thax send oitien gewet A: leading teas 
e Holiday’s 600,000 (plus) families go places and do things! And no matter manufacturer got four ae sare Oe agai mye 4 ego S Renny 
1. where they go or what they do, they buy the best in goods and services. Sell as from the next best magazine on his list. 
,, : 


» i iday whi ? in ¢ ‘ ’ idayv ! ; ‘ * 
them. Tell them in Holiday while they’re in a relaxed and happy Holiday mood! wes Holiday had 434 advertisers in the first ten issues alone... leads all 


monthly magazines in many advertising classifications from “Where 
to go”’ to ‘What to take.” 











’ ‘s a ee ‘ 2 P 
e w 1 ad ow Winter sports are booming again! And from California — glamorous and gaudy — gets a Behind the scenes at the Mardi Gras! Steole f S ’ 
y Lake Placid to Sun Valley, Holiday covers them colorful going over in seven big features. Top Chase’s intimate account of New Orleans’ spec- Try this quiz, kids! 
= 7 all! You'll find six informative and thrilling ar writers John Gunther and Budd Schulberg give tacular pageant tells how it began — what it sig- 7 : eae mI 
y- . ticles on bobsledding, skiing, figure skating, ice- you California from its wackiest to its worthiest! nifies—-who does the work! Don’t miss this color- 1. Where is the world’s largest “spook palace’’? (page 38) 
ll boating—even curling! , ful picture story. @. What femous living U.S. painter took up art at 76? 
y (page 88. With samples—also, see Febmary Cover!) 
2 3. What secret road did F. D. R. take when he wanted 
| to get away from it all? (page 131) 
e a 4. Do you know why the “Bunny Hop” is one of the 
W : simplest of skating figures, although both skates are 
- « off the ice? (page 20) 
e S. If you were Mrs. Howard Hawks, what would you wear 
ir UuU r e ~ Uu 5 oO a y ] in your Beverly Hills ranch-house garden? (page 81) 
“ A CURTIS PUBLICATION 6. Why is “Fat Tuesday” famous? (page 107) 
e independence Squere, Philedelphie 5, Pe. @ Get the answers in February Holiday—now on sale. 




















12 


AUTOMOTIVE NEWS, JANUARY 27, 1947 








AUTOMOTIVE WASHINGTON 








Congress Plans Budget 
As Aid to Prosperity 


By William Ullman 
Washington Correspondent 


MANY COMPETENT economists believe one of the best 


prescriptions for short and long- 
a sharp slash in spending, a balanc 





cange prosperity would be 
budget, tax cuts, and 


overhauling of the tax structure to encourage investment. 
Everybody concedes the country’ 8 great productive ca- 


pacity, 
ment skills and unparalleled 
needs for goods, housing and 
industrial expansion. These needs 
cannot be filled by reviving futile 
pump-priming measures. 

Hopes for federal tax cuts ap- 
parently will depend in part on 
how much Congress prunes the 
$38.5 billion budget President Tru- 
man submitted for the fiscal year 
starting next July 1. The huge 
budget, still swollen by expendi- 
tures growing out of World War 
I, is out of line with business 





labor and manage-@ 








William Uliman 
by leaders indicate that that the respon- 


proposals for re- 
duction in feder- 
al spending as a 
basis for a bal- 
anced budget, 
debt retirement 
and tax cuts. 
Careful  scrut- 
iny of all items 
in the budget is 
a major task im- 
mediately con- 
fronting Con- 
gress. Statements 





sibility will not be shirked. 

The proposed $37.5 billion of ex- 
penditures in 1948, nearly three 
times the total in the year of ac- 
tive defense preparation just prior 
to Pearl Harbor, exceeds even the 
original budget total of last Jan- 
uary for the current 1947 fiscal 
year although falling short of sub- 
sequent estimates. 

A sharp drop in government 
costs from 1947 to 1948 La hee been 
expected. Substantial 

ring expenditures in Gn gunent present 
year are offset in considerable 
part by increases and outlays 
for new projects. 

The basis of opposition to any 
reduction in taxes is shifted by 
reason of the absorption, if no 
change is made in present laws, 
of all revenues by proposed expen- 
ditures. Previously, it had been 
contended that retention of pres- 
ent taxes would permit large sur- 
pluses in prospect to be used for 
curtailment of the public debt. 

The objection to cuts in taxes 
now rests primarily upon the lack 
of a surplus for any purpose. 

* 


Manufacturers Beseech 


Portal Pay Protection 


IN ORDER TO eliminate the 
“hazards of administrative and ju- 











“T'll take ’em, I’m getting worn 
out going to the door after all my 
dates!” 





dicial retroactive refashioning” of 
its provisions, as in the case of 
the portal-to-portal pay ruling, 
Congress should give the wage and 
hour law a general overhauling, in 
the opinion of the National Assn. 
of Manufacturers. 

A Senate Judiciary subcommit- 
tee heard the association’s coun- 
sel testify that the pay suits “con- 
stitute a threat to the entire na- 
tional economy,” a statement back- 
ed up by representatives of the 
steel and aircraft companies as 
applicable to their industries. 

According to the NAM counsel, 





For More Miles of 
Low-Cost Hauling 
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JIUPERCARGO 


ra¥ TRADE-APPROVED ™0 
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Can You Sell Trailers ? 


A limited number of SUPERCARGO 
distributorships and dealer fran- 
chises are still open. If yours is a 
substantial organization with truck 
traller or automotive experience, 
and if you’d like to be a SUPER- 
CARGO distributer or dealer, write 
or wite American Bantam Car Co., 
Butler, Pa., for further infecmation. 











| pond OWNERS who are using 
SUPERCARGO say, “This is the 
trailer for low-cost, trouble-free 
operation” That’s because SUPER- 
CARGO has a combination of fea- 
tures for economy operation and 
maintenance found in no other 
trailer .. . and every one trade- 
approved by hundreds of opera- 
tors before a single SUPERCARGO 
was built. 

SUPERCARGO platform trailer, 
for example, answers the demand 
for rugged construction to handle 
low-bulk, heavyweight materials, 


yet is built for handling bulkier 
loads with equal efficiency. 

As in the SUPERCARGO open 
top and closed van models, the 
extra heavy duty brakes, the 
power-conserving quadri-point 
spring suspension, extra-size 
four-wheel vertical supports and 
other features give the SUPER- 
CARGO platform trailer an extra 
margin of performance over any 
other make on the road. 

See SUPERCARGO on display at 
distributors in many big cities be- 
fore you buy. 


Bantani SUPERLARGO TR: ILERS 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 
Manutfacforers of SUPERGARGO Truck Yruilers ° Cable Actives: BANTAMCAS 





the amounts involved in pending 
and prospective portal-pay court 
actions with their ramifications 
could: 

1. Add billions of dollars to the 
public debt by substantially in- 
creasing government wartime ex- 


oe 
the ad- 


2. Seriously complicate 
ministration of federal and state 
tax laws and prevent early tax 
reductio 


ns. 

3. Cause widespread bankruptcy 
and unemployment. 

4. Interfere with projected ex- 
pansion and improvement of busi- 
ness enterprises. 

5. Deluge the courts with com- 
plicated tax suits. 

6. Cause serious labor disputes 
by bringing about a complete 
breakdown of collective bargain- 


ing. 
Charles R. Hook, president of 
the American Rolling Mill Co., told 


my business life 
has a situation arisen that is so 
serious with respect to the very 
existence of the company I repre- 
sent, and, in fact, the entire busi- 
ness system of this country.” 

. E. Wilson, chairman of the 
board of the Aircraft Industries 
Assn., warned that the airplane 
industry “faces complete and utter 
disaster if any portal-to-portal 
compensable claims whatsoever are 
allowed or compromised.” 

* * * 


Call in Conciliators 
Sooner, Warren Urges 


GOVERNMENT SITS now at 
the collective bar table 
strictly in the role of conctliator. 
No agency can order an employer 
to write any particular clause or 
condition into any labor contract. 

This means, according to Edgar 
L. Warren, director of the U. S. 
Conciliation Service, that “today 
the full responsibility for continu- 
ous production rests wholly with 
employers and unions.” 


He favors quicker resort to 


strikes don’t stop, Congress is 
likely to “consider seriously some 
form of compujsory arbitration.” 
He added: 

“That, of course, will be the first 
step to many other compulsions. 
Once the government is perma- 
nently in the business of deciding 
the wage increase every year—in 
peace as it did in war—then in- 
evitably the government will have 
to make other decisions on prices 
and production schedules.” 

* + . 


Addenda 


ALLOTMENT OF funds for the 
improvement of 48 miles of access 
roads in Oregon and California has 
been announced by Housing Ex- 
pediter Frank Creedon. A needed 
automobile highway near Portland 
will be made an all-weather road. 
Thus, little by little, the way is 
being bettered for travel by motor 
car. 

* ~ + 
There is talk on Capitol Hill 
of a real drive to wipe == all 
pending cases for alleged viola- 
tions of price control regula- 


Temporary Controls are consid- 

ering which cases should be 

dropped and which continued. 
* - + 


Carroll Mealey, former New 
York State Commissioner of Mo- 
tor Vehicles, and afterwards with 
the National Safety Council, is now 
located in Washington as commis- 
sioner of the Alcohol Tax unit of 
the Treasury. department. It’s a 
big job. 

* o 

In the opinion of Rep. Buck 
of New York, the little man has 
a big interest in big business. 
Recently Buck reminded his col- 
leagues they must keep that in 
mind when they consider industry 
problems. He pointed out that 
the stockholders in 11 big cor- 
porations oufmumber the em- 

ployes five to one. 

. a 

World War II so far has cost 
the people of the United States 
$389,200,000,000. That’s $2,430 for 
every man, woman and child in 
the country, or about $9,730 for 
each family of four. By the end 
of this fiscal year the cost will 
have risen to $357,100,000,000, or 
$2,559 a person. 
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The New York Times 


is 2 to1 favorite of automobile dealers 





in New York City and suburbs 


New York City and suburban automobile dealers, like other local merchants, 
know local buying habits. Their judgments are formed at the critical point- 


of-purchase and are influenced by one factor alone—sales. 
What do they think of New York newspapers for new car advertising? 


In a recent survey*, 45.8% of New York City and suburban automobile deal- 
ers named The New York Times as their first choice among all New York 
newspapers for new car advertising—more than twice as many as named 


any other newspaper. 


Interesting to know and important to remember when mapping New York 


sales campaigns. 


The New York Times 


“ALL THE NEWS THAT’S FIT TO PRINT” 


* Independent survey conducted by Recording & Statistical Corporation 





Here’s how New York City and suburban automobile dealers rate New 
York newspapers as “first choice” in effectiveness for new car advertising. 
PREFERENCE BY PREFERENCE BY 
DEALERS PERCENT 
The New York Times 142 45.8 
Second Newspaper 69 22.3 
Third Newspaper 40 12.9 
Fourth Newspaper 27 8.7 
Fifth Newspaper 16 5.2 
Sixth Newspaper 11 3.6 
Seventh Newspaper 2 6 
Eighth Newspaper 1 3 
Ninth Newspaper 1 3 
Tenth Newspaper 1 3 
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Equipment Institute 


39 Manufacturers Form Committee 
To Plan Organization 


ATLANTIC CITY. — Thirty-nine 
nationally known manufacturers 
who met at the recent ASI show 
here last month have organized 
a committee for the organization 
of equipment and tool manufactur- 
ers under the name of Equipment 
& Tool Institute. 

The committee is headed by H. 
B. Barrett, president of Barrett 
Equipment Co., and includes the 
following executives: 

R. D. Black, vice-president, Black 
& Decker Mfg. Co.; G. H. Goehrig, 
vice - president, Blackhawk Mfg. 
Co.; C. R. Crowder, vice-president, 
Van Norman Co.; L. F. Woolman, 
vice-president, Lacey-Weber Co.; 
Vic Allen, vice-president, Ammco 
Tools, Inc.; R. A. Guyer, vice-presi- 
dent, DeVilbiss Co, and C. F. 
Hodgson, sales manager, Weaver 
Mfg. Co. 

As only one of many objectives, 
Equipment & Tool Institute will 
endeavor to coordinate the efforts 
of its member manufacturers and 
act in their behalf toward the ac- 
complishment of important plans 
for the direct benefit of the entire 
service equipment and tool indus- 
try. 

In view of the close relationship 
of this unified group, it is felt that 
they can collectively do many 
things for the industry, most of 
which could probably not be ac- 
complished by the efforts of an 
individual manufacturer. 

Headquarters of the Equipment 
& Tool Institute will be temporar- 
ily located in Kalamazoo, Mich. At 
a later date, permanent headquar- 
ters may be established in Chicago. 

Lynn F. Woolman was elected 
by acclamation as executive man- 
ager of the ETI. Woolman, who 
was formerly vice-president in 
charge of marketing of the Allen 
Electric & Equipment Co., Kala- 
mazoo, Mich., and who resigned 
that position as of Dec. 31, 1946, 
is a well-known figure in the serv- 
ice and repair industry. 

Woolman has had wide experi- 


NUCDA Pushing 
Drive to Boost 
Membership 


WASHINGTON. — The National 
Used Car Dealers Assn. is pushing 
its organizational job with the 
mailing of reprints of an article 
by J. B. Caldwell, manager of the 
association, to 35,000 used-car deal- 
ers. 

The article, printed in AuTomo- 
tive News Jan. 20, was in reply to 
unfavorable newspaper, magazine, 
radio and OPA propaganda. 

In a letter to dealers, Caldwell 
asserts his belief that the new 
association “has done more, in the 
short space of four months, to 
stabilize the industry as a whole 
and to assist the used-car dealer 
in his efforts to extricate himself 
from unbearable regulation and 
unfavorable propaganda, than has 
ever before been accomplished by 
any similar organization of busi- 
nessmen in such a short period of 
time.” 

Caldwell cited the association’s 
fight for decontrol and its present 
fight to eliminate Regulation W. 

The association is offering a com- 
plete organizational program to 
those who wish to start local and 
state associations. 


$132,839 Estate Left 


By Dealer Willcockson 

ST. LOUIS.—The estate of Wil 
liam H. Willcockson, 62, who head- 
ed Willcockson Buick Co. here for 
many years, was appraised at $132,- 
839 in an inventory filed last week 
in Probate court. The will pro- 
vided for bequests of $23,100, with 
the remainder to be placed in trust. 

The estate’s principal items were 
securities, $74,000; cash, $32,799, 
and real estate, $26,040. Willcock- 
son’s widow is to receive not more 
than $400 per month from the trust 
revenue with the balance to go to 
two sons and a daughter in equal 
parts. 


“‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—George Soule, But- 
ler Nash Co., Butler, Pa. 














ence in all types of governmental 
and trade committee work and is 
thoroughly familiar with coopera- 
tive group activities in the service 
equipment and tool industry and 
will act on behalf of this group in 
furthering the interests of all con- 
cerned. 

The Institute will be under the 
guidance of an executive commit- 
tee consisting of eight members, 
three of whom are alternates. This 
committee was elected by acclam- 
ation at the Atlantic City meeting 
and is comprised of Barrett, Goeh- 
rig, Crowder, Black and Guyer. 

Alternates are listed as Vic Al- 
len, vice-president, Ammco Tools, 
Inc.; C. F. Hodgson, sales man- 
ager, Weaver Mfg. Co., and Vic 
Day, secretary, Bear Mfg. Co. 

All service equipment and tool 
manufacturers who were not pres- 
ent at the Atlantic City meeting, 
and who desire to cooperate with 
this group activity, should address 
their inquiries to Lynn F. Wool- 
man, 234 E. Water St., Kalamazoo 
2, Mich. 





Seal-O-Matic 
Goodrich Again Producing 
Hole-Sealing Tube 


AKRON.—Production and sales 
of its Seal-O-Matic puncture-seal- 
ing safety tube, interrupted five 
years ago by the war, has been 
resumed by B. F. Goodrich Co., it 
has been announced. 

A gum-like rubber compound in- 
side the Seal-O-Matic tube under 
the tread and shoulder areas of the 
tire surrounds and grips tightly 
puncturing objects so that no air 
escapes. When the puncturing ob- 
ject is removed, the gummy seal- 
ing substance flows into the hole, 
sealing it immediately and perma- 
nently. It thus prevents loss of air 
and tube repair is not needed, 
Goodrich said. 

The Seal-O-Matic, in addition to 
its layer of puncture sealing com- 
pound, is built with 64 percent 
thicker walls than ordinary tubes, 
it was stated. 





Casting Cleaning Aid 

Developed by White 
CLEVELAND.—The White Mo- 

tor Co. has announced develop- 


ment of a special power brushing 
technique for cleaning loose par- 








THIS AD APPEARED in the Milwaukee Journal to 
departmen Ivan Schmidt, Inc. 
Schmidt is president, Howard K. Paynter. 


and service it of 
W. Capitol Drive, Milwaukee. 
and Arthur J. Kohler, service 


announce completion of the sales 
(Chrysler-Plymouth), N. Green Bay at 
K. , sales manager, 





ticles of metal and sand from the 
interiors of large castings used 
for rear axle housing and differen- 
tial carriers of motor trucks. 
The cleaning operation is com- 
pleted prior to processing the cast- 
ings by washing with a lacquer 


heat resisting sealer. Three opera- 
tors, equipped with Osborn disc 
center wire cup and end brushes 
clean these castings at the rate 
of five per man per hour. Front 
wheel hubs are also cleaned in 
this manner. 








“Wider windshields . . . 
Larger windows— 


that’s what | want 
in my new car!?’’ 
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@ Prospective buyers of auto- 
mobiles are agreed upon one 
thing: They want windshields 
and windows permitting the 
clearest view of the road and 
surroundings. They realize that 
larger vision panels mean added 
safety, greater motoring enjoy- 
ment and more attractive car 
appearance. And they’ve made 
these desires plainly known in 
SAE and newspaper-sponsored 


surveys. 


When you select Safety Glass 
for larger body openings, you 
can place full reliance on de- 
pendable, service-proved Pitts- 
burgh Safety Glasses. For these 
high quality products have the 
confidence of motorists as well 
as manufacturers. They are 
backed by the unequalled re- 
sources—in research, technical 
knowledge and manufacturing 
skill—of one of the greatest 
names in glassmaking. And 
Pittsburgh Safety Glass can 
now be mass-produced in 
curved as well as flat panels. 

We welcome the opportunity 
of consulting with you on any 
problem having to do with the 
use of glass in the design and 
construction of your automo- 
biles. Our Safety Glass experts 
are at your service. Pittsburgh 


Plate Glass Company, 2038-7 
Grant Building, Pittsburgh 19, Pa. 
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City zone manager. The entire 
quet at the 

about 11 months. 
at the banquet. 


. F. RUPKALVIS, partners in Nash Central Motors, Kansas 
accept the 10-Point Selective Dealer award plaque from Earl R. Limb, Kansas 


personnel of the dealership attended a presentation ban- 
hotel. Nash Central, 3109 Gillham Rd., has been in business for 
Awards of bonuses approximating $4,000 were presented to nine 





Mass. Old Timers 


Form Council 


BOSTON.—Members of the Auto- 
mobile Old Timers residing in 
Massachusetts have been invited 
to attend a luncheon at the Copley 
Plaza today (Jan. 27) for the pur- 
pose of organizing a state council. 

Frederick H. Elliott, founder and 
secretary of the pioneers organ- 
ization, has helped to complete ar- 





rangements for the first statewide 


meeting. George Conrad Diehl, 
AOT president, will preside at to- 
day’s gathering. 





Sumner Opens Dealership 

Guy C. (Gerry) Sumner has pur- 
chased the Schooler Motor Co., 
Des Moines, Ia., and will operate 
it as the Sumner Pontiac Co. Sum- 
ner has returned to Des Moines 
after 15 years with Pontiac Motor 
at Pontiac, Mich., and as Pontiac 
zone manager in Los Angeles and 
St. Louis. 








FOB FACTORY 








Appel Denies Differing 


With Davis Conclusions 





By A. H. Allen 


COMMENTING ON a recent observation in this column 
on the “somewhat opposing viewpoints” relative to the light- 


weight 
Walter 


_——— car expressed by J. R. Davis of Ford and 
. Appel of Willys-Overland, Appel takes the writer 


to task and says, “Actually there is no difference of opinion 


between Jack Davis and my- 
self... .In my paper I state 
in the first paragraph, ‘It is 
well established that if changes in 
new models are to achieve success 
they must be accomplished by 
adding necessary or desirable fea- 
tures to a product and not by sub- 
stituting them for others which are 
then omitted.’ 

“Again in my paper I ‘state, 
‘There as no particular magic about 
making a car light. This can be 
done by simply leaving things off 
and using thinner sections. The 











real technique 
comes in making 
the car light and 
at the same time 
of acceptable ap- 
pearance with 
proper perform- 
ance, satisfactory 
road handling 
characteristics 
and adequate du- 
rability’.” 
As a fellow 
alumnus from 


J 
A. H. Allen 


Case School of Applied Science, 
we hasten to correct any miscon- 
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A STRIKING PARALLEL 


mobile ownership, on a 


Reason enough for you to give first consideration in the planning 
of your automobile and automotive product schedules to Cleve- 


T IS no accident that the Cleveland Plain Dealer for many 
years has maintained its high position as one of the leading 
newspapers in the country in passenger car advertising lineage. 
Manufacturers have learned through a comprehensive study 
based on Greater Cleveland’s 268 census tracts that actual car 
sales show a “striking parallel” with Plain Dealer readership. 
And Cleveland is one of the largest cities in the country in auto- 


per capita basis. 


land and to the Cleveland Plain Dealer. 
















Fas for Cldvetiseu 


Studies by the Market Survey 
Department of the Plain Dealer 
not only reveal detailed sales 
break-downs from 1928 to 1942, 
but also trace Plain Dealer 
readership to car sales, and 
serve as a guide to just where 
dealer representation is needed 
— to achieve maximum sales. 
We shall be glad to make 
an appointment with you to 
discuss in detail your market- 
ing potentialities in Cleveland. 








CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 
John B. Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 


ceptions which our earlier com- 
ment may have created. State- 
ments of the two men in ques- 
tion did appear somewhat at 
variance, but a reading of Appel’s 
paper in full rarrows down the 
zone of disagreement. 

Little argument exists among 
automobile designers on the score 
of economy and efficiency. They 
are both “musts,” along with ease 
of handling, roadability, comfort, 
appearance and performance. Ob- 
viously, reduction in weight is one 
path toward economy and effi- 
ciency, but this road cannot be 
traversed too far lest other factors 
be interfered with too seriously. 

As Appel so aptly explains in 
his analysis of lightweight cars, 
“Material must be in the right 
place economically, commercially 
and technically.” By “economically” 
he means the proper relationship 
between price of the material and 
the necessary life factor or com- 
mercial result. 

By “commercially” he means use 
of a material contributing to the 
sale of the product, leaving it off 
if it does not affect salability. By 
“technically,” he means a material 
which contributes to the success- 
ful operation of the mechanism. 

It is no simple matter to effect 
@ proper balance between these 
various factors, all of which do 
not carry equal weight when 
measured against the number of 
cars which can be sold and the 
ultimate profit realizable. 

To conclude with another quote 
from Appel—“In tackling this prob- 
lem here in the U. S. we must set 
the goal that the vehicle must not 
be small to the extent of inviting 
ridicule or of crowding the pas- 
sengers as is the case in some 
foreign cars. If at all possible, it 
should appear and perform in all 
respects like the cars we are ac- 
customed to driving.” 

Where suddenly have all those 
adherents gone who a few years 
ago were proposing a lightweight 
stripped-down passenger car which 
could be sold at low cost and would 
provide “pure transportation” only? 

* * ~ 


War-Born Zinc Alloy 
Used by Auto Firms 


DURING THE WAR, and partic- 
ularly in the aircraft industry, the 
zinc alloy Kirksite was used ex- 
tensively for dies on which alum- 
inum shapes were formed. The ma- 
terial now is finding use in the 
automotive industry for simple dies 
on which experimental automobile 
body elements can be shaped either 
by hand hammering or in presses 
and power hammers. 

The alloy, which has low melting 
point, around 710 degrees F., can 
be cast to accurate dimensions, is 
much more durable than the hard 
maple forms previously used in ex- 
perimental body work, and can be 
readily remelted for further use 
or reworked to accommodate slight 
design changes. 

A second important use for 
Kirksite is in dies for service 
parts on which the original hard 
dies have been discarded. A soft 
wood pattern is prepared from 
drawings, sand mold rammed up 
from this pattern and Kirksite 
poured to the shape. 

It is possible to obtain satis- 
factory runs as high as 1,500 pieces 
or more on a set of Kirksite dies, 
at a die cost only a fraction of 
what would be involved in con- 
struction of new ferrous dies. 

The practice is one good exam- 
ple of knowledge gained from war- 
time aircraft manufacturing tech- 
niques applied to automotive pro- 
duction activity. 

Incidentally, Kaiser-Frazer is re- 
ported to have used some Kirksite 
dies for fabricating roof panels in 
a stretch press as a temporary ex- 
pedient prior to installation of 
large crank presses to handle these 
components. 


U. S. Science Monthly 


WASHINGTON.—The first issue 
of Federal Science Progress, a new 
monthly magazine covering the 
field of government - sponsored 
scientific and technological re- 
search, has appeared. Edited for 
businessmen rather than _ techni- 
cally trained readers, the magazine 
is published by the Office of Tech- 
nical Services, Department of Com- 
merce. The first issue is dated 
February, 1947. 
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Dealer Business Counsel 


New, Used Car Warranty and Policy Expense 
Shows Sizeable Decrease 


By J. B. Van Tassel 
JN MANY studies made by this 
writer before the war, new car 
warranty and policy expense aver- 
aged $9.31 per thousand dollars of 
f.o.b. new car re- 
tail volume, and 
for 1946 as taken 
from the many 
statements of 
dealers that were 
sent in to us for 
analyzation, this 
expense averaged 
only $3.92 per 
thousand dollars. 
a Also the used car 
J. B. Van Tassel policy before the 
war averaged 
$7.18 per thousand dollars of used 
car volume, as taken from many 
studies I made, and for 1946 from 
the statements received by the 
writer, it averaged only $4.12 per 
thousand dollars. This is a very 
large decrease in this expense when 
you consider the labor charges for 
this class of work are much great- 
er than they were before the war. 
Maybe new cars do not re- 
quire the break-in service they 
required in 1941 and earlier. How- 
ever, I question whether there 
is this much improvement, es- 
pecially in view of the handi- 
caps the manufacturers have had 
in unsettled labor conditions and 
the lack of materials they had 
been accustomed to using in pre- 
war years. It could be that deal- 
ers are not as liberal with the 
full gross profits they are now 
making on new and used cars 
as they were when the gross 
profit margins on new cars were 
being decreased by excessive used 
car over-allowances, trade dis- 
counts and heavy used car losses 
that dealers were forced to take 

in order to sell a new car. 
Customer warranty and policy 
expense on new and used cars is 
one of the best productive selling 
expenses in the business, provided 
it is disbursed with the use of 
good judgment and not just kicked 





Correction 


Due to a typographical error, 
last week’s Dealer Business 
Counsel column showed 23 per- 
cent of dealers “paid 6 percent 
net on f.o.b. price, plus 10 per- 
cent on accessories” to sales- 
men. 

The percentage should have 
been 33 percent of dealers. 


away. So many people in this busi- 
ness think of this expense item in 
terms of giving the customer 
something for nothing (sometimes 
this is good sales promotion) but 
in 99 out of 100 cases the customer 
has already paid for this service 
in the price he paid the dealer for 
the car and in which case if the 
dealer does not give him a square 
deal on this one, it is the same as 
overcharging the customer for the 
car. 





© ” os 
Warranty Coverage 
Should Be Explained 

VERY time a dealer delivers a 

new car to an owner, the war- 

ranty covering the new car should 
be fully explained to the customer. 
In this way a dealer avoids a lot 
of complaints which usually result 
in lost repeat new car and used 
car business and service, parts and 
accessory business. At the same 
time the warranty is explained, 
the dealer should also sell the own- 
er a lubrication and oil change 
agreement. Also the new owner 
Should be made acquainted with 
the service manager, parts man- 
ager and service salesman and 
made to feel like your service sta- 
tion is the place for him to get 
the kind of service it takes to 
guarantee him perfect performance 
for his car, at the lowest possible 
cost. Where a dealer has a definite 
Service policy in force for owners, 
it should be explained to the cus- 
tomer at this time. 

The best way to control this 
expense is to make it necessary 
Wherever possible to have all 
Warranty work during and after 
the warranty period, such as re- 
Placement of defective parts and 

labor required to replace 
these parts, approved by the fac- 





tory before final credit is allowed 
the customer. In connection with 
free policy work on owners cars, 
this in every instance should 
have management approval be- 
fore credit is allowed. There is 
a marked difference between 
new car warranty service and 
customer free policy service. The 
first, the customer has paid for 
when he took delivery of the new 
car and the second, the dealer 
pays for in the way of selling 
expense. 

While free customer policy ex- 
pense is, in a sense, promotional 
expense for the building of owner 
goodwill, still there should be a 
very good reason every time a free 
allowance is made to a customer. 
In cases where this expense is 
freely passed on to customers every 
time they request some free work 
on their car, it can prove very 
costly to the dealer. In many such 
cases, if the customer were to have 
been properly handled by the deal- 
er or the service manager, the 





customer probably could have been 
sold the necessary work, either on 
the basis of paying the charge in 
full or on a 50-50 basis. However, 
according to our latest figures of 
$3.92 for new car warranty and 
policy expense, compared with $9.31 
before the war, it would certainly 
appear like very little of either 
warranty or free policy work was 
being allowed owners of new cars 
today as compared with prewar 
years. 
© = + 


Some Free Work 


Builds Goodwill 
Atse the used car warranty and 
policy expense of $4.12, com- 
pared with $7.18 before the war, 
would indicate a severe tightening 
of this expense on used cars. 
When you consider the fact 
that it won’t be too long before 
you may again be handling two 
used cars for every new car you 
sell, it might be well to start 
now while your new and used 
car gross profits are large, to 
spend a little money on develop- 
ing some used car goodwill, If a 
little free policy work on a used 
car now and then will help to 
make a used car owner happy, 
I would suggest you consider the 








SINCE THE PARTS DEPARTMENT of the Twin re A Motor Co. (Ford), Winston- 


Salem, N. C., was modernized, business has | 
T. C. Hunter is = Aa 


Rannells jr., manager of sales. 


» according to E. B. 
manager. Dealer DeTamble, 





owner, has been a Ford dealer for the past 29 years. 





expenditure as a good investment. 

In view of this drastic drop in 
new and used car warranty and 
policy expense in this postwar pe- 
riod, compared with prewar years, 
it is the writer’s suggestion that 
this particular phase of a dealer’s 
business be given some careful 
consideration with a view probably 
to spending or setting up in a re- 
serve the estimated cost of war- 
ranty work on customer’s cars as 
designated in the warranty agree- 
ment. Also a closer supervision and 





followup of customer’s complaints 
be viewed on the basis of a more 
liberal policy of satisfying your 
new and used car owners. 


Hoag Motor Formed 


Hoag Motor Co., Beaver Dam, 
Wis., has been incorporated with 
a capital stock of 600 shares at 
no par value to do a general ga- 
rage business and to deal in cars 
and trucks. Incorporators are W. 
H. and Emerene T. Hoag and Rose 
E. King. 
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The Golden Cresent” 
IS WIRED FOR SOUND BUSINESS 


Farmers in Ze Golden Crescent have enjoyed years 


OLLOW the wires that carry power to farmers in 


The Golden 


Crescent —the rich agricultural states 


of Michigan, Ohio and Pennsylvania—and you'll follow 
a highroad straight into a waiting market . . . a market 
of three million farm folks who are ready, willing and 


able to buy... 


America’s electrified farms . 


everything electrical! 


whose farms number 17.5% of all 


. . who are prospects for 


These farm people have a long list of wants—for while 
they depend on farming for their living—their near- 
ness to urban markets make them urban in buying 
habits—and they want, and can afford, the same things 


their 


“city cousins” have. 


And they have the money to buy what they want! 


OHIO FARMER e 


CLEVELAND 


DETROIT 


MICHIGAN FARMER e 





of rising farm incomes and accumulating savings 
accounts, They believe in spending and investing 
money—as evidenced by the fact that the percentage 
of fully owned farms in this region is 70.4% (as 
against the national average of 50.6%). 

This market is a fertile field for sales effort, because 
it is compact—and because it is easily, economically 
and thoroughly covered by three home farm magazines 
these people read and trust-MICHIGAN FARMER 
—OHIO FARMER—PENNSYLVANIA FARMER. 


If you’re searching for markets—don’t overlook Ze 


Golden Crescent { 


PENNSYLVANIA FARMER 


HARRISBURG 
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Fergu 


son to Build Tractors 


At Cleveland War Plant 


CLEVELAND.—The new Fergu- 
son tractor will be built at a war 
surplus plant here, it was an- 
nounced last week by Harry Ferg- 
uson Inc., Detroit farm implement 
company, which will terminate its 
manufacturing agreement with 
Ford on June 30. 

Officials revealed production is 
scheduled to begin this summer 
at the plant, which produced gear 
struts for Navy planes during the 
war. Ferguson, with a reported 
bid of $1,900,000, was awarded the 
plant last week by WAA. 

Designs for the new Ferguson 
tractor already are completed, the 
company said, and supplies of most 
production materials have been 
contracted for. 

Production of between 300 and 
400 tractors a day will be sched- 
uled for the start of assembly op- 
erations, officials said. Full plant 
capacity is 1,000 tractors a day. 

Ferguson expects to hire 1,200 
workers when the Cleveland plant 
is opened. Employment will be in- 





creased to 5,000 as soon as volume 
output is possible. 

Officials reported that the plac- 
ing of supplier contracts in the 
Cleveland area will provide em- 
ployment for an additional 4,500 
persons. 

No announcement was made as 
to whether Ferguson would move 
its headquarters from Detroit to 
Cleveland. 


Ky. Compiles Road Code 


FRANKFORT,- Ky.—The State 
Highway Department announced 
that a booklet of about 100 pages, 
carrying Kentucky’s motor vehicle 
laws, will be published soon for 
general distribution. Department 
attaches said laws- covering pas- 
senger cars, trucks, truck-weight 
limits, and buses will be presented, 
along with the numbers of roads 
designated for increased truck 








loads. 
‘Dealers Tell Me,’’ by John O. Munn, 
is an open forum for the expression of 


dealers’ opinions. 








Auto-Lite Radio Show 
To Open Safety Drive 

TOLEDO.—National attention 
will be focused upon the court- 
esy and safety campaign of the 
American Trucking Assns., Inc., 
the night of Jan. 30 when Elec- 
tric Auto-Lite Co. devotes a por- 
tion of its radio program to a 
special appeal. The campaign 
has been underway since Jan. 
1, but will be officially launched 
during the program. 

Ted Rodgers, president of the 
trucking group, will appear on 
the Auto-Lite show from Wash.- 
ington to address private mo- 
torists and mass meetings of as- 
sociation members scheduled for 
every state. The Auto-Lite show, 
which stars Dick Haymes, is 
heard every Thursday at 9 p.m. 
(EST) over the Columbia Broad- 
casting System. 





Godwin-Wilkes Motors 


Godwin-Wilkes Motors, Inc., Roa- 
noke Rapids, N. C., has been grant- 
ed a charter. Authorized capital 
stock is $100,000. Principals are 

Elizabeth 








"46 Resales Hit in Md. 


Dealers Move to Stop Deliveries 
Of More Than One Car 


BALTIMORE.— (UTPS) —Trying 
to curb an inflated resale market 
for 1946 automobiles here, mem- 
bers of the Automobile Trade Assn. 
of Maryland have agreed to de- 
liver new cars only to those cus- 
tomers who they believe will not 
resell for profit, according to Daniel 
B. Brooks, president of the asso- 
ciation. 

Reports of a large scale resale 
market in 1946 automobiles in Bal- 
timore was verified in several au- 
thoritative quarters. 

It was emphasized, however, 
that most of the resales were by 
individuals who have taken the 
initiative in offering them for re- 
sale directly to individuals or to 
automobile concerns for profits 
ranging from $350 to $2,000 a car, 
according to make and model. 

Brooks pointed out that the asso- 
ciation has a bureau keeping close 
check on all machines registered 
at the office of the Commissioner 
of Motor Vehicles. Registrations of 
new cars are noted by the legiti- 








MORE people want 
MORE aluminum for 
MORE uses than ever 





Tandem Axle Unit SW-3013-PA 
with aluminum axle housings, 
hubs and brake shoes. A product 
of The Timken-Detroit Axle Co. 









TO MAKE THIS TOUGH BABY 
LIGHTER ON ITS FEET 


400 pounds are saved by the use of aluminum housings, hubs 
and brake shoes in this heavy-duty tandem axle unit. Think 
how this cuts operating costs! Longer life for tires, easier 
riding, less strain on chassis and body parts! And more 

payload, too! 


Proved dependable by actual use in other Timken 


weight-saving axles. 
This is one of many applications of aluminum to reduce 
weight in heavy-duty equipment that was contributed 
to by Alcoa experience and research. Information on other 


axles, these parts of Alcoa Aluminum now are standard 
in the Timken tandem axle unit shown above. Fleet 
operators can now order equipment with these tough 


weight-saving uses of aluminum can be obtained through 
the nearby Alcoa office or by writing ALUMINUM CoMPANY 
or AMERICA, 1926 Gulf Building, Pittsburgh 19, Pennsylvania. 


Paci 
ALUMINUM | 


ALUMINUM “2 





mate dealers and people who have 
registered a 1946 machine are re- 
fused delivery of a second 1946 car 
on the basis of unfair practice. 

“I believe the dealers have out- 
smarted the _ racketeers,” said 
Brooks. “Conditions here are not 
as bad as in New York, Philadel- 
phia and some other cities. 


“New machines are coming off 
assembly lines at an increasing 
rate and dealers are beginning to 


sale, delivery is 

One dealer stated that indica- 
tions are that a large group of 
buyers who can’t wait their turn 
on dealers’ delivery lists have 
placed down payments with as 
many as five dealers. 

When the first new car is de- 
livered, the buyer does not cancel 
other orders. He accepts delivery 
in each case and resells the addi- 
tional machines at a profit of hun- 
dreds of dollars, either to individ- 
uals or to used-car dealers. 

Some of the 1946 cars resold here 
will be taken to Florida and other 
states where they again will be 
resold for higher profits, it is 
claimed. 





Service Stressed 
In Studebaker’s 
Merit Plan 


SOUTH BEND. — Revision o 
qualifications for Studebaker’s 
“Certificate of Merit” in order to 
place increased emphasis on newly 
developed service facility and equip- 
ment factors was announced last 
week by Don O. Wilson, general 
service manager. 

The award will be made to indi- 
vidual dealers on an annual basis, 
Wilson said, and involve considera- 
tion of the following points: 

1, General appearance, cleanliness 
and condition of the dealer’s build- 
ing. 

2. Accommodations, lighting and 
color schemes of customer recep- 
tion area. 

8. Size of repair shops and tools, 
equipment and condition. 

4. Condition of parts department 
and adequacy of parts inventory. 

5. Skill and courtesy of service 
personnel. 

6. Followup or owner contact sys- 
tem. 

7. New car inspection and de- 
livery procedure. 

8. Display of factory - authorized 
service signs. 

Certificates, which are good for 
only one year from the date of is- 
sue, are attractively designed for 
wall display. Their presentation is 
based on recommendations by re- 
gional service representatives and 
review by Wilson and regional 
managers. 


Potter Appointed 
To Hudson Post 


DETROIT.—The appointment of 
Glen S. Potter as Southwest divi- 
sional sales manager for Hudson, 
with headquar- 
ters in St. Louis, 
was announced 
last week by 
George H. Pratt, 
general sales 
manager. 

Potter, former 
regional manager 
at Kansas City 
for Hudson, suc- 
ceeds Walter S. 
Milton, who was 

ee recently appoint- 
ed director of service. Potter was 
prominent in merchandising, sales 
and service phases of several com- 
panies in the Southwest before 
joining Hudson. 


Conrad Named to Sales 
William J. Conrad has been 
named truck sales specialist for the 
Paul Manning Chevrolet Co., Des 
Moines, Ia. He will contact auto 
body plants throughout the coun- 
try. 
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Dealer 


Doings 








Two Sons Join Founders 
On 25th Anniversary 


Two generations of Buick dealers 
recently celebrated the silver anni- 
versary of the Braley & Graham 
dealership. Celebrating along with 
George Braley and A. G. Graham, 
founders, were their sons, Warren 
W. Braley and Clark B. Graham. 

Located on W. Burnside Ave., 
Portland, Ore., the organization has 
been in business since 1922. 

* * 


Verblaw International Plans 


Building in Falconer, N. Y. 

Plans for a dealership to be con- 
structed on W. Main St., Falconer, 
N. Y., have been announced by 
Verblaw International Truck Sales, 
West Ellicott, N. Y. 


The new structure will be 120 feet 
wide and 100 feet deep. Construc- 
tion will begin as soon as condi- 
tions permit. The building will have 
12,000 feet of floor space and plans 
call for the inclusion of a paint 
shop, front end and axle alignment 
apparatus and other service ma- 
chinery. The present location will 
be used for storage purposes when 
the new building is occupied. 

> * 





Packard Dealers 
In Seattle Get 


New Facilities 


Packard dealers in Seattle have 
completed remodeling programs 
and have added new shop facilities 
and equipment, according to Harry 
Mills, assistant manager of Pack- 
ard Seattle Co., Northwest and 
Alaska distributors. 

Reflecting the current dealership 
preparations is the $50,000 expan- 
sion job undertaken by Herb Sat- 
terlee Motors, of Tacoma, which re- 
sulted in modernization of every 
detail in the service and parts de- 


partments. 

Art Snyder, former automobile 
salesman in Seattle, has opened 
Snyder Motor Co. at 47th and 
Roosevelt Way in Seattle, complete 
with every modernization. 

Thorp Motors, Inc., moved into a 
new building in Olympia Jan. 10, 





according to owner Frank Thorp, 
formerly of Tacoma, where he was 
associated with Packard dealers 
Anson Hart and Harry Andrews. 

George Lewis has taken over a 
new building site at Bellevue for 
his Packard dealership in conjunc- 
tion with his present oil distrib- 
utorship business. 

In Spokane, Babcock Motors oc- 
cupied its new building early this 
month and is two blocks from their 
old location. John R. Babcock 
heads the firm. 

In Port Angeles, Iver and Bob 
Moe recently opened their new 
shop, the Moe Bros. Sales and Ser- 


vice. 
+ > * 


Coast Enterprise 
Two New Dealerships Total 
$250,000 Investment 


Representing a total investment 
of $250,000, two new dealerships 
held formal openings in Richmond, 
Calif., last week. They were House 
& Trenery (Willys) and John 
Brooks Motors (Lincoln-Mercury). 

The former, owned by Ray Tren- 
ery, who purchased the interest of 
his former partner, Wiley House, 
includes complete sales, service and 
repair facilities. In addition to the 
Willys, the firm handles the Brit- 
ish Flying Standard, and is sales 
representative for two models of 
private planes. 

The $100,000 headquarters for 
John Brooks Motors was built in 
90 days. Complete facilities are 
provided in 12,000 square feet of 
space. 

* + > 


Burns Is New Owner 
Of Frede Chevrolet 

W. W. “Bill” Burns, former man- 
ager of Frede Chevrolet Co., De- 
catur, Ill, is now owner of the 
company. Other incorporators are 
Gladys L. Burns and Lyman J. 
Davis jr. 

Other operating. heads of the 
new organization are Paul Barger, 
service manager; Dick Atz, parts 
manager; Lymon J. Davis jr., of- 
fice manager; H. Grier Gregory, 
general sales manager, and W. H. 





Before & After... 





THE HOWARD W. FORD CO. (Dodge-Plymouth), Gwynn Oaks section, Baltimore, 
improvements. 


before the dealership spent $25,000 for 


THE BUILT-OUT SHOWROOM portion has been made 
the firm name, Howard W. Ford, over the entrance. 
stationed in the windows and interior flood lighting is employed at night. 





ly attractive by back- 
. Neon prod signs are 








YOU’VE TRIED THE REST! NOW TRY THE BEST 





Tailored to fit Auto Seat Covers for 
all °46-'47 cars and customed tailored 
for all '29-'46 cars. Only $12.00 FOB Los 
Angeles for full sets in volume lots. 
Fibre and cioth combinations. 


Write, Wire or Phone 


Deluxe Auto Seat 
Cover Co. 
901 S. Hoover St.—Phone EX. 6822 
Los Angeles 6, Calif. 





Benjamin, commercial sales man- 
ager. 
* > . 


Brown Buys Edwards 
William R. Edwards Motor Co., 
McCamey and Crane, Tex., has 
been sold to Claud Brown, owner 
= the C. W. Brown Pipe & Supply 


Hannah Incorporates 

L. J. Hannah & Co., Inc., Louis- 
ville, has been granted a charter 
under authorized capital stock of 
$75,000. Principals are Wood Han- 
nah, Thomas Graham and Cari 
Fischer. 

= 7 * 


Caparros Chartered 


Articles of incorporation have 
been filed by Caparros Motors, 
Inc., 4700 Indianapolis Blvd., East 
Chicago, Ind. Incorporators are 
Jess Caparros, Nevelyn 
and Allen P. Twymaa. 

Ontjes Gets CPA Okay 

Max Ontjes has received CPA ap- 
proval for construction of a $14,700 
building to house a new Willys- 
Overland dealership at Lyons, Kan. 

* * 


Conklin Buick in Kan. 
Stuart Conklin Buick Co. has 
been incorporated by J. H. Child 
to do business in Hutchinson, Kan., 
with $50,000 authorized capital 


stock. 
- * * 


Kilgore Sells to Baker 
Kilgore Motor., Greenville, S. C., 
has sold its parts and service 
equipment to the Baker Motor Co. 
(Dodge-Plymouth), Greenville, S. C. 
s + * 


Beaupre Moves in N. H. 
Beaupre Motor Sales (Plymouth- 
Chrysler) has moved from 83 S. 
Main to a new location at 132 S. 
Main St., Rochester, N. H. Robert 
Beaupre is the owner. 
+ + « 


Bonavito’s Sales, Buffalo 

A business name has been filed 
for Bonavito’s Motor Sales, 19 
Scott St., Buffalo, by Michael Bon- 
avito. 


* * * 


Dow Motor, Houston 
Dow Motor Co., Inc., Houston, 
Tex., has been incorporated with 
$80,000 authorized capital stock by 
Cc. M. and 


, Ww. 


Wilmer Nini. 


* * * 


Form Garage Concern 
Washington County Motor Co. 
has been incorporated with $20,000 
authorized capital stock by Charles 
E. Cade, Charlies E. Cade jr. and 
William P. Cade to operate ga- 
rages in and around Brenham, Tex. 
oe * * 


Guajardo Co. Formed 
Guajardo Motor Co., Laredo, 
Tex., has been incorporated with 
$50,000 authorized capital stock by 


ate garages. 
* 


* * 

Bogatto in New Home 
The new home of Bogatto Motor 
.. La Marque, Tex., has been 
completed. It is a 155 by 50 foot 
brick building with a modernistic 
salesroom. 


+ * * 

Graff Chevrolet 
A business name has been filed 
for Graff Chevrolet, Springville, N. 
Y., by John H. Graff and Wilson 
; P oa a * 

Lowrey Expands 
H. A. Lowrey, Chevrolet dealer 
in Roswell, N. M., has let a con- 
tract and ordered materials to 
build a new front and lengthen his 
building. 


Allbritten Plans 


Frank Allbritten Motors, Inc. 
(Chrysler), Kansas City, Kan., has 
completed plans for a building that 
will increase present service space 
to 14,274 square feet and his show- 
room area to 2,620 square feet. 


* - * 
Bell Incorporates 
Bell Chevrolet, Inc., Ironton, Mo., 
has been incorporated with $150,- 
000 authorized capital stock by 
Roy J. Eidson and Clifford G. Zude. 
* * ~ 


O. C. Belt of Packard Columbus 
Inc., Columbus, O., has been ap- 





pointed a member of the Ohio 
Racing commission. 








HURRY! 


Don’t Miss These Tax Savers 


Send $75 Today for a Year’s Subscription to 
The Stokes Dealer Tax Publication Service 


YOU WILL RECEIVE IMMEDIATELY BY RETURN 
MAIL OUR NEWEST SPECIAL BULLETIN 





MAIL THIS COUPON TODAY 
AUTOMOTIVE TAX PUBLISHERS, INC., 


611 Stephenson Building, 
Detroit 2, Michigan 


Enter My Order for a Year’s Subscription to the 
STOKES DEALER TAX SERVICE 


Send me immediately by the fastest return mail special bulletin 


*50 Tax Saving Suggestions for Dealers’’ 


TOGETHER WITH THE OTHER IMPORTANT SPECIAL 
BULLETINS ILLUSTRATED BELOW 

















My year’s subscription to the Stokes Tax Pub- 
lication Service is to include the following: 


1. Executive Tax Manual for Dealer’s Own Personal Use. 

2 Stokes Tax Manual for Accounting Department. 

8. 24 Issues Dealer Tax Bulletin. 

4. 12 issues Monthly Tax Calendar. 

5. All Special Bulletins for next 12 months. 

6. Line by Line Instructions for Preparing U. S. Income Tax 
Returns for Corporations, Partnerships and Proprietorships. 


This is the Dealer Publication Service edited by John W. Stokes, attorney and 
C.P.A.—the service your successful dealer friends have: been recommending 
to you. 





My Check for $75.00 Is Enclosed 
Send Everything To: 


NAME OF 
COMPANY 


STREET 
ADDRESS ...... 


CITY, ZONE 
and STATE ..... 
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Excise Taxes Hit 


Highway Groups Act to Abolish Federal Levy 
On Gasoline, Private Cars, Trucks 


WASHINGTON. — Abolition of 
federal excise taxes on highway 
vehicles is being pushed by the 
National Highway Users Confer- 
ence as a result of President Tru- 
man’s proclamation of the termi- 
nation of hostilities and the sub- 
sequent drafting of legislative elim- 
ination of all excise taxes on 
liquors, furs, jewelry, luggage and 
cosmetics. 

Highway groups consider the 
present automotive taxes to be 
unfair inasmuch as highway ve- 





conference has constantly held 
that present automotive taxes are 
discriminatory and can be justi- 
fied only as being emergency 
measures and relief should be 
accorded first from taxes imposed 
upon necessities, such as motor 
vehicles. 

In support of their contentions, 
they point out that the taxes bear 
more heavily on the small income 
group, are discriminatory in select- 
ing one type of transportation for 
general tax purposes, and result 
in multiple taxation because of the 
pyramiding of state and local taxes 





to which the highway user is al- 
ready subject. 

Furthermore, the federal gaso- 
line tax is objectionable as an in- 
vasion of an established field of 
State taxation and endangers the 
state’s economy. 

The conference has conducted an 
inquiry into the nature and legis- 
lative intent of such excise taxes, 
complete with a tabulation of rev- 
enues. This inquiry reveals that 
it was the statutory intent of the 
Congress in imposing these taxes 
that they were emergency revenue 
measures imposed for a temporary 
period. Thus, the quoted statements 
of the framers of the legislation 
expressed the desirability of repeal 
at the earliest possible moment. 





To feel the pulse of the industry, con- 
sistent reading of Automotive News as a 
necessity 





K-F Reports 
Over a Million’ 
Unfilled Orders 


WILLOW RUN. — Kaiser-Frazer 
and Graham-Paige Motors have a 
backlog of orders on their books 
as of Jan. 10 of $1,491,190,373 for 
1,010,299 Kaiser and Frazer auto- 
mobiles, Joseph W. Frazer, presi- 
dent of the two companies, report- 
ed last week. 

This backlog is the dollar vol- 
ume at net price to the companies 
from the sale of automobiles to 
dealers. The dollar volume at fac- 
tory delivered price is $2,136,785,- 
912, 

Unfilled orders for Kaiser cars, 
he said, total 736,032 units, repre- 





senting a volume of $1,070,190,528 
at the current dealer price. Gra- 
ham-Paige’s orders for Frazer cars 
total 274,267 units, representing a 
dollar backlog of $420,999,845. 

Frazer said production of cars 
at Willow Run was averaging 320 
units a day. January’s production 
is expected to nearly double that 
of December when 3,867 units were 
produced. 

To enable the companies to meet 
expanding production § schedules, 
Frazer said, 20 presses are being 
put into operation. The second as- 
sembly line is two-thirds in opera- 
tion and is expected to be com- 
pleted by the end of this month. 


‘‘We finally located these parts although 
it took 2 ads several months apart. We 
believe in being persistent.’’—Parsons Auto 
Reconstruction Shop, 45 N. Franklin St., 
Washington, Pa. 





New Commercial Car Registrations, 13 States for 





Commercial Car Registrations, 46 States for Noy., 1946-41 
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New Passenger Car Registrations, 8 States for Dec., 1946-41 





STATES 








Ameriear 
Buick 























Chevrolet 


Cadillae 


Crosley 
De 
od, 




















Ford 
Frazer 


Kaiser 
Lineceln 
Mercury 
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Plymouth 
Pontiac 


Willys 




















= | Oldsmobile 


STATES 


Miscellaneous 


Total 














28 Hudsen 


2 


3 States for 
December 





o 


"46 December 
ear 


(Compiled by R. L. Polk & Co., Detroit. Reproduction rights reserved.) 






rsa 


4— 


sl sl! 


. ce a >| 


ria 


al 


x 


of 


ey 


4—- 


AUTOMOTIVE NEWS, JANUARY 27, 1947 


21 





The Other Side of the 


Picture 








TWAT YOU WAVE SEEN 
THE 1940 PLYMOLET WOULD 





ill |, 
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/WonDER WHY I AAD 
NEVER THOUGHT OF 
THIS BEFORE. THERE 
HAVE 











IM WE'LL SOON KNOW WHAT 
THAT 1940 PLYMOLET '!5 
WORTH . DIZZY IS IN His 
OFFICE RIGHT NOW FiGuRING 
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Small Loop Parking Garages 
Urged by Aide of GM 


YORK, Pa—Improper manage- 
ment of traffic in many municipali- 
ties is causing costly conditions, 
Frederick C. Horner, director of 
the field operations section of Gen- 
eral Motors Corp., Washington, D. 
C., told the York Traffic Club last 
week. 

As an answer to the traffic situa- 
tion, Horner advocated parking 
lots be scattered throughout the 
downtown district, with a recom- 
mendation for a number of small 
multiple - deck garages, possibly 
combined with retail frontages, in 
preference to one or two huge 
parking structures. 

He also suggested placing fences 
or raised curbs in the middle of 
main thoroughfares at minor street 
intersections to prevent secondary 
traffic from crossing the primary 
traffic flows and forcing it in- 
stead into right turns. 

His recommendations were gen- 
eral for all municipalities, Horner 
said, stating that he knew nothing 
of traffic engineering conditions 
here. 

Unless something is done in the 
downtown section of the nation’s 
cities, people in the suburbs, ag- 
gravated by traffic jams and the 
lack of parking space, will visit 
the downtown business section in- 
frequently. 

Horner urged increased atten- 


Chrysler Sued 
In Dealer 


Termination 


WILMINGTON, Del.—A $250,000 
damage suit, charging breach of 
contract, was filed here last week 
against Chrysler Corp. by James 
J. and William Kane, trading as 
Case-Kane, Inc., in Orange county, 
New York. 

Stewart Lynch, Wilmington at- 
torney, filed the suit in U. S. dis- 
trict court here, the bill of partic- 
ulars charging that the plaintiffs 
were Dodge dealers from 1930 un- 
til July 16, 1946, but lost their con- 
tract through “illegal action by 
the said corporation.” 

(In Detroit, a Chrysler Corp. 
spokesman declared that, upon the 
death last summer of James Kane, 
owner of Case-Kane, Inc., his wi- 
dow was appointed administratrix 
of the estate, and signed, on July 
30, 1946, a mutual termination of the 
agreement with the corporation, 
effective July 16, 1946. When the 
termination agreement was signed, 
the spokesman said, Mrs. Kane 
signed as president of Case-Kane, 
Inc. The two sons, it was pointed 
out, at that time owned no shares 
in the company). 

The complaint charges that 
Chrysler appointed George D. 
Thayer as their agent for Dodge 
and Plymouth vehicles in said area, 

The complaint states that while 
John J. Kane was in the European 
theater of operations and William 
Kane was in the Halloran General 
hospital, recovering from wounds 
sustained in military service, 
Chrysler recommended to the 
mother of the plaintiffs that the 
business should be liquidated be- 
cause of claimed limited operations 
due to the absence of James and 
William. The complaint further 
charges that Chrysler falsely rep- 
resented the necessity of the li- 
quidation was for the protection 
for the agency which Chrysler 
would continue to hold upon the 
return of the Kanes from service. 





tion to safety measures and in- 
spection of vehicles to ascertain 
whether they are fit to be driven. 

Citing figures revealed in a re- 
cent survey by the National Assn. 
of Police Chiefs, he stated that 
31.4 percent of the autos inspected 





had faulty rear lights, 19.2 percent 
had defective front lights, 14.1 per- 
cent had defective brakes, 9.2 per- 
cent had windshield wipers which 
did not function, 81 percent had 
defective horns and 5 percent had 
defective tires. 


Nash Dealer Expands 


A new body shop and paint de- 
partment has been opened by 
James Motors (Nash) in San Fran- 
cisco. Bill Sherk is service man- 
ager. 








K-F Grilles Now Carry 
License Tag Brackets 

WILLOW RUN.—For the benefit 
of drivers in the 25 states and the 
District of Columbia which now 
require front license plates, new 
license brackets with dual bumper 
guards are being mounted on all 
1947 Kaiser and Frazer automo- 
biles, the corporation has an- 
nounced. 

K-F said the additional chrome 





guards provide greater protection 
for the grille as well as for the li- 
cense plate assembly, and give a 
more massive front-end appearance 
to the automobiles. The extra 
bumper guards and brackets .are 
being installed on all production 
units in the expectation that addi- 
tional states will require front tags 
next year, it was stated. 





‘‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—-George Soule, But- 
ler Nash Co., Butler, Pa. 

















Thanks to alert Advertisers 
and their Agencies— 


The Progressive Farmer made greater 
gains in advertising linage than any 
other monthly farm magazine in 1945 


...and again in 1946! 





Advertising Offices: BIRMINGHAM, RALEIGH, MEMPHIS, DALLAS, NEW YORK, CHICAGO 


Pacific Coast Representative: Edward S. Townsend Co., San Francisco, Los Angeles 
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Chevrolet newspape 
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advertising carries the 
message of Chevrolet 
leadership to dealers’ 
customers in all parts 


of America! 
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vas the complete closing of its plants during the first three months of 
1946—followed by various material shortages and manpower problems 
during the balance of the year—couldn’t stop Chevrolet from building 


more cars and trucks than any other manufacturer in the industry 


during the year just closed! 


Thus, Chevrolet stands out as being first in car production—first 
in truck production—first in combined car and truck production— 
again in 1946, just as Chevrolet has led the entire industry in production, 


year after year, over a long period of time. 


A magnificent tribute to management—to production genius—and to 
the efficiency of the Chevrolet manufacturing organization—operating 
under the most difficult and discouraging conditions in the entire history 


of the automotive industry! 


Chevrolet dealers know they can depend on the Chevrolet Motor 
Division of General Motors, just as the Chevrolet Motor Division knows 
it can depend on the great Chevrolet quality dealer organization—and 
the continuation of Chevrolet leadership in 1946 is another dramatic 


proof that this mutual confidence is well placed. 


All departments of the vast Chevrolet organization—working in 
closest coordination—stand squarely back of the popular factory-dealer 


statement: GOING FORWARD TOGETHER, YOU AND CHEVROLET! 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
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Ford Sales Plans 
Mapped for East 


NEW YORK.—Plans for a 1947 
Ford, Lincoln and Mercury auto- 
mobile sales and service program 
for the Northeast section of the 
U. S. were formulated last week 
at a Ford Motor Co. district sales 
managers meeting here. The con- 
ference was called by C. J. Seyffer, 
Ford northeastern regional man- 
ager. 

Attending the five-day series 
were the heads of the company’s 
sales offices in Edgewater, N. J., 
Pittsburgh, Buffalo and Somerville, 





Mass. The 1947 sales and service 
operations of more than 900 com- 
pany dealers served by these of- 
fices were mapped at these meet- 
ings, according to Seyffer. 


Ha 


OGDENSBURG, N. Y.— While 
Herman F. Klatt, a factory repre- 
sentative of the M. H. Rodes Park- 
ing Meter Mfg. Co., was inspecting 
parking meters here last week po- 
lice ticketed him for parking il- 
legally. 








‘‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—George Soule, But- 
ler Nash Co., Butler, Pa. 





AIRCRAFT NEWS 


Changes Called Answer 








To Plane Sales Drop 








SEATS AVAILABLE NOW 


| DETROIT to 
LONDON and EUROPE 


LL THE way via Flagships to Ireland, England, 


By Charles Evans 
Aviation Editor 


FIFTY NEW GLOBE SWIFT two-place airplanes sit in 
a corner of a Florida dealer’s airport. Near Washington, 
there are many new Ercoupes once intended for dealers who 
have since cancelled their orders. And out in Alliance, O., 
the townsfolk are waiting for some announcement of the re- 


Qa 
‘. yf 





organization of Taylorcraft¢ 
Aviation Corp., now in volun- 
tary bankruptcy. 

Thus, all over the country, 
there are indications that the | 
honeymoon is over and personal 
airplane sales are not what they 
used to be. The long winter 
nights are finally here and the 
manufacturers can spend them 
thinking through their problems, 
deciding what course to take to 
promote sales again. : 

Many have said that the sellers’ 
market is finished and that from 
now on aggressive and intelligent 
sales effort must be put forward. 
Others, more realistic, admit that 
the honeymoon is over, and men- 
tion something about getting down 
to work. The honeymoon they re- 
fer to is the life-saving boost given 
to the private flying industry by 
the government in making flight ' 
training available to veterans. | 


Everybody, from the man who 
built the planes to the man who 
sold the hose on the gas pump, 
profited from that honeymoon but 
the veterans are tapering off in 
numbers now and the buyers of | 


airplanes with higher top speed, 
minor advances in comfort, and 
meager improvement in takeoff and 
landing performance. 

No builder has yet offered the 
average family man a plane which 
would entice him into the skies. 
Planes still must land at break- 
neck speed, still make frightening 
noises, still are difficult to learn to 
fly, and still require large space 


‘on the ground or in special build- 


ings for storage. They cannot, as 
yet, be landed safely in small fields 
except by skilled pilots. They’re 
still being built for hot pilots. 

+ * a 


Plane Ownership Costly, 


Assn. Survey Shows 

WHO OWNS and uses personal 
planes? Recently the Aircraft Own- 
ers and Pilots Assn., an organiza- 
tion with membership of about 


| 25,000, found that the average sal- 


ary of their members was $3,400 a 
year, which is surprising indeed 
when the cheapest airplane, a two- 
place trainer-type, costs $2,000 and 
up. 

Here is an organization able to 





Sweden, Norway, Denmark, Holland and 
Germany, with connections to other parts of Europe. 
Modern, luxurious equipment provides spacious, 
comfortable accommodations. Courteous, efficient 
Flagship service includes delicious meals en route. 
Travel the airline with the experience of more than 
13,500 Atlantic crossings. For reservations and in- 
formation call American Airlines, PIngree 7000, or 


your travel agent. 


American can book your return transportation before you leave the States. 


Ticket Office: 1265 Washington Blvd. at Grand River 


AMERICAN OVERSEAS A/RLINES 


AMERICAN AIRLINES, INC. ° AMERICAN OVERSEAS AIRLINES, INC. 


personal planes—just now—seem to tell the manufacturers of the kinds 
have taken to the woods. lof planes that would appeal to the 
* * * i public. They could say, 

> i “Listen to the man who owns one.” 
Present Day Aircraft ;}It happens, however, that once a 
Not Designed for Market man becomes a pilot, his approach 
NOBODY IN the industry is ad- bed the airplane changes. He be- 
mitting the obvious fact that air- | Sing to compare airplanes with 
planes which sold before the war other airplanes. And—while he is 
and during the war as a liaison |financially able, at least—he joins 
plane, and as war surplus after’! the majority who boost flying with 
the war, will sell no more. Unless ; blind devotion. The result is that 
it is improved in several important all his neighbors stay away from 





CAR DEALERS AND GARAGES 
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DICKSON “«#-»<cc SEDAN DOOR LOCK 
Protects From “Your Childrens Guardian” 
PROVIDES 


TWO DOOR SAFETY 
ON ALL FOUR DOOR SEDANS 


DEALER AND DISTRIBUTORSHIP TERRITORY OPEN 
DICKSON MFG. CO., INC., BRISBANE BLDG., BUFFALO 3, N. Y. 
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OPENING REAR CAR DOORS 


@ SNEAK ENTRIES AT LONELY INTERSECTIONS 
@ REAR DOORS MISTAKENLY LEFT UNLOCKED 


@ PROM PASSENGERS LEAVING A MOVING Can 








DEALER ! am interested in the Dickson Auto-Matic Sedan 
DISTRIBUTOR Door Lock. Please send me complete information. 
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ADDRESS OEE 
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respects, it will never sell in such | airplanes. 
numbers as to constitute a business 
of a respectable size. Nobody in the 
industry has admittedly looked the 
facts and future squarely in the 
face and told his fellow-sufferers, 
“We must build an entirely new, | 
different and better airplane, or 
get out of business.” | 

Not that the lightplane industry 
hasn’t been told this identical , 
shocking fact for many years. Most ' 
forceful telling came from the ex- | 
owners, who said the airplanes | 
cost too much and gave no utility | 
service. That’s why they were sold. 

Despite all this telling, the | 
manufacturers go right on “im- 
proving” their planes, religiously 
retaining the very features that 
constitute built-in sales resist- 
ance and ignoring the virtues 
that would make a plane appeal 
to the average man. They showed 
some beautiful planes at Cleve- 
land, costing $2,200 to $9,000. 

Next year, the industry will reap 
its usual crop of new customers. 
Who these are it is hard to say, 
but a certain number of them ap- 
pear each year. In the first post- 
war year, they turned up in un- 
precedented numbers and bought 
30,000 airplanes. Probably they are 
the youngsters just reaching man- 
hood and earning power and who 
are investing their first earnings 
to satisfy youthful dreams. They 
are not the country’s licensed 
pilots, however, because there are 
more than 340,000 of them and only 
71,000 airplanes. 

Will 1947 tell the tale? Will those 
who are pilots add themselves to 
the annual crop of those fanatically 
interested and produce volume 
sales of 10,000 planes in 19477 Or 


will new sales be limited to the| 


new pilots? Since it is conceded 
that trainers made up the bulk of 
1946 airplane sales, and with this 
market satisfied, how many ‘planes 
will personal fliers buy now? 

Over and over, aviation people 
say, “We must quit selling our 
product to each other. We must 
quit building airplanes for pilots.” 





And over and over they announce 


Besides, AOPA is busy these 
days combating grasping service 
men at the nation’s airports, 
throwing up road blocks against 
proposed restrictive state laws 
governing registration and oper- 
ation of planes, chiseling at un- 
fair gasoline taxes that divert fly- 
ing money into road funds, and 
criticizing all those in govern- 
ment and industry who add to 
the burdens which every enthu- 


| siastic aircraft owner takes on 


his shoulders when he buys a 


AOPA members would have diffi- 
culty in being objective about what 
is needed in the flying game. They 
are too entranced with their planes 
to realize why their friends are 
not flying. Ex-customers can tell 
why they quit owning, and owners 
can talk for hours on the differ- 
ence between planes A and B. 

At this time, we have many more 
ex-owners of airplanes than we 
have ever had before. The last 
time we talked to them was 1943. 
Maybe it’s time to ask them again, 
“Why did you sell your airplane?” 


Fedders-Quigan 
Names Ihde 


BUFFALO.—A. F. Ihde has been 
named sales manager of the radi- 
ator division of the Fedders-Quigan 
Corp. in preparation of volume pro- 
duction of auto- 
mobile and truck 
radiators, accord- 
ing to Edmund R. 
Walker, vice-pres- 
ident. 

Walker also an- 
nounced appoint- 
ments of A. F. 
DeFino to direct 
the manufacture 
of air-cooled con- 
densers and E. A. 
Bonneville to take 
charge of the manufacture of unit 
air conditioners. Heater and water 
cooler manufacture will be in 
charge of C. W. Little and H. G. 
Williams. 
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Three Sales Officials Boosted 
By Cleveland Graphite 


Promotions of three members of 
Cleveland Graphite Bronze sales 
department were announced last 
week by L. W. Christenson, sales 
manager. Arthur E. Gibbs and 
Charles L. Smythe are named as- 
sistant sales managers, Gibbs in 
charge of the Chicago sales dis- 
trict and Smythe in charge of the 
Cleveland and Ohio and western 
Pennsylvania sales district. 

Charles A. Williams becomes as- 
sistant to the sales manager, in 
charge of coordinating branch sales 
activities at the Cleveland office. 
All three joined Cleveland Graphite 
in 1942. Gibbs and Smythe have 
previously been serving their re- 


spective territories. 
* * * 


Sales Concern Organized 
By Cook in Cleveland 


A new sales organization known 
as W. Miller Cook Associates, Inc., 
has been established at 1962 Union 
Commerce Bldg., Cleveland 14, O. 
A wide diversity of products made 
by various rubber manufacturers 
will be sold on a nationwide basis. 
Included in the list are molded, 
extruded, lathe-cut, rubber -to- 
metal, hard and soft rubber, mold- 
ed sponge rubber parts and semi- 
pneumatic tires. 

W. Miller Cook, president of the 
new company, was formerly vice- 
president in charge of general sales 
of Ohio Rubber Co., where he had 
served in various capacities for 
more than 27 years. 

” 


50 — on Job 


Devoe President Honors 
Employe’s Service 
Elliot S. Phillips, president of 
Devoe & Raynolds Co. Inc., paid 
tribute to Emma L. Brundage re- 
cently when addressing an em- 
ploye meeting in New York. Miss 
Brundage has over 50 years service 
with the company and is secre- 
tary to J. H. Lovett, Devoe sales 

manager. 

Sharing honors at the meeting 
were Cornelius J. Byrne, adminis- 
trator; Charles T. Goss, assistant 
credit manager, and A. W. Mur- 
dock, store manager, all of whom 


are 40-year members. 
* * * 


Insull Joins Stewart-Warner 
As Assistant to Knowlson 

Samuel Insull jr. has been ap- 
pointed assistant to James _ S. 
Knowlson, chairman and president 
of Stewart-Warner, it was an- 
nounced last week. Since his sepa- 
ration from the Navy, where he 
served from August, 1943, to De- 
cember, 1945, attaining the rank of 
commander, Insull has been vice- 
president of Central Barge Co., 
Chicago. 


* * * 


Bennett with Federal-Mogul 
As Administrative Assistant 

The addition of Frank J. Ben- 
nett, Washington, as an adminis- 
trative assistant was announced 
last week by Federal-Mogul Corp. 

Bennett’s activities will include 
the making of field surveys, stand- 
ardization of the division’s branch 
operations, and work with the en- 
gineering and sales departments of 
the service division of Federal- 
Mogul. 

* + * 

Ostrom, Franzel in New Posts 
With U. S. Tires Division 


C. A. Ostrom has been appointed 
manager of the sales operating de- 
partment of the United States Rub- 
ber tire division, according to H. 
N. Hawkes, assistant general man- 
ager of the division. Since joining 
the company in 1911, Ostrom has 
held many administrative positions 
in the tire division. For the past 
Several years he has been sales 
operating department manager for 
U. S. Tires. 

F. J. Franzel has been appointed 
to succeed Ostrom in the latter 
position, it was announced by W. 
D. Baldwin, sales manager of the 
U. S. Tires division. Franzel- has 





} 


been affiliated with the company | 


since 1929. 


* * * 


Croner in New Post 


Fred B. Croner has been named 
assistant to Charles Guernsey, vice- 
president in charge of transit 
equipment division of Marmon- 
Herrington Co., Inc., Indianapolis. 
He was at one time associated with 
the Chevrolet commercial body di- 
vision as general superintendent 
of material and production control. 
He also was five years with the 
old Stutz Motor Car Co. as pur- 
chasing agent. 

* * 


Studebaker Ups Sliter 


John G. Sliter, a veteran of 12 
years’ experience as a mechanic, 
shop foreman, service manager and 
factory representative, has been 
named Studebaker service repre- 
sentative in Dallas. During the war 
Sliter acted as a civilian aircraft 
engine observer in Europe. 

* + * 


Fogo Named O. Registrar 
Maj. Edward T. Fogo, Wellsville, 





O., has been appointed resigstrar 


8 a7 
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PLANS FOR THE CONSTRUCTION of a service center, estimated to cost $175,000, 


have been announced by John B. Rihm of the Rihm Motor Co. 


(Federal), St. Paul. 


It will be built as soon as labor and materials are available. The sales and service 


building will include a large display room, 


50 feet by 150 feet, while the service de- 


partment will occupy a space of 120 feet by 244 feet. Underneath this total area will 


be year-round storage facilities. 


On the southwest corner of the property a loading 


platform 120 feet in length will be constructed. 





of the Ohio State Bureau of Motor 
Vehicles by State Highway Direc- 
tor Murray D. Shaffer. Maj. Fogo 
was assistant registrar of motor ve- 
hicles from 1927 to 1933 and before 
that was assistant chief examiner 
in the state department of taxa- 
tion. He will succeed Frank M. 
Quinn, of Cleveland. 
+ * * 
Givens in New Post 


P. C. Bowie, president, District of 
Columbia Trucking Assn., Inc., an- 
nounced that W. E. Givens jr., of 
American Trucking Assns., Inc., 
has been elected executive secre- 





tary of the district association. He 
succeeds Charles G. Morgan jr., 
manager of ATA’s Safety and Op- 
erations section, who resigned be- 
cause of ill health after 13 years 
in the post. Morgan will resume 
his position with the national asso- 
ciation upon his recovery from a 
back ailment. Givens was assistant 


to Morgan for two and a half years. 
+ * * 


Merritt Promoted 


Appointment of Kinsey N. Mer- 
ritt as vice-president in charge of 
traffic of Railway Express Agency, 





succeeding the late C. A. Frey, 


was 
.« «| announced last week by L. O. Head, 
'/.| president. Heretofore general man- 


ager of public relations, Merritt 
has been in express service all his 
business life, starting as a clerk in 
Baltimore, Md., in 1908, later hold- 


.|ing posts in Philadelphia, Atlantic 


York. 
a * 


Dils Heads Delco Plants 


T. M. Dils has been appointed 
plants manager of Delco Products 
division, General Motors Corp., 
Dayton, O. He has been associated 
with the division since 1914 and 
prior to his new appointment was 
chief inspector and manager of 
inspection and standards for 10 
years. Succeeding him as manager 
of inspection and standards is Mil- 
ton E. Feldstein. 


* * * 


Autra Appointed 


Appointment of N. V. Autra, 
Eindhoven, Holland, as European 
representative of Twin Coach Co. 
was announced last week by W. B. 
Fageol jr., vice-president and ex- 
port manager. Autra’s territory for 
the sale of urban type Twin 
Coaches will include all of North- 
ern Europe from the Balkans to 
Sweden. 
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Record Tourist Outlay 


Survey by Road Builders Shows Spending 
Above $6 Billion for ’46 Trips 


WASHINGTON. — Total tourist 
expenditures in 1946 will exceed 
the six billion dollars of 1940, de- 
spite limited production of auto- 
mobiles, a study of the tourist 
trade by the American Road Build- 
ers’ Assn. reveals, 

Figures for tourist spending this 


Rubber Controls 
Should Be Kept, 
Litchfield Says 


AKRON.—P. W. Litchfield, chair- 
man, Goodyear Tire & Rubber, 
strongly recommended last week 
that Congress continue government 
controls in the importation, allo- 
cation and specification of the uses 
for natural rubber in order to pro- 
tect the national interests of all 
Americans, 

Emphasizing that stabilizing con- 
trols on rubber maintained by the 
government are scheduled to ex- 
pire March 31, Litchfield declared 
that the importation - allocation - 
specification powers were closely 
interdependent. 

“It is difficult to comprehend 
how any one of them might be 
relaxed without sacrifice of the 
overall objectives. It is disturbing 
to contemplate any piecemeal dis- 
mantling of the control structure 
which has so well served our na- 
tional needs. Certainly, we have 
the national prudence to preserve 
these controls until such time as 
they can be relaxed with the as- 
surance of safety.” 

He said consideration should be 
given to three major and inter- 
related factors in order to under- 
stand how national interests are 
involved. 

“1, There should be full and com- 
plete protection for our national 
synthetic rubber plants to the end 
that they will always be readily 
available to our needs. 

“2, Receipts of natural rubber 
from the Far East will be short 
of national consumption during at 
least the first six months of 1947, 
a fact which calls for the main- 
tenance of controls. 

“3. The War Powers Act, under 
which present stabilizing controls 
are maintained by the government, 
expires March 31, or several months 
in advance of the earliest date at 
which we can expect an adequate 
supply of natural rubber.” 

Litchfield said that harsh neces- 
sity brought about the basic rub- 
ber controls, which make govern- 
ment the sole purchaser of nat- 
ural rubber and fix upon govern- 
ment the attendant responsibilities 
for allocating these supplies to the 
processing industries. 

The best obtainable estimates for 
1947, Litchfield said, placed world 
natural rubber arrivals in the 
United States at 110,000 long tons 
in the second quarter and con- 
sumption at 125,000 long tons. 

The price would rise, he added, 
“if we dropped our guard at this 
particular time” but higher prices 
would not increase the supply of 
rubber “and our interests are con- 
cerned with the protection of the 
American consumer against such 
exploitation.” 


Used-Car Ceilings Hiked 


10 Percent in Canada 

MONTREAL.—The price ceilings 
on used cars and trucks sold in 
Canada were increased last week 
by 10 and 7 percent, respectively. 
The action, announced by the War- 
time Prices and Trade Board, was 
effective Jan. 20. 

The increases, the board said, 
are in line with a similar boost 
last month in the prices of new 
vehicles. Its action gives “recogni- 
tion to the relationship customarily 
existing between new and used ve- 
hicles,” the board added. 

Two weeks ago the board an- 
nounced a mass cancellation of 
price controls, but ordered ceilings 
kept on motor cars, tires and gaso- 
line. The board did not rule out, 
however, the possibility of further 
adjustments in the automotive 
items when “deemed necessary.” 

The price rises do not apply to 
imported 1946 or 1947 model cars 
and trucks. 














year are not yet complete, but 
clear indications so far, according 
to the Department of Commerce, 
show that spending will exceed 
that of the last prewar year 

The season just closed saw 
travel-hungry Americans taking to 
the highways. Up to Sept. 30, a 
record number of 21,682,782 tour- 
ists had visited the 27 parks and 
142 other areas operated by the 
National Park Service. The num- 
ber of visitors increased 963,064 
over the peak year of 1941. 

Great Smoky national park in 
North Carolina and Tennessee 
was the most popular park this 
Its visitors totaled 1,- 
147,377. It attracted 300,000 more 
tourists than Yellowstone, the 
oldest of the parks. 

Showing the importance of high- 
way postwar vacation travel is the 
volume of traffic over Blue Ridge 
parkway, linking Shenandoah na- 
tional park to Great Smoky park. 
Although not yet completed, it was 
used by a total of 1,095,733 persons. 

Most tourists prefer to travel by 
highway, the survey shows. Eighty- 
five percent of the tourists want 
to get there in their own cars. 
They chose the automobile because 
of its economy of operation and 
the flexibility of schedule it allows, 
it was pointed out. 

To the tourist, the road over 
which he drives is more important 
than scenic and historical attrac- 
tions he will visit. It is more im- 
portant than food and lodging he 
will find along the way. 

The first question of 81 percent 
of the motorists planning a trip 
ae a kind of roads will I 


Since roads are so important 
from the tourist angle, carrying out 
the postwar highway construction 
program is essential for attract- 
ing the tourist trade, the survey 
shows. Thirty-nine states are now 
using funds for advertising. Nine 
states began to advertise for the 
tourist business in 1945, putting in 
their bid for a share of extra high- 
way dollars. 

“The proposed 40,000 interstate 
highways which will link the ma- 
jor cities and _ recreational re- 
sources of the nation will be a 
vital factor in tourist travel of the 
future,” said James J. Skelly, pres- 
ident of the American Road Build- 
ers’ Assn., in commenting upon 
the survey. 





Trade Managers 
Set Meetings 
In Atlantic City 


CHICAGO.—Plans for the Auto- 
motive Trade Assn. managers’ mid- 
winter conference at Atlantic City 
were announced 
last week by 
Louis Milan, 
ATAM president. 
The meetings will 
be held at the 
Marlborough- 
Blenheim hotel. 

Following a 
business session 
Feb. 16, the man- 
agers and presi- 
dents of the asso- 
ciations they rep- 
sent will adjourn until Feb. 19, 
when an all day meeting is sched- 
uled. The two intervening days, 
Feb. 17 and 18, will be set aside 
for attendance at the NADA con- 
vention. 

The ATAM program, as at pres- 
ent projected, will be an all-mem- 
ber affair from the standpoint of 
participation. One reason for aban- 
doning the idea of outside speak- 
ers, Milan said, is that they will 
appear on the NADA program. 

A poll of ATAM members is be- 
ing taken to determine the sub- 
jects they favor for discussion at 
the conference, which will be in the 
round-table manner. Certain to 
come up for a thorough airing, ac- 
cording to Milan, will be automo- 
bile shows and legislative matters. 
Committee reports will be the 
springboards for subjects to be 
covered. 





Nash Net Profit 
Tops $4 Million 


In Quarter 


DETROIT. — Nash - Kelvinator 
Corp. reported last week a net 
profit after taxes for the first quar- 
ter of its fiscal year ended Dec. 31, 
1946, of $4,100,040, amounting to 94 
cents per share. This compares 
with a loss of $638,857, after tax 
adjustments, for the corresponding 
period of the previous fiscal year. 

During the quarter, as a result of 
improved flow of materials, pro- 
duction of Nash automobiles in- 
creased to substantial levels, after 
a year of production constantly in- 
terrupted by shortages. 

Many materials, notably steel, 
continue to be in short supply, ac- 
cording to George W. Mason, presi- 
dent, and as a result the produc- 
tion program remains dependent 
upon the steady flow of materials. 

Mason said that sales and pro- 
motional expenses during the quar- 
ter were below normal outlays for 
such purposes. These expenditures 
are expected to be increased in 
subsequent quarters, consistent 
with volume of output and promo- 
tional needs. 


NADA 


(Continued from Page 1) 

Various aspects of highway 
safety will be discussed by Ned 
H. Dearborn, president of the Na- 
tional Safety Council, under the 
subject, “Highway Safety and the 
Automobile Dealer.” 

Lee Moran, executive vice-presi- 
dent of NADA, will discuss some 
of the important problems con- 
fronting the automobile dealers of 
the country at this time. He will 
give his suggestions for meeting 
these situations and cast a horo- 
scope for the retail automobile in- 
dustry in his address entitled, “You 
and the Future.” 

Another important feature of the 
program will be a symposium on 
specialized service possibilities pre- 
sented by a panel of dealers, each 
of whom will be chosen for the 
discussion because of his outstand- 
ing success in some special line of 
motor vehicle service. 

Elaborate provision has been 
made for special entertainment fea- 
tures of particular interest to the 
ladies. This part of the program 
will highlight Hollywood and 
Broadway stars, a fashion show, 
the awarding of special prizes and 
trophies and a grand ball. 














SATIN TWILL 
COVERS 





CUSTOM MADE 


Vat Dyed Water Repellent 
Royal & Navy Blue, Maroon 
Green, Gray, Brown 


$25.00 EACH 


y 
Also Fibre and Plastic 


Newark Auto Top & 
Body Co. 


80 Central Avenue 
» New Jersey 
Established 1907 














Jeep Station Wagon Bodies 
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Retafl Price FOB Cleveland, 0., $195 
LIBERAL DEALER DISCOUNTS 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, 0. 
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Commereial Car News 


{ Regular Monthly section for the men who make, sell and service 
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Buses and Commercial Vehicles. 
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Cotton Center 
Oldsters 
No Dogs 
By 
Jack Weed 











HEN I checked into the Hotel 

Claridge, Memphis, the Sunday 
night before the Truck-Trailer 
Manufacturers Assn. meeting in 
that cotton center of the deep 
south, suh, the room smelled so 
badly I couldn’t believe it. Human 
beings couldn’t have been so smelly 
unless they had brought their pigs 
with ’em. So I went back down 
to the desk and complained. 

It wasn’t until I had been as- 
signed another room on a differ- 
ent floor and went back up with 
the bellhop to get my bag and coat 
that I found out that there had 
been a fire on the floor the clerk 
had assigned me to the night be- 
fore. 

Then, coming into Ft. Wayne 
the following Thursday evening for 
the International Harvester new 
model announcement and party, I 
ran smack dab into another big 
fire—a whole business block be- 
tween the Keenan hotel, where I 
was supposed to stop, and the In- 
diana hotel was afire—and brightly. 

I can tell you that I fingered 
the rabbit’s foot that Herb How- 
erth of Alemite gave me—even 
though I am not one little bit 
superstitious. I only spit on bait 
when I am bait fishing to kill the 
hook smell, and I go around lad- 
ders just in case there is a care- 
less painter up above. And I never 
did like black cats anyway. 

But I didn’t get even singed—I 
kept out of all games and was too 
darned busy to do any prowling. 
But the Ft. Wayne fire did give 
the Harvester boys an opportunity 
to brag about their fire equipment 
which pumped copious streams of 
water for 11 hours straight—a cou- 
ple of engines pumped steadily for 
24 hours. 

+ + +. 

BUT TO GET back to the TTMA 
physical breakdown test, I wasn’t 
half as bad as Jack Graham, chief, 
Automotive branch, Office of (em- 
phasis on) Temporary Controls 
who was in the wreck of the Ten- 
nessean, the crack Southern Rail- 
way train at Burke, Va., on the 
way out to the same shindig. 

(See TRUCKIN’, Page 39, Col. 1) 





Congress Is Urged 
To Act Soon on 
Transport Policy 


Hot Battle Expected 
Over Integration, 
Control by ICC 


WASHINGTON.—A trans- 
portation subcommittee of 
Congress has recommended 
that proposed reforms in the 
national transportation policy 
be earmarked for early considera- 
tion and action. 

The Lea transportation subcom- 
mittee of the House Interstate 
Commerce committee has complet- 
ed a 492-page report summarizing 
the views of the respective car- 
riers towards changes in policy 
and administration. 

Copies of the report, which the 
subcommittee issued without di- 
rect comment on any topic men- 
tioned, are expected to be available 
in the near future. : 

According to the National High- 
way Users Conference, the report 
cites five problems as requiring 
congressional “action.” They are: 

1. Centralization of regulation of 
all common carriers in the ICC. 

2. Integration (common own- 
ership and operation of carriers 
of different types). 

3. Federal promotion of certain 
common carriers and federal aid, 
except on a self-liquidating basis. 

4. Exemption of common car- 
riers from anti-trust statutes. 

5. Sufficiency in scope and ade- 
quacy of administrative practices 
of present regulatory bodies. 

In preparing the report, the 
subcommittee digested the views 
presented in 492 statements re- 
ceived by it. Nearly 200 pages of 
the report consists of the repre- 
sentative quotation of carriers’ 
opinions. 

The subcommittee stated that 
because of the nature of the sur- 
vey and the differing opinions on 
several questions, it was unable 
to reach the point where it could 
take positions on the matters in- 
volved. Hope was expressed that 
the group could continue to func- 
tion as a “neutral fact-finding 
body” to augment the work of 

the full commerce committee. 


Of particular interest to high- 
way users, the NHUC said, are the 
opinions evoked on the following 
subjects: 

National transportation policy— 
While it was generally agreed that 
the U. S. has a sound and reason- 
ably comprehensive policy, motor 
and water carriers feel that the 
administration of the policy by 


the ICC discloses a pattern of fa- 
(Continued on Page 31, Col. 1) 





New International Models 


Accent Fitting 


FORT WAYNE, Ind.—The need 
for truck specialization to meet the 
nation’s hauling needs was _ re- 
viewed here last week by W. K. 
Perkins, manager of sales motor 
truck division, International Har- 
vester Co., in connection with his 
company’s first showing of its com- 
plete new line of trucks. 


Members of the press from all 
sections of the United States and 
Harvester officials and department 
heads were present for the show- 
ing. Harvester also commemorated 
its 40th anniversary as a motor 
truck manufacturer. 


“A truck,” Perkins said, “must 





In This Section 
Owners’ Pies ........-Page 28 
New Timken Roose sehboes om & 


Truck to Job 


fit its job in every particular to 
deliver efficient, economical ser- 
vice. The new International mod- 
els exhibited here carry forward 
the program of truck specializa- 
tion begun by our company many 
years ago. 

“In the new International KB 
line are 15 basic models. These 15 
models, together with the six mod- 
els in our W or Western line, built 
at our Emeryville (Calif.) works, 
adapt and convert into more than 
1,000 different trucks. That range 


and conversions available, enables 
us to deliver from our production 
lines trucks that are engineered 
units, precisely fitted to their, jobs, 
in contrast with the cobbled units 
so frequently seen doing truck 
work.” 

Perkins then told of the 13 dif- 














(Continued on Page 38, Col. 1) 


of 21 models, with the adaptations | | 


New Highway Tax System 
Is Proposed to Spread Cost 





New Line for 1947 





MODEL KB-1 WITH PICKUP BODY is available in two wheelbases, 113 and 125 
inches. It is powered by the six-cylinder Green Diamond engine which develops 82,4 
brake horsepower at 3,400 rpm. Gearshift is on the steering post. Loading space of 
pickup bodies, mounted on 113-inch chassis, is 71% inches; 125-inch chassis is 89%. 





INTERNATIONAL MODEL KB-7, 134-inch wheelbase chassis with three-way hoist 
and round front end 3-cuble yard dump body. This unit, with its patented three-way 
hoist, is especially adapted to city, county and state highway jobs where heavy traffic 
is @ factor. Available in four wheelbase lengths. The body when turned to the right or 
left does not extend beyond the legal limit of 96 inches. The Model KB-7 chassis is 
powered by the 269-cuble inch displacement Blue Diamond engine. 





158-INCH WHEELBASE INTERNATIONAL Model KB-6 low-frame chassis with 
outriggers. With 8.25-20 tires the distance to top of frame is 27 inches, 84 inches less 
than conventional chassis. Ends of outriggers are tied together to form a solid under- 
frame so that body and chassis are practically single unit. Cross channel supports 
form a foundation for the body floor. 








Ke 





INTERNATIONAL MODEL KB-3 with panel body. This 130-inch wheelbase chassis 
has & GVW rating of 3,600 pounds, The six-cylinder Green Diamond engine develops 
82.4 brake horsepower at 3,400 rpm. A three-spread transmission is standard but a 





four-speed transmission is available. 


‘Increased Levies 
Due This Year 


Prof. Worley Offers 
Five-Step Method 
Based on Road Use 


DETROIT. — In agreement 
with the National Highway 
Users conference, Prof. John 


|S. Worley, noted road author- 


ity of the University of Mich- 
igan, believes that most states 
faced with finding adequate means 
of financing greatly accelerated 
road building programs, will ma- 
terially increase highway user 
taxes during the legislative ses- 
sions this year. 

Present tax s - 
e od ystems are with 


den should be found before new 
high taxes are levied. 

In presenting a new method for 
prorating highway annual cost to 
individual motor vehicles, Worley 
claims that the assessing of motor 
vehicle taxes in the earlier periods 
was without any sound basis for 
the reasons that (1) this was a 
new subject, (2) we were having 
a phenomenal growth in the use 
of motor vehicles and highways, 
and (3) information was lacking. 

The time has now arrived, 
claims Worley, when motor vehicle 
taxes should no longer be on the 
basis of expediency, some plaus- 
ible formula or a good guess. The 
nature of highway transport, with 
its service and its value to our 
domestic economy, is now known. 
This calls for a sound basis for 
devising a motor vehicle tax pro- 
gram that will return to the gov- 
ernments the total amount spent 
in the construction, maintenance 
and administration of our high- 
ways. 


These should come from the 
beneficiaries thereof, these being 
the general public, adjacent and 
adjoining lands and the high- 
Way users. No one should be 
called upon to carry the burden 
of the other, he declares. 

Worley advances a method for 


prorating highway annual cost to 
(Continued on Page 32, Col. 1) 





Top Trucks 

New truck registrations for 10 
months, plus 46 states for No- 
vember and 13 for December: 
1946 1941 
Pos. Make Pos. 
1— 14 Chev. 200,585— 1 
2—117,678 Ford 163,216— 2 
3— 87,510 Dodge 58,265— 4 
4— 71,584 Internat’] 87,588— $ 
5— 38,764 Willys 1,850—14 
6— 22,502 Stude. 4,794—10 
I— 21,341 GMC 42,806— 5 
8— 9,178 Reo 1,478—15 
9— 8,925 White 8,720— 7 
10— 4486 DiamondT 56,724— 9 
l1l— 4457 Mack 8,998— 6 
12— 4,086 Autocar 2,364—11 
18— 4,044 Federal 1,471—16 
14— 3,417 Divco 2,168—12 
15— 3,348 Brockway 2,150—18 
16— 2,308 Hudson 694—17 
1i— 822 FWD 264—19 
18 471 § 876—18 
19— 24 Plym. 1,661— 8 

Total All Makes 
557,796 602,817 

For further details, see page 

20, today’s issue. 
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Separate Treatment 


Private Owners Make Plea for It to Congress; 
Threats to Carriers Seen 


WASHINGTON. — Private motor 
truck owners — bakers, dairymen, 
meat packers and others—approved 
separation of all matters relating 
to private truck operation and op- 
erators by Congress in any re- 
statement of the “national trans- 
portation policy” or further amend- 
ment of the Interstate Commerce 
act in a resolution adopted at the 
eighth annual meeting of the Na- 
tional Council of Private Motor 
Truck Owners. 

The meeting favored the fullest 
development of highway transpor- 
tation possibilities. 

Albert Bradley, executive vice- 
president of General Motors, who 
spoke on the subject “Current 
Threats to the Competitive System 
of Free Enterprise,” complimented 
the council for its achievement 
during the war and foresaw a 
bright outlook for private motor 
truck transportation and “a great- 
er need for this flexible medium 
of transportation in the future.” 

William A. Quinlan, special coun- 
sel for the organization, commented 
upon the legal aspects of various 
current threats against private mo- 
tor truck operation, including the 
far-reaching effects of the current 
portal-to-portal pay issue and the 
corrective legislation now pending 
with respect thereto. 

Quinlan warned private truck 
owners to be alert to attacks 
which may be made in the guise 
of emergency regulation or at- 
tempts of for-hire carriers and 
others to place unwarranted or 
unduly discriminatory _restric- 
tions upon private operations. 

As a result of the deliberations 
and policy discussions at the meet- 
ing, the following resolutions were 
adopted by the council: 

“1. That, in the event of the con- 
sideration by Congress of proposed 
legislation rewriting the Interstate 
Commerce act or restating trans- 
portation policy, the council urge 
separation therein of all matters 
relating to private truck opera- 
tion and operators. Further, that, 
within the limit of personnel and 
finances available, the council fur- 
ther the writing and release of 
publicity emphasizing the service, 
cost and quality benefits to in- 
dustry and to the public arising 
by reason of private truck opera- 
tion. 

“2. That, in each state in which 
there exists council membership and 
interest to warrant, there be desig- 
nated a state member of the leg- 
islative committee to act as coun- 
sil contact on state legislative mat- 





ters, to channel council assistance 
along lines and to _ individuals 
where it will be most effective. 

“3. That the council favor the 
fullest development of highway 
transportation possibilities, both as 
to highway design and construc- 
tion and motor vehicle develop- 
ment, that can be produced within 
the limits of safe operation and 
sound national economy; that it 
believes its policies as enumerated 
should be the controlling policy 
of the government toward future 
highway design and construction 
and highway transportation devel- 
opment; and that government 
should neither favor nor handicap 
any form of transportation with 
relation to any other form, be- 
cause it is this free but fair com- 
petition which will provide the 
greatest amount of individual hap- 
piness with the least national con- 
trol and expense and because we 
must return to this philosophy of 
government given us by our foun- 
ders if we are to escape the na- 
tional socialization of our trans- 
portation industry and its owner- 
ship and operation by govern- 
ment.” 

The 1947 officers of the council 
are: 

President—H. V. Haley, general 
transportation manager, P. Ballan- 
tine & Sons, Newark, N. J.; east- 
ern vice-president—Ralph R. Lud- 
decke, general traffic manager, 
Standard Brands, Inc., New York; 
central vice-president—L. F. Orr, 
general traffic manager, Pet Milk 
Co., St. Louis; western vice-presi- 
dent—P. H. Ducker, Automotive 
Council, Los Angeles; southeastern 
vice-president —E. M. Fetherston 
jr., Colonial Stores, Inc., Norfolk, 
Va., and treasurer—Robert C. Hib- 
ben, International Assn. of Ice 
Cream Mfrs., Washington. 

Directors of the council either 
reelected or newly elected at the 
meeting include: 

Cc. S. Decker, The Borden Co., 
New York; C. J. Fagg, Eastern 
Brewers Traffic Assn., Newark; A. 
B. Gorman, Standard Oil Co. of N. 
J., New York; Leo Huff, Pure Oil 
Co., Chicago; A. H. Kreuder, Wil- 
son & Co., Chicago; John J. Riley, 
American Bottlers of Carbonated 
Beverages, Washington; R. S. 
Robie, U-Dryvit Auto Rental Co., 
Cambridge, Mass.; Chas. H. Ruth, 
The Evening Star Newspaper Co., 
Washington, and Haley and Lud- 
decke. 

Leon F. Banigan is the council’s 





managing director. 





At Truck-Trailer Session . . . 





HOST FOR BREAKFAST at the Memphis meeting of the Truck Trailer Manufac- 


turers Assn. N. A. Carter sr., president, Carter Mfg. 
mgineering Corp., Cleveland, reelected as president of TTMA 


Julius L. Glick, Truck E 
the coming year, and Bennett 





of 100,060 trailer production in 1947 with John B. 


Co., Memphis, talks with (left) 
jr., assistant to the vice-president, sales, 





Fang to ow hy manu- 
Hulse, secre- 


New All-Steel Bodies . . . 








HEXAGONAL WHEEL HOUSE in new Oltman-O’Nell all-steel bodies designed to 
give equal clearance at top and sides of tires. So designed that it enables standard 
bodies in 12 feet, 


14 feet and 16 feet lengths to fit any make truck chassis. 





INTERIOR VIEW OF NEW line of Oltman-O’Neill wheel house models shows non- 
skid steel floor pattern over the all-welded wheel housing, leaving maximum of cargo 
space inside body. ‘‘X’’-bracing ef steel doors, shown here, now is in mass production 
for the first time, adding new strength and greater rigidity to doors of Oltman-O’Neill 


all-steel van bodies. 
* * . 


Record Output 
Reached By 
Oltman-O’ Neill 


DETROIT.—A_ production rate 
of 5,000 all-steel truck bodies a year 
has been announced by L. M. Olt- 
man, president of Oltman-O’Neill 
Co., here. 

“That makes us the first builder 
of all-steel van bodies to attain the 
5,000 annual rate,” he said, “and 
puts Oltman-O’Neill Co. in undis- 
puted first place as the lading 
manufacturer of all-steel truck 
bodies.” 

Oltman-O’Neill is now in produc- 
tion on a complete new line of 
wheel house truck body models 
which lower the floor level and 
overall height of van bodies by 
nine inches. 

These new models incorporate an 
engineering design of the wheel 
housing which is built in a modi- 
fied hexagonal pattern that gives 
equal clearance from the truck 
tires at top and sides, whether the 
truck is loaded or light, it is 
claimed. 

“Equal clearance has always been 
a goal of wheel house body de- 
signers—a goal which Oltman- 
O’Neill engineering has now at- 
tained, and with it a vastly im- 
proved appearance of the truck 
body,” Oltman said. 


Syracuse Sifts 


Dealer Charges 


SYRACUSE, N. Y.—Mayor Frank 
J. Costello announced he has start- 
ed a full investigation of the truck 
price “rigging” charges brought 
against the administration by Rob- 
ert W. Purcell, president of the 
Syracuse Automobile Dealers Assn. 

Mayor Costello said he called in 
the corporation counsel and two 
officials of the Brockway Motor Co. 
Inc. “to go over the whole thing.” 
He promised a full report within 
the near future. 











Baker Incorporates 
Baker Motor Co., Wadesboro, N 
C., has been incorporated with cap- 
ital stock of $100,000. Principals 
are Everett E. Baker, William N. 
Register and John J. Register. 











OLTMAN-O’NEIL aall-steel body with 
new hexagonal wheel housing comes in 
van and open top with full folding doors, 
half doors or tailgate. Can be had in rear 
door only or with side door at purchaser's 
option. Now being manufactured at the 
rate of 5,000 bodies per year. Sold through 
dealers only. Location and hinge arrange- 
ment on side door mounts are shown. 





Highway Hotel 
Two-Way Radio, Searchlight 


Is New Bus Feature 


CHICAGO.—Said to be the most 
powerful intercity bus yet pro- 
duced, a new 37-passenger high- 
way luxury liner of 350 horsepower 
was delivered here last week by 
the Twin Coach Co., Kent, O., to 
the American Buslines. It will be 
placed in operation on regular runs 
shortly. 

L. J. Fageolk president of Twin 
Coach, personally delivered the bus 
to its operators. Among the fea- 
tures of the new bus are Torsilastic 
springs, a B. F. Goodrich Co. prod- 
uct which floats the bus body on 
a cushion of rubber, and absorbs 
all road noise, resulting in a more 
quiet ride. 

Other features include aluminum 
alloy body construction; an auto- 
matic torque converter; uniform 
air conditioning, individual radio 
outlets for each passenger, aircraft 
type seats with arm rests, reclin- 
ing backs and adjustable foot rests, 


and individual glare-free. seat 
lights. 
Also provided are windows 


spaced to give each passenger 
wide, clear vision; a new type of 
metal curtain which eliminates sun 
glare; a specially designed wind- 
shield giving wide angle vision for 
driver and passengers; two-way 
radio system enabling the driver 
to maintain constant contact with 
terminals along the route. 





Haulers Target 
For Fourth of 
Strike Notices 


WASHINGTON.—The American 
trucking industry was the target 
for one-fourth of all union notices 
of intention to strike filed during 
December with the Labor depart- 
ment, holding to the exact percent- 
age of those filed in November. 

Union notices against all indus- 
tries for the month totaled 331. Of 
these 85, or 25.7 percent, were di- 
rected against the trucking indus- 
try, according to an analysis by 
the Manpower Supply department 
of the American Trucking Assns., 
Inc. 

The figures compared with a to- 
tal of 436 strike notices in Novem- 
ber, of which 112, or 25.7 percent, 
were directed against the trucking 
industry. 

The December notices involved 
278 trucking companies and 11 em- 
ployer associations, compared with 
November notices involving 255 
trucking companies and 19 asso- 
ciations. Thirty-seven of the De- 
cember notices involved more than 
one company, compared with 33 
in November. 

The International Brotherhood of 
Teamsters-AFL filed 84 of the De- 
cember notices, while the Inter- 
national Assn. of Machinists filed 
one. 

Illinois, which led all states with 
13 notices in November, ranked 
first again in December with nine. 
Pennsylvania and Missouri were 
second with seven; Minnesota third 
with six; Wisconsin, Indiana and 
Iowa fourth with five each. No no- 
tices at all were filed in 21 states. 





Still in Service 
Willys Resumes Parts Supply 
For Military Jeep 
TOLEDO, O.—Because the mili- 
tary Jeep “remains the principal 
means of automotive transporta- 
tion in the war-torn areas of the 
world,” Willys-Overland has re- 
sumed the supply of replacement 
parts for the vehicle, Arthur J. 
Wieland, vice-president in charge 

of distribution, announces. 

Wieland said that some 400,000 
of an estimated 650,000 Jeeps pro- 
duced during the war years are 
still in service, and that many of 
these have been diverted from 
military to civilian use. 

A partial breakdown of this num- 
ber by countries, he said, shows 
that there are 4,500 in the Philip- 
pines, 9,200 in Hawaii, 50,000 in 
France, 3,000 in Brazil, 5,000 in 
Army occupation zones being used 
as personal transportation by mili- 
tary and civilian personnel, 65,000 
in China, 1,500 in Turkey, 15,000 
in the United Kingdom, and 108 
in Bermuda. 

Since only 40 percent of the 
parts of the civilian Jeep and its 
military predecessor are  inter- 
changeable, Wieland said that the 
decision to resume supply of mili- 
tary Jeep parts was reached only 
after the great need for them had 
been determined. 


Shanklin Gets 


White Promotion 


CLEVELAND.—Richard W. 
Shanklin, former branch manager 
for White Motor 
Co. at Long Is- 
land City, N. Y., 
has been named 
sales manager of 
the wholesale di- 
vision, with 
h eadquarters 
here, according 
to J. N. Bauman, 
vice-president in 
charge of sales. 

Before joining 
White in Sep- 
tember, 1943, Shanklin held sales 
posts with Chevrolet. 


Twin Coach Boosts Smith 


BUFFALO.—John J. Lee, general 
manager of the Twin Coach Co. 
Buffalo division, has announced the 
promotion of Stuart N. Smith to 
factory superintendent. Smith, who 
has had charge of final assembly 
since the Buffalo plant opened, 
succeeds Garfield Chalmers, re- 
signed. 





R. W. Shanklin 
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Safety 


in High Gear 


ATA Sets Jan. 30 for Nationwide Parleys to Discuss 
Highway Courtesy and Accident Prevention 


WASHINGTON. — For the first 
time in the history of the trucking 
industry, owners and drivers will 
gather in simultaneous meetings 
in every state to discuss highway 
courtesy and safety. Date for the 
meetings, Thursday, Jan. 30, has 
just been announced by Ted V. 
Rodgers, ATA president. 


One of the features of the 
ae ae be a coast-to-coast 
roadcast of a special message 
from President Rodgers, arranged 
through the cooperation of Elec- 
tric Auto-Lite Co. 

Rodgers will deliver his message 
over the Dick Haymes program, 
CBS 9:00 to 9:30 EST, to a listen- 
ing audience of more than eleven 
million persons. 

Arrangements for the meetings 
will be in charge of a state chair- 
man for the Courtesy and Safety 
Campaign. Time and locale of these 
meetings will be announced by the 
state association chairmen. 

Pattern for the meetings will be 
fairly uniform. A typical program 
will be opened by a local or state 
police traffic official or state safety 
director, discussing the current 
status of highway accidents and 
fatalities, and pointing out the di- 
rections which remedial action 
should take. This would be fol- 
lowed by a safety moving picture. 
Representatives of management 
will be on hand to discuss the oper- 
ator viewpoint on the campaign, 
and one or more drivers will be 
highlighted on the program to 
present some realistic observations 
based on actual driving experi- 
ences. 

Representatives of the Ameri- 
can Red Cross throughout the 
country are coo to pre- 
sent a program of highway first 
aid, showing how trained drivers 
can lessen the toll of fatalities by 
prompt action at the scene of ac- 
cidents. ; 


ATA’s new sound slide film “Pro- 
fessional Safe Driving” is being 
completed in time to get prints in 
the hands of the committee for 
every mass meeting and will get its 
first showing at that time. The film 
covers the major features of cour- 
teous and safe driving. Not finally 
determined at this time is a project 
to bring a 15-minute inspirational 
talk by President Rodgers to the 
meeting via transcription. 


ATA’s Courtesy and Safety 


New England 
Seeks Uniform 
Truck Laws 


MONTPELIER, Vt.— Proposed 
uniform laws within New England 
relating to truck sizes and weights 
were discussed at a meeting of 
Vermont Truck and Bus Assn. offi- 
cials here with the state highway 
board. 

No specific recommendations 
were laid down by the associa- 
tion, executive vice-president M. B. 
Emerson of Barre stated. Uniform- 
ity of legal requirements within 
the New England states, however, 
is desired by trucking and bus 
concerns. 

Present Vermont law allows a 
maximum load of two-axle ve- 
hicles of 28,000 pounds, and 40,000 
pounds for three-axle or tractor- 
trailer vehicles. New Hampshire 
war powers act allow a gross of 
47,500 pounds with an added 10 
percent tolerance. Massachusetts 
allows a maximum of 50,000 pounds 
for tractor-trailer vehicles and 
36,000 pounds for two-axle vehicles. 








Log Haulers Face Curb 


Under Oregon Ruling 
SALEM, Ore.—County courts 

have authority to require per- 

mission to haul logs over high- 


necessary to fully reimburse the 
counties for any damage result- 
ing to county roads, Attorney 
Neuner has 


Campaign officially opened Jan. 1, 
although for several months pre- 
vious, the industry was being 
organized for participation. 
Pledges have been signed by own- 
ers and drivers of leading truck- 
ing operations throughout the 
country since late in October, 
and the job of enrolling the in- 
dustry in the campaign is still 
going on. 

Special target emblems affirming 
the pledge to drive safely and cour- 
teously will shortly appear on the 
first contingent, more than 50,000 
highway units, and stencils carry- 
ing the slogan “Safety Is No Acci- 
dent” will shortly be made avail- 
able to operators through the state 
associations. Shoulder patches and 
buttons with the target emblem 
and pledge will be worn by par- 
ticipating drivers, and thousands of 
the patches are already in the 
hands of operators, with buttons 
ready by mid-January. 


company s' 





WHITE MOTOR CO. EXECUTIVES, left to right, J. N. Bauman, vice-president in 
charge of sales; Rolla Moore, Portland, Ore., district manager; Wilson D. Patterson, 
Pacific Coast regional manager, and R. W. Cochran, Los Angeles district manager, 
inspect the first White Super Power engine to arrive on the West Coast. The new White 
Super Power 504 cu. in. engine develops 184 horsepower at 3,000 rpm. One of the pri- 
mary factors in its construction is the use of longer-wearing metals and alloys to 
insure greater durability, fuel economy, low maintenance costs and added power, the 

tates. 





‘Start-and-Stop’ Tires 


Offered by U. S. Rubber 

NEW YORK.—F leet delivery 
tires designed especially for start 
and-stop delivery service are agai1 
available for the first time sinc 
the war, United States Rubber Co 
has announced. 


The postwar delivery type tires 








now being manufactured by U. S 
Rubber are of rayon cord con- 
struction. Their treads are deepe1 
to stand up under abrasive wear, 
it was said, and shoulder buttresses 
have been made especially strong 
to resist chafing against curbs. 








‘Dealers Tell Me,’’ by John O. Munn, 
is an open forum for the expression of 
dealers’ opinions. 





Boost Output 
Of No-Spin Truck 
Differentials 


DETROIT.—The Truckstell Co. 
announces that production has 
been greatly increased on the 
Dapco-NoSpin differential, a spe- 
cial equipment item used on a 
large variety of trucks. 

Originally known as the Thorn- 
ton automatic-locking differential, 
this equipment is manufactured by 
Detroit Automotive Products Corp., 
formerly the Thornton Tandem 
Co., and is distributed nationally 
by Truckstell. 

Current production has been 
stepped up to a minimum of 4,000 
units per month, according to Don- 
ald W. Meyer, president of Truck- 
stell, who said this is many times 
the production rate during the first 
11 months of 1946. 

The unit replaces the conven- 
tional differential on most makes 
of trucks and is claimed to have 
many advantages wherever it is 
necessary to operate a truck in 
mud, snow, ice or sand. 
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A New and Lar 
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POWER BRAKE DIVISION 
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all its own in Detroit 


The entire Midland Power Brake 
Division has been moved to a plant 
. Here, with 








double the previous floor space, pro- 
ductive capacity has been greatly 


increased. 


With this larger factory, and much 
new, modern equipment, we will be 
able to offer better service in meet- 
ing the increased demand for Mid- 
land Air and Vacuum Brakes, Con- 
trols and other products. 

You are cordially invited to take 
advantage of the increased facilities 
and engineering experience which 
we now place at your service. Write, 
wire, phone or call. Our new Detroit 
address is 6660 Mt. Elliott Avenue. 


THE MIDLAND STEEL PRODUCTS CO. 


CLEVELAND and DETROIT 


Midland's HY-POWER 


unit, 
above, 


] standard of safety and 
dependability in truck 
and trailer brakes 


——- 
= 


The ne 
Brake 


shown at left 
provides a new 














a 
w Midland Power 
plant in Detroit. 
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‘3 for 1’ Has 7 Basic Models... 





New Line of 


Rear Axles 


Produced by Timken 


DETROIT.—A new line of Tim- 
ken 3-for-1 rear axles in a com- 
plete range of sizes for truck ca- 
pacities extending from a GVW 
rating of 14,500 pounds to a GCW 
rating of 58,000 pounds, with each 
size axle available with three types 
of final drives, was announced last 
week by Walter F. Rockwell, pres- 
ident, Timken-Detroit Axle. 

There are seven basic axles in 
the new line, the E, H, L, Q, R, S 
and U series. The E series through 
the R series offers a choice of 
three types of final drives includ- 
ing hypoid single reduction, hy- 
poid-helical double-reduction and 
two-speed hypoid-helical double- 
reduction. 

The S and U series heavy-duty 
axles offer a choice of hypoid- 
helical double-reduction or two- 
speed hypoid-helical double-reduc- 
tion final drive. 

In each series axle the optional 


types of final drives are inter- 
changeable in the same axle hous- 
ing using the same axle shafts. It 
is from this feature of interchange- 
able final drives that the Timken 
“3-for-1” axle derives its name. 

“As a basic development the 
8-for-1 axle is not new,” Rock- 
well said. “Actually, Timken first 
introduced this type of axle in 
1936, but at that time, its appli- 
cation was limited to a narrow 
range of capacities. Because of 
the many advantages offered by 
this type of axle, further devel- 
opment was carried on. The new 
expanded line of 8-for-1 axle now 
in production ts the result of 
this development work and a 
program of long-range planning 
started before the war.” 

An outstanding feature of the 
new Timken line of 3-for-1 axles 





is their “Advanced-Related De- 


sign,” resulting in all axles hav- 
ing the same features of construc- 
tion, the same interchangeability 
of parts, and the same perform- 
ance characteristics throughout 
the entire range of sizes. They dif- 
fer only in load carrying and 
torque transmitting capacity. 

New high performance hypoid 
gearing is employed in the single- 
reduction hypoid drive, for the 
first gear’ reduction in the double- 
reduction drive, and in the two- 
speed double-reduction drive. The 
second reduction in the latter two 
types is through helical spur gears. 

Timken 3-for-1 axles offer for 
the first time, it is claimed, the 
slower gear ratios, greater strength 
and other benefits of hypoid gear- 
ing in three types of final drives 
throughout the entire range of ca- 
pacities. 

New features common to all 
three types of final drive units for 
each size axle are: Pilot fit of the 
carrier in the axle housing, dif- 
ferential carrier legs supported in 
the axle housing, hypoid pinion 
bearings mounted in a removable 
pinion cage, and a stronger 9-16 
tooth combination differential. 
The housing for the medium and 
light-heavy series of axles is of a 





new design forged of high-carbon 


drive. Hypoid, hypoid 
reduction final drives are interchangeable 
axle shafts. 





TIMEEN 3-FOR-1 AXLES in each capacity offer a choice of three types of final 
-helical double-reduction and two-speed 


d-helical double 


hypol 
in the same axle housing using the same 


Aa 





rectangular section at the spring 
seat to give greatest strength and 





rigidity with minimum weight. 





From one end of the world to the other, you'll find 
Gar Wood Hoists and Dump Bodies in action. The 
reason? They’re designed, engineered, and built to 


do specific jobs, no matter how tough. Hydraulically 


operated, with simple controls... they dump cleanly, 


quickly, and easily...make it possible to get to the 


next job taster. 


ROAD MACHINERY 


HEATING UNITS - MOTOR BOATS 


No matter what kind of material you work with... 
sand, grovel, rock, coal, or construction materials... 
there’s a Gar Wood Hoist and Dump Body to make 
the job easier... help you make money, faster. 

Gar Wood Hoists and Dump Bodies have been, and 
ore constantly being proven all over the world on the 
toughest jobs. For your next job, specify Gar Wood. 


WINCHES AND CRANES 


TRADE MARS 


INDUSTRIES 





GAR WOOD 


steel with Timken “full-corner” 





ALL TWO-SPEED final drives are equip- 
ped with the Timken Easy Power Shift. 
This cutaway shows how the unit Is built 
in, It is supplied for vacuum or com- 

4 alr actuati 


Pr 


War Load Limit 
Dropped in N. H.; 
No Rebate Due 


CONCORD, N. H.—New Hamp- 
shire’s motor vehicle commission- 
er, Virgil D. White, has announced 
that commercial truck owners who 
paid registration fees on the basis 
of operating vehicles with gross 
weight up to 47,500 pounds are not 
entitled to a rebate as a resuk of 
termination of Gov. Charles M. 
Dale’s war emergency powers 
which were used to permit truck 
weights above the state’s statutory 
40,000-pound limit. 

White said there is no legal pro- 
vision for a rebate and that once 
a plate has been used the full reg- 
istration fee is kept by the state. 

The issue arose as a result of 
recent confusion following a letter 
which Gov. Dale forwarded to the 
state legislature. The governor sim- 
ply advised the legislature, in ac- 
cordance with state law, that he 
had last May increased the weight 
limit from 40,000 to 47,500 pounds, 
with the advice and consent of the 
State Executive Council. 

It was explained to the governor 
and council at that time that with 
the shortage of trucks and the ne- 
cessity for transporting large quan- 
tities of fluid commodities, trucks 
and their drivers were endangered 
by the “sloshing” motion of part 
loads, since a truck might be 
turned over by such action of the 
fluid. 

On Jan. 9, State Attorney Gen- 
eral Ernest R. D’Amours advised 
the governor that under state law 
the proclamation of President Tru- 
man that certain war emergency 
powers had been terminated simul- 
taneously ended Gov. Dale’s war 
emergency powers. 

“The law as it now stands does 
not authorize any vehicle having 
three axles or any combination of 
vehicle or trailer or semi-trailer to 
have a gross weight of more than 
40,000 pounds,” Gov.-Dale said. 











Welding Prizes 
CLEVELAND.—Two thousand 
dollars in cash prizes will be 
awarded in 1947 by the Resistance 
Welder Manufacturers’ Assn., for 
outstanding papers dealing with 
resistance welding subjects. Con- 
test judges will be appointed by 
the American Welding Society, and 
awards will be made at the 1947 
fall meeting of the society. 





You get the best results in our Classified 





Section, inside back cover. 
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Battle on Integration Due... 





Early Victory Urged 


.On Lawmakers 


(Continued from Page 27) 


voring the railroads, with the rail- 
roads and air carriers satisfied as 
to the administration of the policy. 

Singular vs. separate regulatory 
agencies—A single regulatory 
agency was largely favored except 
by the airlines. 

Reorganization of the ICC—Sen- 
timent was about equally divided 
with motor and water carriers 
strongly urging a complete reor- 

ion. 

Exemption of common carriers 
from the anti-trust statutes where 
the activities in question are un- 
der the supervision of the regula- 
tory agency—Overwhelmingly fa- 

red 


vored. 

Coordination of transport agen- 
cies of the same type and between 
different rongly favored 
but felt that such coordination 
should be entirely voluntary, sub- 
ject to proper requirements of a 
regulatory body, and restrictions 
against unreasonable restraints of 


oppose. 

Taxation—Multiple and discrim- 
inatory taxation by various politi- 
cal subdivisions should be avoided. 

Federal aid— Overwhelmingly 
against, except in rare cases where 
private capital will not provide the 
services or because the facilities 
are needed for national defense. 
The consensus is that railroads are 





Monroe Launches 
Study on Fatigue 
Of Truck Drivers 


MONROE, Mich.—Monroe Auto 
Equipment Co. last week an- 
nounced it will devote a large part 
of its 30th anniversary research 
and engineering program to find- 
ing out how much the fatigue of 
operating a truck affects the health 
and efficiency of the driver. 

This step, said C. S. McIntyre, 
sales manager, was prompted by 
a survey which showed a surpris- 
ing lack of knowledge of the ac- 
tual physical effect of truck driv- 
ing on the operator. 

“We are told by truck operators, 
truck drivers, trucking association 
officials and physicians that driv- 
ing a truck is fatigue-producing in 
a high degree,” McIntyre said, 
“that the bumps and jarring of 
truck operation cause many dis- 
abilities, some of them serious, and 
that driver-fatigue is one of the 
most serious handicaps to getting 
full efficiency from both long and 
short distance trucks and truck- 
trailers. 

“Yet none of these people are 
able to put a finger on accurate 
information as to just how much 
driver-fatigue actually affects driv- 
ing efficiency or driver health. 

“Such information as we are 
able to determine and compile 
from our research will immediately 
be made available to all segments 
of the industry.” 

McIntyre invited the cooperation 
of truck owners, drivers, associa- 
tions and others concerned with 
the trucking industry. 

The project will be undertaken 
along with other activities planned 
in connection with Monroe’s 30th 
anniversary in the automotive in- 
dustry. 





Seattle Distributor 


Named by Truckstell 

CLEVELAND. — The Truckstell 
Co. has announced the appoint- 
ment of Washington Truckstell 
Sales, Inc., as the new Seattle dis- 
tributor for the company’s line of 
automotive and truck special equip- 
ment. 

William J. Miller is president and 
general manager of the new dis- 
noel, ee we cover most 

uding Spokane, 
and parts of Montana and Idaho. 





prejudiced by federal aid to other 
carriers and as a remedy that 
“user charges” be assessed for the 
self-liquidation of federa] funds in- 
vested in highway, waterway and 
air facilities. 

Interstate barriers to commerce 
—There is unanimity of opinion 
that the federal government pos- 
sesses the legal authority and pub- 
lic duty to remove state barriers 
but there are differences of opin- 
fon as to how this should be done 
and as to just what might be said 
to create such barriers considered 
“unjust and oppressive.” 

Considerable attention was given 
to the statements of the Trans- 
portation Assn. of America favor- 
ing integration and suggesting 
steps for preservation of common 
carriers against threat of expan- 
sion of private carriage. 








Hauler Fails to Overturn 


Va. Fuel Tax Law 
RICHMOND, Va—The Vir- 


purchase 
sufficient for conduct of their 
business in Virginia or to pay 
fuel taxes which would come 

from such purchases. 
The Virginia State Corpora- 
tion commission has ordered the 
Mason & Dixon Lines, Inc., to 


pay about $28,000 to the state 
in lieu of the tax on 559,178 gal- 
lons of which had not 
been in Virginia. A 





2 Additions to Staff 


Announced by ATA 


WASHINGTON.—The American 
Trucking Assns. has announced 
the addition to their staff of G. D. 
Sontheimer, former ICC safety in- 
spector, as administrative assistant 
in ATA Operations Department, 
and of Eugene P. Spector as econ- 











omist for ATA’s Manpower Supply 
department. 

Sontheimer was named safety in- 
spector at Little Rock, Ark., for 
the ICC Bureau of Motor Carriers 
in 1943. He served as vice-chair- 
man of the Arkansas state safety 
council during 1946. Spector will 
conduct studies of wages and work- 








Codiga Opens 
E. J. Codiga, Alameda, Calif., has 


formally opened his Lincoln-Mer- 
cury dealership. 








NOW is the time to install 


Trico’s Two Little Squirts 


to wash away muddy, grimy road mist | 


— 


@ Trico’s “Two Little Squirts” can be one of your biggest 


sellers during the coming months. 


Extensive national advertising will be reminding 
millions of motorists that the Trico Windshield Washer 
instantly clears windshields of the blinding mist whipped 


up by traffic during winter’s and spring’s thaws and rains. 


Easily and quickly installed on any make of car, bus or 


truck ... new or old. Thousands of users say they would 


not be without this newest motoring necessity. 








"YD Windahield Washers 


Trico Products Corporation, 









Operated by 
harnessd air power 


Buffalo 3, New York 
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Based on Highway Use . . . 





New Road Tax Formula 
Offered to Spread Cost 


(Continued from Page 27) 


individual motor vehicle 

which he believes will eliminate 
the inequalities of present motor 
vehicle taxation, and the results 
of which will be theoretically ac- 
curate for vehicle groups and prac- 
tically so for most vehicles. His 
five s steps for arriving 
at the formula are as follows: 
Step One: 

Classify vehicles according to 
gross weight (vehicle plus Toad) 
as follows: 

Private passenger cars 
group). 

Farm trucks (as a group). 

All other vehicles, three tons or 


(as a 


ess. 

All vehicles over three tons but 
not over five tons. 

All vehicles over five tons but 
not over 7% tons. 

All vehicles over 7% tons but not 





over 10 tons. 
All vehicles 
ae 15 tons. 

All vehicles 
over 20 tons. 

All vehicles 
over 30 tons. 

All vehicles 
Step Two: 

Separate the annual highway 
costs (maintenance and construc- 
tion) into two groups: 

1. Costs which are affected by 
weight of vehicles and volume of 
traffic (mainly the paving surface 
and superstructure of bridges). 

2. All other. 

Step Three: 

Ascertain the total vehicle miles 
and gross ton miles for each group. 
From this the average for vehicles 
in each group can be computed. 
Step Four: 

Distribute that part of the an- 


over 10 tons but not 
over 15 tons but not 
over 20 tons but not 


over 30 tons. 





nual costs of paving surfaces, etc., 
to all vehicles on a gross ton mile 
basis. 

Distribute all other annual costs 
on a vehicle mile basis. 

The sum of cost per gross ton 
mile, multiplied by the average 
gross ton mile of a vehicle in any 
group, plus the cost per vehicle 
mile, multiplied by the average ve- 
hicle miles will give the total tax 
for each vehicle in a particular 


Multiply the gasoline tax per 
1,000 miles for each class of ve- 
hicle by the average vehicle miles 
of its group. Subtract this total 
from the total annual tax found 
by step four, the remainder being 
the total of all fees which should 
be assessed against any vehicle. 
This remainder can be assessed as 
a single registration fee. 
Miscellaneous: 

Gasoline taxes should, as a rule, 
not exceed four cents per gallon; 
otherwise, a satisfactory result will 
be difficult to obtain. 

The computations are not diffi- 
cult and will serve for five years 
without correction. 

If all states would assess motor 
vehicle taxes upon such a plan, it 
is thought that fees for interstate 





Se ae — for the Unitea States 
five-ply sheet: 


used practically 
folded. ” ‘Trailer itself is 11 feet long and nearly six feet high with a width of six feet. 
It 880 p 8S. R. Evans Associates, gS York, is appointing distributorships 
Canada, 





throughout United States. 


The trailer costs retail, in 


$555.55 plus sales tax at 


factory, and in United States, $999.95 fob Buffalo. 








traffic would be unnecessary. 
With the use of the plan, im- 
provements to it are expected. 


According to the National 
Highway Users conference, in- 


highway 
methods of financing highway 
constitutional dedica- 
a aan” aa teen 
increased 


purposes, 
ae and weights . conform to 
lowest maximum recommenda- 
tions of the American Assn. of 

















cuts delivery costs as much 


Further—Fruehauf ‘‘Flyers’”’ get around fast in busy 
city traffic. The truck-and trailer unit is “hinged in the 
middle” and turns in the same short radius as the small 


truck which pulls it. 


Deliveries climb with a “Flyer” on the job — no need 
to add another truck to move more goods and increase 


congestion on city streets. 


@ Only with Trailers can you increase the 
load-hauling ability of your trucks. 


it’s a fundamental fact that any truck can 
pull much more than it is designed to carry. 
Thus, when you couple the Fruehauf “Flyer” to a light 
delivery truck, loads can be doubled with little increase 
in operating expense per mile. This Trailer-method 


as 60%. 


Compare your delivery set-up with the low-cost 
Trailer method. Let a Fruehauf representative give you 


the complete “Flyer” story! 


the Hydraulic We 
for Free 
“PRUEHAUF ew 
ELEVATING ENDGATE 






















“ONE TRUCK HANDLES SEVERAL TRAILERS 


sl efficiency can be stepped up still further by the 
use of Trailers in “Shuttle” operation. This means that 
one truck can handle several Trailers. One Trailer is left 
at the loading point, another at the unloading point 
while the truck is enroute with a third. In this way your 
truck is never idle—customer service is improved—and 


hauling costs are lowered. 


World’s Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER CO. ¢ DETROIT 32 


FRUEHAUF 


9 Factories — 62 Factory Service Branches 
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State Highway Officials, are 
among the more important mat- 
ters that will be considered by 
oe 44 legislatures meeting in 

Every truck and passenger car 
dealer, as well as every state dealer 
and trucking association, should 
make this impending legislation a 
part of his business and do every- 
thing in his power to steer this 
legislation into the proper chan- 
nels where the use of motor ve- 
hicles in transportation, whether 
it be for hire or for individual 
transportation, shall not be over- 
burdened nor taxed out of opera- 
tion. 

Should Watch Legislatures 

It is very possible, according to 
men close to the taxation picture, 
that some ” aan may be 
tempted to go beyond a sound eco- 
nomic basis to provide funds with 
which to match the federal funds 
available for highway construction 
during the coming years. Thus it 
behooves every dealer—except in 
Kentucky, Louisiana, Mississippi 
and Virginia, where regular leg- 
islative sessions are not scheduled 
this year—to watch motor vehicle 
tax legislation in his state this 
year. 

Highway planning, together with 
methods of financing long range 
highway plans, will be a main is- 
sue in the majority of legislatures. 
Highway user conferences in every 
state will be militant against tax 
increases that are not justified. 
Proposals for increases in 
line taxes are expected in the Dis- 
trict of Columbia and in at least 
27 states: Alabama, Arkansas, Cal- 
ifornia, Colorado, Connecticut, Del- 
aware, Illinois, Indiana, Maine, 
Maryland, Massachusetts, Michi- 
gan, Minnesota, Missouri, Mon- 
tana, Nebraska, New Hampshire, 
New Jersey, New Mexico, North 
Dakota, Rhode Island, South Da- 
kota, Tennessee, Texas, Utah, Ver- 
mont, and West Virginia. 

fees 


nois, Iowa, Michigan, Nebraska, 


New North Dakota, 
Rhode Island, Vermont, and 
West V 


Virginia. 

Efforts to increase local sharing 
of state highway user taxes are 
reported from several states. 

Anti-diversion amendments have 
passed one legislature in the states 
of Indiana, Massachusetts and 
Tennessee. They will be voted on 
again by the legislatures which 
convene in 1947. Amendments are 
expected to be introduced in 13 
states: Alabama, Arkansas, Con- 
necticut, Delaware, Georgia, Illi- 
nois, Maryland, New Jersey, New 
Mexico, New York, South Carolina, 
Utah, and Wisconsin. 

Below Maximum Limits 

Size and weight limits in most 
states, except those in the Weat, 
are substantially below the lowest 
maximum limits recommended by 
the American Assn. of State High- 
way Officials. In the majority of 
states, both lengths and weights 
will need to be increased substan- 
tially to meet those recommenda- 
tions. 

The Highway Transportation 
Congress recommended that the 
National Highway. Users confer- 
ence use its facilities through its 
contacts with State Highway 
User conferences té develop a 
revision of motor vehicle laws 
and regulations by bringing them 
into conformance with the Uni- 
form Moter Vehicle Code. This 
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Trucks Among 


Safest 


Driver Tests, Vehicle Checks Stop Accidents 
Before They Get Started 


NEW YORK.—tTruck drivers are 
one of the most safety-conscious 
groups on the highways, accord- 
ing to Ethyl Corp. Scientific selec- 
tion of drivers of commercial ve- 
hicles, preventive maintenance and 
frequent checkups on the trucks, 
and training in safety procedures 
have made possible safe and effi- 
cient hauling, it is declared. 

Safety habits must begin long 
before a driver leaves the garage, 
it is pointed out. Company super- 
visors are trained to give the pros- 
pective truck driver tests to de- 
termine his fitness for driving a 
truck. 

Tests devised by the American 

Assns. determine the 

t’s mental and. emotional 

background for the job, his atti- 

tude toward other users of the 

highway and toward pedestrians 
and traffic situations. 

The applicant’s knowledge and 
understanding of traffic regulations 
and of accepted driving practices 
are analyzed, and any mental, emo- 
tiona) and physical limitations 
that may exist are determined. 
Faulty attitude, insufficient traffic 
knowledge, or personal limitations 
which can neither be corrected nor 
compensated for disqualify an ap- 
plicant. 

Skill, traffic and vehicle-defect 


74,708 Trucks 
Titled in Oct. 
For Alltime High 


DETROIT. — Final tabulation of 
new truck registrations for the 
record-breaking month of October 
shows that 74,708 new units were 
titled during the month, R. L. Polk 
& Co. reported today. 

This establishes the highest mark 
ever recorded in the 50 years of 
truck manufacturing for sales reg- 
istered in any one month, and sur- 
passed previous marks by 2,000 
units. 

Reflecting seasonal trends, new 
truck registrations for November 
will be somewhat lower, officials of 
the Polk motor statistical division 
said. 

Returns from 43 states thus far 
tabulated 45,310 units. This is near- 
ly double the 1941 mark from com- 
parable states for November, 1941, 
when 27,163 new trucks were reg- 
istered. November sales should ap- 
proximate 60,000 units, it was esti- 
mated. 

New passenger car registrations 
from 48 states for November totaled 
143,068 units, the Polk organiza- 
tion reported. This compares with 
108,169 units from the same states 
for November, 1941. 








Truck Coverage 
Boosted by Wyo. 


CHEYENNE, Wyo. — An order 
increasing minimum insurance re- 
quirements for trucks and buses 
operating on Wyoming highways 
was issued by the Wyoming Public 
Service Commission, effective Jan. 
1. Property damage liability insur- 
ance requirement for cargo ve- 
hicles was increased from $1,000 
to $10,000 by the order. 

The old schedule for buses re- 
quired only $5,000 liability on death 
or injury to persons, regardless of 
passenger capacity. That was in- 
creased to $15,000-$50,000 minimum 
requirements—depending on seat- 
ing capacity. Liability require- 
ments for property damage were 
increased from $1,000 to $5,000, re- 
gardless of seating capacity. 


Tire Dealers Elect 


The Independent Tire Dealers 
Assn. of Tampa, Fla., has elected 
George T. Hickey, president; Frank 
Frankland, vice-president, and d. 
N. Graham, secretary. Regular 
meetings of the organization have 
been scheduled for the second 
Thursday of each month. Purpose 
of the organization is to improve 
dealer personnel and improving 








service through specialization tire 
service. 


tests are given to measure a driv- 
er’s ability to understand and to 
handle a vehicle expertly. If the 
driver passes all of the tests, he is 
sure to be a safe driver, it is 
found. 

“America’s expert truck drivers 
are agreed on the importance of 
preventive maintenance and fre- 
quent checkups to promote high- 
way safety,” the Ethyl News says. 
“Many accidents are thus prevent- 
ed before a vehicle even rolls out 
on the highway. However, the ex- 
pert driver never takes any 
chances and carries a set of re- 
pair tools, a flashlight, fire extin- 
guisher, red flags, flares, extra 
light bulbs, and a first aid kit.” 

Lights, horn, starter, windshield 
wiper and brakes must be in per- 
fect order before the expert driver 
starts a trip, it-is pointed out.. He 
checks the water in the radiator, 
oil in the crankcase and gas in the 
tank, as well as tire pressure. 
Windshield, rear view mirror, 


OPEN FOR BUSINESS in Richmond, Calif., is this new $150,000 Willys dealership, 


House & Trenery. Ray Trenery is owner. 








headlamp lenses and_ reflectors 
must be clean, 

Shop men go over the truck 
completely, radiator 
arid heater hose, fan belt, front 
wheel alignment, wheel Ings, 
grease in the differential and 
transmission, and battery condi- 
tions. Brakes are also given a 
thorough ch 
“During the war truck drivers 
delivered huge quantities of need- 
ed goods at the right place and at 
the right time,” it is declared. 
“They hauled the raw materials 
from the field and the mines to 
the roaring industria] plants, and 





they hauled the finished products 





of assembly lines to the seaports. 

“Again in peacetime trucks are 
as important as ever to the coun- 
try’s transportation system and 
the national economy as a whole. 
They not only handle all kinds of 
freight between the nation’s in- 
dustrial and commercial centers, 
but more than 48,000 communities, 
not served by railroads, depend on 
trucks alone for their daily neces- 
sities. 

“Driving a truck is a job that 
demands alertness and skill every 
mile of the way. Truck drivers 
know how to do it, safely and 
well.” ‘ 





Lighter Burden 
Bakery Reports Big Savings 
From Magnesium Use 

NEW YORK.—For years the 
elimination of dead weight and the 
increase of payload have been 
among the main considerations of 
truck body builders, owners and 
operators. Today the Purity Bak- 
ing Co., of Charleston, W. Va., is 
said to save 1,240 pounds of dead 
weight per truck with bodies built 
of magnesium alloy sheet and ex- 
truded magnesium shapes. 

The body construction was made 
possible by the standard magne- 
sium structural shapes engineered 
and produced by Revere Copper & 
Brass Inc. 

Among the beneficial results re- 
ported by the bakery were a cut 
in gasoline consumption of some 
three to four gallons on each typi- 
cal delivery run of 125 miles, and 
a reduction of wear and tear on 
tires and chassis, as well as trucks 
that are easier to handle. Purity 
Baking estimates that gas savings 
alone will amount to a minimum 
of $1,000 a month when its entire 
fleet is equipped with the lighter 
bodies. 





NEW OLTMAN-O’ NEILL wuHeect HOUSE MODELS 


ADDED TO LINE OF ALL-STEEL VAN BODIES 








IMMEDIATE AVAILABILITY features this phenomenal new Oltman- 
O’Neill EQUAL CLEARANCE WHEEL HOUSE MODEL 
closed or open top van body. Mass produced in 12, 14, and 16- 


EQUAL CLEARANCE 


Equal clearance from tires to top and sides of wheel 
housing, whether the truck is loaded or light, is 
achievement of this new all-steel, all-welded Olt- 
man-O’Neill Wheel House Van Body. 


An INDUSTRY “FIRST” 


Oltman-O’Neill Co., has established an important 
engineering “First” in the all-steel truck body build- 
ing industry by this new equal-clearance design of 
the wheel housing in a modified hexagonal pattern. 
Vastly improved appearance is a major accomp- 
lishment of the new equal-clearance design. 


NOW IN PRODUCTION 


Oltman-O’Neill Wheel House Van Bodies are now 
in production and available for immediate delivery 
on dealers’ orders. They are carrying forward the 
record for prompt delivery which this new firm 
created in 1946 and hopes to build still further 
throughout 1947 by continuing to step up produc- 
tion to meet increasing demand. 


Dealers: Order from 
Phone LA-8504 


foot lengths, new wheel house models fit all makes of trucks, and 
are built with options of double rear doors, side doors, tailgate, 
or % rear doors over a tailgate, commonly called “Dutch” doors. 
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INTERIOR VIEW of new wheel house model shows the non-skid 
steel floor pattern over the all-welded wheel housing, giving 
maximum of cargo- space. “X”-bracing of steel doors, shown 
here, now is in.mass production for the first time at Oltman- 


O’Neill Co., giving» new strength and 


ALL STEEL... 


ALL WELDED ... ALL 


greater rigidity to doors. 


RIGID GRID FRAME 


RUSTPROOFED 


LEAKPROOF STEEL ROOF OR OPEN TOP 


NONSKID STEEL FLOOR. . 


- SMOOTH SIDES 


PAINTED TO MATCH CAB AND CHASSIS 


MOUNTED ON TRUCK 


Sold only by Dealers 


AT FACTORY 


5171 Martin Ave. 


OLTMAN-O’NEILL CO. woo: 


TRUCK BODIES THAT PAY-ALL THE WAY 
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Cummings Heads 
New Hart Unit 


ELKHART, Ind.—The formation 
of Transportation Specialties as a 
division of the Hart Pressed Steel 
Corp., designers and manufacturers 
of truck body parts, is announced 
by F. E. Hartnell, president. 

Under the engineering direction 
of John C. Cummings, who has 
spent 25 years in truck and auto- 





motive engineering and manufac- 
turing, Transportation Specialties 
plans to furnish fleet operators 
with a complete service in body 
design, tool design, die models, 
sample jobs, styling, and building 
tools. 


Coyle Starts U. C. Firm 
Harry A. Coyle, formerly of Coyle 
Trucking Co., has established a 
used-car dealership at 225 E. Clark 
Ave., York, Pa. 











Terminal Plans Grow 


Cities Study Joint Trucking Headquarters 
For Alleviating Congestion Problem 


NEW YORK.—Increasing inter- 
est in means of alleviating urban 
traffic congestion will stimulate 


plans for the construction of joint | N 


trucking terminals in a number 
of cities as soon as the building 
situation eases, a survey of devel- 
opments in major cities throughout 
the country indicates. 

Advocates of such terminals 
claim that, by reducing overlapping 
pickup and delivery service, they 
will cut traffic congestion as well 
as shippers’ and carriers’ costs. 


With $4,500,000 in revenue ob- 
tained through the issuance of 
long-term bonds, the Port of New 
York Authority is setting a pattern 
for such projects with its current 





construction of the world’s two 
largest union motor truck termin- 
als, in Manhattan and Newark, 
. de 


Scheduled to go into operation 
in 1947, the Manhattan terminal is 
being erected at a cost of $4,850,900. 
Near the Holland Tunnel and close 
to the main north and south ar- 
teries of truck traffic, the terminal 
is expected to handle 2,000 tons 
of freight daily. It will have off- 
street parking bays for 144 trucks. 
Roof parking will accommodate 70 
complete tractor-trailer units, 
keeping them off the streets while 
they await ——s Estimates 
are that rehandling freight will 
be cut to 15 percent in the new 
terminal. 

Costing $2,650,000, the Newark 
terminal will be located on a 29- 
acre tract just south of the city’s 
baseball grounds. With a rated ca- 
pacity of 2,500 tons daily, it is ex- 
pected to handle a maximum of 
1,600 tons a day when it opens in 
1947. It will have 175 spaces for 
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Mustang ALUMINUM SEMI-TRAILERS 


TRANSFORMS 1/2 AND 3/4-TON PICK-UPS INTO 1-1/2-TON CARRIERS 


Large Size. ..7 ft. wide, 15 ft. long 
Medium Size .7 ft. wide, 12 ft. long 
Small Size .. .6 ft. wide, 12 ft. long 
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loading and unloading, and is ex- 
pected to cut handling costs 60 to 
90 cents a ton. 

Erection of a $2,200,000 joint 
trucking terminal in Atlanta was 
advocated in a report recently sub- 
mitted to officials of that city by 
the Georgia State Highway De- 


movements in and out of the city. 
He also pointed out ite use would 
sharply reduce the number of 
trucks on the city’s streets by 
more efficient pickup and deliv- 


ery service. 

Designed to handle 1,000 tons of 
freight daily, the proposed Atlanta 
terminal would include a covered 
platform 575 by 100 feet. At each 
end would be a two-story building 
to house administrative personnel 
Adequate garage and repair facili- 
ties also would be included. 

The Rhode Island Port Author- 
ity recently launched a study of 
that state’s need for a central mo- 
tor truck terminal. Being directed 
by William J. Halloran, president, 
Rhode Island Truck Owners’ Assn., 
the study was given the endorse- 
ment of trucking, traffic and civic 
authorities. 

Halloran said a central terminal 
would reduce traffic congestion, 
that fewer trucks would enter 
crowded city areas and that beth 
shippers and receivers would save 
time and cost. 

Establishment of three or four 
central truck terminals in Minne- 
apolis has been proposed by Her- 
man E. Olson, that city’s planning 
engineer, who declared that the 
“helter-skelter” location of truck 
terminals damages nearby residen- 
tial property. 

A 


construction of central truck ter- 
minals for the relief of traffic 


A survey made by a group of 
traffic experts about a year ago 
revealed that the 262 largest truck- 
ers in Chicago operated out of 242 
terminal buildings, many of them 
poorly adapted to freight transfer 
operations. 

Plans for centralization of ter- 
minal loading and unloading oper- 


ations have also been advanced in: 


Louisville, Boston and other cities, 
with prospects that interest in this 
means of increasing distribution 
efficiency and alleviating traffic 
congestion will continue to broaden. 


Curbs Favoring 
Rival Transports 
Are Denounced 


CHICAGO.—Opposition to regu- 
lation of motor vehicles for the 
benefit of any competing form of 
transportation highlighted the an- 
nual convention of nois High- 
way Users Conference last week 
at the Stevens hotel The group 
took a firm stand in favor of regu- 
lation in the public interest alone. 

An eight-point program adopted 
at the meeting also included a rec- 
ommendation that highway-derived 
revenues be used only for highway 
purposes; that only two forms of 
motor vehicle use taxes, state reg- 
istration and state motor fuel, be 
employed; that federal contribu- 
tions to the cost of highways be 
made from sources of general 
taxes; that reciprocal agreements 
with all states cover both motor 
vehicle use taxes and regulations, 
and that motor vehicle sizes and 
weights be based upon sound en- 
gineering facts. 

Delegates elected C. W. Coons. 
secretary-manager of the IWinois 
Automotive Trade Assn., chairman; 
M. G. Van Buskirk, executive sec- 
retary of the Illinois Dairy Prod- 
ucts Assn., vice-chairman, and Al- 
toe Nelson, secretary of Mlinois 
Bus Assn., secretary. 

Gen. W. E. Guthner, executive 
secretary of the MIlinois Traffic 
Safety Commission, in addressing 
the meeting, urged Illinois to fall 
in line with other states on such 
matters as compulsory inspection 
law for vehicles, a law providing 
for pedestrian control, and chemi- 
cal tests for drunken drivers. 

He further advocated a central 
motor vehicle department, greater 
completeness in the law covering 
reports of accidents, and less lax- 
ity in the drivers’ license laws. 
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Buys West Coast Plant 


Harvester to Produce Farm Machinery 
At Stockton (Calif.) Location 


STOCKTON, Calif.—The Movore 
Equipment Co. manufacturing 
plant here has been purchased by 
International Harvester Co. It will 
be used for the production of farm 


states, according to R. P. Messen- 
ger, vice-president of Harvester in 
charge of its farm implement di- 
vision. 

Under terms of the sale, Moore 


Ky. Lists Roads 
For Big Loads 
Under °47 Law 


FRANKFORT, Ky.—Approval 
nine major Kentucky highways, 
three of them conditionally, as safe 
for 42,000-pound loads after Jan. 
1, the date the state’s new truck- 
weight law becomes effective, has 





been announced by State High- |. 


way Commissioner J. Stephen Wat- 
kins. 

Enacted by the 1946 Kentucky 
legislature after a 12-year legisla- 
tive battle for liberalization of the 
state’s truck regulations, the new 
law empowers the state highway 


. commissioner to designate high- 


ways for 42,000-pound loads. 

The new legislation also in- 
creased limitations on the size of 
vehicles, allowing combinations of 
45 feet and height of 12 feet, six 
inches. A new schedule for higher 
fees for heavy trucks, expected to 
increase tax revenue from trucks 
by from $250,000 to $500,000, also 
goes into effect Jan. 1 as part of 
the liberalization program. 

Action by the 1946 legislature to 
eliminate the barrier followed pro- 
longed legislative debate and hear- 
ings, during which the legislators 
rejected crippling amendments said 
to have been drafted by attorneys 
for the Louisville & Nashville Rail- 
road. 


Highways designated as safe for 
the maximum 42,000-pound loads 
were listed by the commissioner 
as: U. 8S. 23, U. S. 31-W, U. S. 31-E, 
U. 8. 41, U. S. 45 and U. S. 51, Con- 
ditionally approved were U. 8. 27, 
except for certain unfinished por- 
tions; U. S. 25, except for certain 
bridges, such as the one at Wil- 
liamsburg, and U. S. 42, except for 
the bridge at Carrollton. 

“The program will set out three 
groups of highways. One will cover 
roads which will permit the maxi- 
mum of 42,000 pounds gross, an- 
other will designate a lower limit 
of 30,000 pounds gross and the re- 
mainder will carry only the statu- 
tory weight of 18,000 pounds gross,” 
Watkins said. 


N. Y. Terminal 
OK’d by CPA 


NEW YORK.—Permission to be- 





was received last week by the Port 
of New York Authority. Chairman 
Howard S. Cullman said construc- 
tion would start within 30 days 
after receipt of all bids. 

Planned to handle the great bulk 
of over-the-road shipments pouring 
into the city, the terminal will be a 
two-story structure, 1,000 feet long 
and 160 feet wide. Preliminary con- 
struction was authorized by the 





Riss & Co. Erecting 


Truck Depot at K. C. 
KANSAS . — One of this 
area’s largest truck terminals is 
being constructed by Riss & Co. 
an 6%-acre tract in North Kansas 
Planned for completion by Apr. 
1, construction will be in the form 





Steubenville Motor 
Steubenville Motor Co., Steuben- 
ville, O., has been incorporated by 
Charles A. Hodge, O. David Adler 
and W. S. Kerr. The dealership 
handles Ford, Mercury and Lin- 
coln. 





Equipment is to vacate most of 
the plant by Feb. 15, 1947, and all 
of it by June 1, 1947. 

Messenger stated that Harvester 
will offer employment to all shop 
employes now on the payroll of 
Moore Equipment and also to a 
majority of the office employes who 
wish to stay with the plant. 

One of the factors that attracted 
Harvester to the Moore plant was 
the group of production employes 
in the plant, and the company will 
need all the present shop employes 
for its own operations, Messenger 
said. About 350 people are now em- 
ployes in the plant. 

A new machine in the Inter- 
national Harves Tinea 
chanical 


Messenger emphasized that pro- 
duction at the new plant will aug- 
ment the farm machinery output 





Posey: 





mounted on the tractor lifts the loaded trailer on to the coupler. 


Carriers Parley 
Quebec Truck Owners Act 
To Offset AFL Plan 





of Harvester’s other West Coast 
farm machinery plant at Hunting- 
ton Park, Calif. 

Included in the Moore plant pur- 
chase are a manufacturing build- 
ing consisting of two main bays 
for machining, fabricating and ss- 
sembly, air conditioned office build- 
ing, a cafeteria, warehouse build- 
ing, and an outdoor crane runway 
for the handling of steel. 

All buildings are of the typical 





California industrial design, and 
are one story in height. A service 
station and truck scales occupy one 
corner of the property. 





Turner Names Heads 
Appointment of Kenneth Lamb 
as 


lowing the —. of his 
dealership in San Bruno, Calif. 
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the best brake 


We didn’t 


write this statement — 


EXPERIENCE DID! 
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OVER MOUNTAIN GRADES .. . 
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Millions of miles of experience 
under every conceivable condition 
stands behind the statement “The Best 
Brake is AIR” —a statement that every 
truck and bus operator knows to be a 
fact! And experienced operators also 
Know that the finest Air Brakes bear the 
name Bendix-Westinghouse—the oldest, 
rogressive manufac- 
gardiess of the ty 


of equipment you operate or the terrain 


Bendix UYfesling hore 


largest, and most 
turer in the field. 
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it encounters, Bendix-Westinghouse Air 
Brakes can add safety, driver satisfaction, 
and economy to your business. Let your 
Bendix-Westinghouse distributor 
you how simple and inexpensive it is to 
modernize your present equipment with 
Air Brakes, or assist 
for new equipment, 
Air Brakes for the specific job. 
BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 
ELYRIA, OHO 
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Return of Diverted Money 
Sought by N. D. ‘overnor 

An increase in :. 2 motor ve- 
hicle license fees + one of three 
steps recommended to the North 
Dakota legislature by Gov. Fred 
G. Aandahl to enable the State 
Highway department to again par- 
ticipate in federalaid for new 
highway construction. Other steps 
proposed by the governor were re- 
turn of $3,000,000 previously divert- 
ed from the motor vehicle fund, 
half of which would be distributed 
to the counties, and replacement 
of the state’s gasoline tax exemp- 
tion system with the refund sys- 
tem for non-highway gasoline ap- 
proved by the electorate at last 
November's election. 

A 25 percent increase in the ini- 
tial fee for all car and truck li- 
censes, with subsequent reductions 
of 5 percent a year to a minimum 
of 50 percent of the initial fee, 
was proposed by the governor. At 
present reductions are 10 percent 
a year to a minimum of $3, The 
change would go into effect next 
July 1, and then only on new ve- 
hicles. Vehicles previously licensed 
would remain at their current rate 
until entitled to further reductions 
under the new law. They would 
not be boosted to the higher rates. 


Gas Tax Hike Proposed 


To Colo. Legislature 

The Colorado legislature is ex- 
pected to get 2,500 bills before the 
mid-January deadline. 

Among the bills expected to come 
up for adoption are a proposed 
law to increase the gasoline tax 
two cents a gallon; several re- 
visions of the present fish and 
eee ee 
demeanor to a loaded gun 
an automobile; adoption of a ye 
form motor vehicle code and a 
model traffic ordnance law; a bill 
to increase the size of the State 
Highway Patrol and the creation 
of a statewide police radio system. 

. : * 


Ill. May Ban Licenses 
For Fifteen-Year-Olds 

A bill to raise the minimum age 
for automobile drivers licenses 
from 15 to 17 years has been in- 
troduced in the Illinois legislature 
by Sen. Clyde Trager of Peoria. 


increase of 48 percent in highway 
accidents by 15 and 16-year-old 
drivers. 


He stated that insurance com- 
panies are refusing to issue poli- 
cies on 15-year-old drivers except 
if they are included in a family 


policy. At present, 15-year-old driv- 
ers can get a license with the 


consent of their parents. 
* * + 


Excise Levy May Replace 
Md. Auto Property Tax 
A bill has been introduced in|; 


would impose a flat excise tax of 


the counties, and a $10 tax on ve- 
hicles owned in Baltimore. This 
would replace the present per-, 
sonal property tax on automobiles. ' 
The proposed tax on motorcycles 
would be $1 in the counties and $2 
in Baltimore. The levy would be 
payable at the time of the annual 
registration fee. 
* * * 


Rigid Driver Exam Bill 
Offered in Missouri 


tion of all motor vehicle operators 


in the Missouri legislature. In ef- 
fect, it calls for both a physical 
test of the driver as well as a dem- 
onstration of his ability to drive. 

Gov. Donnelly in his recent mes- 
sage to the legislature called Mis- 
souri’s drivers laws “antiquated,” 
and called for new legislation to 
improve them. Previously, Presi- 
dent Truman had pointed out that 
the driver laws of his home state 
were weak. 


Tax on Merchants’ Sales 


Boosted by Richmond, Va. 


By a vote of 9 to 3, the board 
of aldermen of Richmond, Va., has 
passed a measure imposing a re- 
tail merchants’ tax of 40 cents on 
each $100 of gross sales, as com- 
pared to the former 17-cent rate. 

The board, in the same action, 
increased the tax on wholesale 
merchants from 16 cents to 25 
cents on each $100 of purchases. 
The tax on machinery and tools 
was increased from 60 cents to $1 
on each $100 of assessments. 

+ + * 


Ponders Reciprocity 

State Senator Robert BE. Cleaves 
announced last week that he would 
introduce in the Maine Legislature 
a bill to make permanent the state 
motor vehicle reciprocity law en- 
acted two years ago on a tem- 
porary basis. Cleaves said the 
measure to make it permanent 
would be sponsored by the State 
Chamber of Commerce, of which 
he is president. 


Tyd-Ol Motor 

A business name has been filed 
for Tyd-Ol Motor Sales, 1669 Fill- 
more Ave., Buffalo, by Nelson P. 








Schmitt. 





the Maryland legislature which | 


| for April 15. The firm was organized as a corp 
in 60 of the state's 76 counties 


A bill calling for rigid examina- | 
in the state has been introduced | 





New Truck Dealerships . . . 





THE CONORETE, BUFF BRICK and steel building S. Reo Truck & —_ =_— Co., 
oto Third and Collins Sts., Little Rock, Ark., is nearing completion. Operation o service 
$5 pten: Tes, r vehicle owned in department is scheduled for Feb. 15. = 's 150 by 155 Pwr « iT 


Formal fi is p 








and service for Reo dealers 


in April, 1946, and handles sales 
George F. Porbeck is presi- 
hise for Crawford and Sebastian coun~- 





dent and Miles Boone sales 


ties was recently awarded to England Meter Co., Fort Smith, 
Pine Bluff, received a franchise for Jefferson, Lincoln and Cleveland coun 


Inc., 


NEW HARVESTER DEALERSHIP building in Bay City, Mich., owned by T. C. 

Tupper, who handles both truck and farm machinery lines, follows 

tional dealer building a of the center pylon which divides the 
located in the front of the building. 


Parts department, both 


and MeNulty-Haralson, 
ties. 


the new Interna- 
from the 





Pa. Truck Loads and Fees 
Rise Sharply in °46 


HARRISBURG, Pa.— (UTPS) — 
Increase in volume and weights of 
truck hauling in Pennsylvania is 
evidenced in the record of special 
hauling permits issued during the 
first 10 months of the year by the 
State Highway department. 

During these months, 11,525 per- 
mits were issued for oversize and 
overweight truck units, as com- 
pared to 6,105 issued in 1943 and 
7,144 issued in 1941 during the 
same period; an increase of 89 per- 
cent over 1943 and 61 percent over 
1941. 

The fees for the 10-month period 
amounted to $145,700 in 1946 in 
comparison to $74,800 in 1941 and 
$79,300 in 1943, or an increase of 
95 percent and 84 percent, respec- 
tively. 

The amount of fees increases 
proportionately with the length of 
haul and the excess. of weight. In 
other words, the longer the haul 
and the larger the excess weight, 
the greater is the amount of the 
fees. 

The increase in the amount of 
fees during the current year over 
the amounts collected during the 
same periods in 1941 and 1943 is all 
the more impressive when it is 
considered that the permissible 








Oil, 2 quarts. 


of grease and two quarts of oil! 


and body performance. ... 
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GAR WOOD INDUSTRIES, 


Upkeep and repairs to hoist and body: 
Grease, 3. pounds; 


For the past six months this St.Paul equipped truck 
worked steadily hauling sand and gravel from pit 
to washing plant. In 131 working days it hauled, 
on the average, 5 loads per hour, 9 hours per day, 
5 cubic yards per load. The hoist, then, dumped 
5895 loads for a total of 29,475 cubic yards. 


A record? No, any busy dump truck of equal 
capacity could probably do as well. ... 


But the owner-driver of this St.Paul equipped 
unit states that, since he bought the truck 14 months 
ago, his entire cost for upkeep and repairs to the 
hoist and body have amounted to... three pounds 


YOUF customers wit go for this kind of hoist 
So sell St.Paul Hydraulic! 
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See your AMALIE Distributor or write Dept. VI 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pe. 
Plant: Nutley, N. J. 
In the Southwest: 
Sonneborn Bros., Dallas |, Texas 


truck weights were increased dur- 
ing the early part of 1943 by legis- 
lative action. 

This legislation boosted axle 
loads from 18,000 to 20,000 pounds, 
raised the. ceiling on gross loads 
for two-axle trucks from 26,000 to 
30,000 pounds, from 36,000 to 40,000 
pounds for four-axle trucks, and 
from 39,000 to 45,000 pounds for 
truck-trailer combinations. 


National Grange 
Hits Diversion, 
Excise Taxes 


PORTLAND, Ore.— Adoption of 
state constitutional amendments 
against diversion of highway funds, 
repeal of federal automotive excise 
taxes on motor fuel, more exten- 
sive state highway planning pro- 
grams, and wider reciprocal agree- 
ments among the several states on 
regulation and licensing of motor 
carriers were among resolutions 
adopted by the National Grange 
at its annual convention here last 
week. 

The highway resolutions were 
part of a wide Grange platform 
evolved to safeguard the benefits of 
conservation of the nation’s nat- 
ural and industrial resources. 
Prominent among the provisions of 
the Grange highway program are 
increased highway safety and lib- 
eralization of the federal-aid re- 
quirements as they pertain to the 
secondary road system. 

Among the other adopted recom- 
mendations of the Grange highway 
transportation committee, headed 
by Henry B. Caldwell of North 
Carolina, are: Inclusion of farm- 
to-market roads in principal sec- 
ondary highway classification; re- 
moval of federal taxes on motor 
fuels; extension of rural free de- 
livery jto serve all citizens on public 
highways; and overall transporta- 
tion policies which will best serve 
users and give a reasonable return 
to invéstors. 

Also favored is the adoption of 
standard rims for farm wagons 
and farm machinery. At the con- 
vention emphasis was placed by 
some members on the need for fed- 
eral-aid to develop the rural road 
net as well as for highways in- 
cluded in the interregional highway 
system. 

Emphasis was also placed by the 
Transportation committee on the 
necessity for increased and sound 
highway planning based on need 
surveys. It was indicated that pol- 
icies best serving user needs and 
based upon reasonable returns to 
the using public should form the 
basis for sound highway develop- 
ment in the public interest. 








BRUNNER AUTO-TURNTABLE 


Broadway showmanship right in 
your own display room. No pits— 


no holes. Set it up in 30 minutes 
and run it 24 hoyrs a day — 
ANYWHERE. 

AMAZINGLY LOW IN PRICE 
Can be financed if desired 


For full descriptive 
folder write 


BRUNNER SALES COMPANY 
Dept..A-1, 80 Oakland Ave., Manchester, Conn. 








You know when the gas tank's 
full, because the VENTALARM 
stops. whistling! Prevents blow- 
backs, overfilling . . . makes 
pumping faster, easier. Everyone's 
talking about VENTALARM! 


SCULLY SIGNAL CO. 
Cambridge 41, Mass. 











ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPRIVE FOLDER 
SPERBER MPG. CO. 


1615S Trombly Ave. 
DETROM 11, MICH. 










‘“‘Dealers Tell Me,’* by John O. Munn, 
is an open forum for the expression of 
dealers’ o 
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New Linn Truck 


Now in Production, Vehicle Combines Light Weight 
With Front-Wheel Drive 


ONEONTA, N. Y.—A new 1%-ton 
truck, its principles developed dur- 
ing the war years, is now in full- 
scale production at the Linn Coach 
and Truck Corp. here. 

The new truck, according to 
the company’s president, A. R. 
Perkins, combines aircraft- 
construction (trussed tubular 
steel frame) with innovations of 
low-floor, front-wheel drive, and 
a self-contained power unit that 
can be removed and replaced 
within 60 minutes. 

Now coming off the assembly 
line at the rate of one an hour, 
the new vehicle is, according to 
Perkins, vastly improved since the 
war’s end. The Linn truck is priced 
at $3,250 to $4,200, depending on 
length. 

Termed by Perkins the only 
commercial self-powered vehicle 
sold “by the yard,” the new Linn 
is tuned to increased payload, 
speed, greater cargo safety, eco- 
nomical performance and lower 
eperating costs. 

Perkins claims the following fea- 
tures: 

1. Trussed tubular steel frame (to 
eliminate the conventional, heavy, 
truck chassis. Sides built on frame- 
work resembling a bridge). 

2. Low-level floors for easier load- 
ing and unloading, and less mer- 
chandise damage because of elimi- 
nation of chassis and rear-end dif- 
ferential. 

8. Front-wheel drive. 

4. More cubic feet of loading 
in shorter overall length 


space 
truck. 

5. Lighter weight vehicle. 

6. Detachable, interchangeable 


power train. 

7. Torsion bar rear suspension. 

8. Chassis and body engineered 
as integral unit. 

9. Two to four more miles per 
gallon of gasoline than conven- 
tional trucks (through elimination 
of loss of power resulting from 
front-end power transmitted to rear 
wheel). 

10. Lengths available in three- 
foot sections. 

Although its features are un- 
usual, all parts of the new Linn 


Lift Aid 
Clark Says New Loader 
Needs No Pallets 


BATTLE CREEK, Mich.—A new 
method of simplified material han- 
dling, with unit loads mounted on 
disposable carrier sheets of corru- 
gated paper board, fiber board or 
other material instead of on con- 
ventional wood or metal pallets, 
is claimed by Clark Tructractor 
in introducing its newly developed 
Pul-Pac. 

Pul-Pac is a combination of a 
push-pull attachment for Clark 
forklift trucks, with a flat steel 
plate serving in place of conven- 
tional forks, combined with an in- 
expensive load base of paper or 
other material, to receive, lift and 
carry unit loads. 


A hydraulically actuated gripper 
device pulls sheet and load onto 
the plate. At destination the load 
is lifted and registered directly 
over the area onto which it is to 
be deposited, and the pusher de- 
vice, working against the load, de- 
posits the carrier sheet and its 
cargo in the exact desired position 
as the backing truck withdraws 
the carrier plate. 








Fleet Supervisor School 


Set for May 5-9 

MADISON, Wis.—The second an- 
nual motor vehicle fleet supervis- 
ors training course at the Univer- 
sity of Wisconsin will be conducted 
May 5-9 this year. 

Last year’s training course had 
31 graduates, from various bus and 
truck fleets throughout the state. 





Patton Gets 3rd Term 
William C. Patton, director of 
sales of Glen Campbell Chevrolet, 
Williamsville, N. Y., has been re- 
elected chairman of the Chevrolet 
Buffalo Zone Sales Managers fo- 





rum for the third consecutive term. 
The organization is composed of | 
sales managers throughout the! 
Buffalo zone. 


are standard SAE parts and can 
be serviced at any competent 
garage, Perkins said. 

Resembling a suspension bridge, 
the Linn frame, Perkins says, is 
light and strong as an airplane 


body. 

The Linn interchangeable power 
train includes the radiator, six- 
cylinder engine, clutch, four-speed 
transmission, transfer case, pro- 
peller case, front-driving axle and 
every moving and wearing part. 
This power assembly can be slid 
out of the truck body by a me- 
chanic with ordinary tools and re- 
placed, all in 60 minutes, it is 
claimed. 


P stated. 
Another Linn feature, the prin- 





HAROLD C. SCHOTT of the Schott organization announced last week that arrange- 
ments have been completed for the worldwide exclusive distribution of the entire pro- 
duction of Leader Tractor Co., manufacturers of farm tractors and farm equipment, 
including plows, harrows, etc. At a dinner at Hotel Cleveland, Cleveland, officers of 

of 


Leader and Schott 


Plans for the 


éet hie: 





s and dealers 


throughout the country. The tractor is of the four-wheel type for general farm use but 


can be used in industrial 


applications. It is powered by a four-cylinder Hercules gaso- 


line engine which develops more than 20 horsepower. Drawbar rating is better than 


10 horsepower. Dealer agreements 
Co., 5300 Harvard Ave., Cleveland 5. 5. 


are being handled by M. E. Dank of Leader Tractor 





ciple of the torsion bar rear axle 
assembly, was developed by Perkins 
at the Oneonta plant to overcome 
the low-drop training axle with its 
poor road clearance. 

The Linn has a low center of 
gravity. In the Linn front-wheel 





drive the body arrangement is such 





that the load is evenly distributed. 

All Linn vehicles are bolted to- 
gether so that any section can be 
unbolted and replaced by a garage 
mechanic. Of closed body type with 
154-inch wheelbase, the Linn has an 
inner plywood lining and exterior 
of sheet aluminum. 





Truckers in B. C. 
Urge Compulsory 


Insurance Plan 


VANCOUVER, B. C.—Members 
of the Automotive Transport Assn. 
of British Columbia have adopted 
resolutions calling for compulsory 
public liability and property dam- 
age insurance for trucks, compul- 
sory cargo insurance and inaugura- 
tion of license application hearings 
in the operative area, according to 
H. R. Davis, president. 

Representing 500 truck and bus 
operators throughout British Col- 
umbia, the association will ask the 
attorney general to establish legis- 
lation calling for complsory insur- 
ance on commercial motor vehicles. 

The resolution regarding license 
applications contended that motor 
carrier licenses should be based on 
public necessity and convenience 
for services and that such service 
could only be rendered by trans- 
portation units with the . desire, 
experience and financial responsi- 
bility to maintain service. Multi- 
th|plicity of licenses without these 
factors does not Satisfy public 
necessity and convenience, it is 
claimed. 








Cutaway view of Timken Two-Speed Final 
Drive with Easy-POWER Shift. The Timken 
Easy-POWER Shift unit may be either 


Built-In muscles 





YOU'RE LOOKING at the Easy-POWER Shift mecha- 
nism in a Timken Two-Speed Axle. 

Here are mechanical muscles that leap into action at 
the flick of a finger. A momentary release of the accel- 
erator pedal, and the strong-arm work of shifting axle 
gears is done for you—instantly, positively! 

Sure—this Timken Easy-POWER Shift is big, tough 
and strong. But best of all, it’s built-in as an integral 
part of the axle—not simply tacked on to the outside 
where it would be exposed to water, ice, dust, and 
flying gravel. What's more, it is lubricated by the gear 
lubricant—special lubrication is never required. 

Only Timken gives you built-in power shifting— 
with no outside connecting rods or linkage to go hay- 


vacuum or compressed air actuated. On 
heavy-duty axles, it is front-mounted, oper- 
ating through a bell crank inside the housing. 


do your shifting! 


wire. Timken’s simple, rugged, built-in construction 
pays off in more efficient shifting, lower maintenance 


costs and longer life. 
* * 


Timken Two-Speed Double-Reduction Axles with 
Easy-POWER Shift make it child’s play to split trans- 
mission gears and get just the right geat combination 
to meet any speed, load or road condition—in a split- 
second. To get all the advantages of two-speed final 
drive for your new vehicles, be sure you specify Timken 
Two-Speed Axles with Built-in Easy-POWER Shift. 











DOUBLES GEAR COMBINATIONS 


The Timken Two-Speed Axle supplies the miss- 
ing rungs in your ladder of truck performance 
—bridges the big gaps between ratios provided 
by the 
forward instead of 4, 
instead od 4 depending upon the number 


“single-speed” axle. You get 8 speeds 
10 instead of 5, 12 


A, 





of tr 


P 


WISCONSIN AXLE DIVISION 
TIMKEN AXLE BRAKE DIVISION 








TIMKEN 
AXLES 


THE TIMKEN-DETROIT AXLE CO. DETROIT 32, MICH, 
. OSHKOSH, Wis. 


¢ DETROIT 32, MICH, 











EONS 


When occasion demands Caravan 


Top is removed easily, quickly 
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of his episode. Harry Carpenter, 
of the Pennsylvania Rubber Co., 
who was with him, said all the 
furniture in the club car lit on the 
last of the wartime alphabetical 
directors—and so I had to play 
nursemaid and crutch for him the 
next two days. 

But he got through his panel 
discussion valiantly. Carpenter, like 
most rubber men, was bounced 
around a little but came through 
practically unscathed. 

* * * 


I WISH that these Southerners 
—grand folks all—weren’t quite so 
darn solicitous that we Yankees 
see everything and do everything 
when we get south of the Smith 
Winchester line. But then they 
didn’t have anything on the Har- 
vester crowd at that—breakfast at 
7:30—full morning sessions, lunch 
and then hie away to see some 
plant. My feet are still flat from 
walking over cement floors and 
proving ground tracks. 

We took in the Carter Mfg. Co.’s 
trailer plant Monday afternoon and 
ate breakfast—yeh, at 7:30—on N. 
A. Carter sr. Tuesday morning. We 
were walked through Firestone’s 
largest tire plant with Raymond 
Firestone—one of the famous fam- 
ily polo team members—as host 
and conductor, Tuesday afternoon. 
But they.brought us back to the 
hotel and gave us a cocktail party 
to even things up that evening. 

Even after the TTMA was over 
and I was calmly doing a little 
snooping into what makes the “big- 
gest Ford dealer in the world” 
tick, I got tricked into another 
plant tour—the Memphis branch 
of Ford Motor Co. where H. Farm- 
er, assistant branch manager, and 
J. S. Wade, service manager, grab- 
bed me by the hand and not only 
rushed me through the offices and 
plant but across the tracks to see 
the new service stock building. 
And it was worthwhile, I’ll have 
to admit—modern right up to the 
minute with a continuous conveyor 
picking up stuff to fill the orders 
from bins that follow the conveyor 
in a new planograph that should 
materially speed up filling dealers 
orders. 

* * + 


WHILE AT the Memphis branch, 


_I met H. Y. Ingrahm, whose only 
_ Ford command north of the Ohio 


river I believe was as Indianapolis 
branch manager. Before that he 
did a tour of duty as Louisville 


branch manager, where he set up 
some sort of a record that marked 


Truckin’ : 
». > ae Jack Weed 
(Continued from Page 27) 
Jack got a wrenched back out|him for branches with fallen 


arches or something. At least he 
got Indianapolis to straighten out 
and Memphis to bring up, and he 
has done both quite well, I under- 
stand. At least they are crowing 
about Memphis being fourth in 
parts sales last year, and that’s 
really something considering the 
territory this branch has inside its 
boundary markings. 

But getting back to that trip 
out to the Carter plant. Several of 
us were standing around the ho- 
tel entrance waiting for a car to 
pick us up when someone suggest- 
ed we take a taxi. I got in the 
back with two other gentlemen— 
and, lo and behold—one, George 
Walther, president of the Dayton 
Steel Foundry, I called on just 30 
years ago when he was just bring- 
ing out his first steel wheels for 
trucks. The other, F. A. Schot- 
ters, now with Trailmobile but 25 
years ago, when I first called on 
him, with Luce Mfg* Co., Lansing, 
Mich., making truck bodies for Reo 
and other truck manufacturers. 

Did we have a reunion? George 
even stuck with me through a 
night club show on the Peabody 
Roof when Charlie Dexter, of Lig- 
gett Spring & Axle, Charlie Swing- 
ley of Trailmobile and I went up 
for dinner. It’s great to see fel- 
lows like Walthers and Schotters 
who have come through the mill 
in this truck business of ours and 
note the advancements that have 
been made. 

* * + 

WHEN THIS Harvester crowd 
does things, they certainly go all- 
out to do them right. In this in- 
troduction of the 1947 line, which 
we of the “working press” were 
invited to, they started us out with 
a 7:30 breakfast, boarded buses 
for preview of the vehicles at 8:30 
am. and heard talks by W. C. 
Schumacher and other factory 
brass until noon, a fine lunch with 
Pete Moulder doing his stuff and 
then to the plant for my fourth 
plant tour of the week. 

Here we visiting firemen were 
shunted over to V. A. Guebard, 
manager of manufacturing, and H. 
A. Weissbrodt, works manager, 
who gave us the works through 
drop forge, foundry and machine 
rooms. Incidentally, we saw more 
material being worked on than 
most of us thought existed these 
days. 

From the plant we went to the 
proving grounds where darn good 
coffee and doughnuts were served 





—and they didn’t go bad either. 
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Prominent independent 


wants immediate top-calibre merchandising man, experienced 
in automobile business, for position as Merchandising Manager. 
Creative ability—as idea man to direct the development of pro- 
grams—equally important with knowledge of modern automo- 
tive marketing methods, retail sales organization work and the 
execution of programs in the field. 


Permanent opportunity for right man, with large, sound and 
progressive organization. Successful applicant must be able to 
demonstrate ability and show successful experience in the re- 
tailing of new automobiles in volume. 


Please write, stating age, experience, marital status, qualifica- 


tions and salary expected—also 


No interviews will be given in advance of such information 
which will be held in strict confidence. 


WANTED 
MERCHANDISING MANAGER 


for 


AUTOMOBILE MANUFACTURER 


automobile manufacturer, 


Address: Director of Merchandising 
Box AN4, c/o Automotive News, Detroit 26, Michigan 


Detroit, 


enclosing photograph. NOTE: 











Here most of the boys were 
shown the trucks doing their stuff 
on the Belgian Block and the 
“twist” courses, with a little water 
bath thrown in. 

Some of the boys had the op- 
portunity to drive different models, 
but Curly Pierce, experimental en- 
gineer, and Sam Houston had a 
little special stunt for me. They 
put me in one of the Western jobs 
with instructions to the driver to 
show me some high speed in a 
truck chassis. He did and I’m tell- 
ing you that 69 miles an hour in a 
truck cab on a stripped truck 
chassis and on a tight track is 
speed personified. But that job 
rode like a passenger car—I was 
delightfully surprised. 

* * * 


THE TWIST course that Har- 
vester uses to test the “racking” 
effect on bodies, cabs and frames 
is a tough one. The course is com- 
posed of offset dips and high spots 
so that the truck going over it 
has one front and one rear wheel 
on opposite sides, in the valley and 
the other front and rear wheel 
on the hills, and constantly re- 
versing, as the truck moves along. 
Bill Reese, chief engineer, told me 
that when they first opened this 
course they popped rivets out of 
cabs and panel bodies like pop- 





corn in a roaster when the jobs 
went over the test but now, due 
to the things the course has taught 
them, they almost never “open a 
seam.” 

The Belgian block road is so 
tough that a driver never is as- 
signed to it for over one-half day 
at a time—and if you could have 
seen those truck jockeys fighting 
the steering wheel as the heavier 
jobs came down the road at 25 
mph., you could readily under- 
stand why. The rough road throws 
the truck all over the lot. 

At the dinner in the evening, 
President McCaffrey made a fer- 
vent plea for greater cooperation 
between labor, management and 
capital. 


He pointed out that capital and 
management were useless without 
labor; labor and management got 
no place without capital, and la- 
bor and capital had to have good 
management to be successful. The 
fact that the heads of the three 
unions in the Fort Wayne works 
were seated at the head table may 
have had something to do with the 
subject of his talk—but even then 
it was a good pronouncement of 
Harvester’s manufacturing policy. 

Incidentally, in checking over 
the new models in the line with 





Schumacher, I asked why their 
designation numbers jumped from 
K8 to K10. And here’s one for the 


book: “There’s no dogs in our 
line,” pops “Schu.” 
W. K. (Well Known) Perkins— 


the all-American football star but 
now sales manager for Harvester 
-—told the assembled newshawks 
that, in the changeover from last 
year’s models to the new line, 
neither the Fort Wayne or Spring- 
field plant had lost a truck in pro- 
duction and that in appreciation 
of our visit to the plant Fort 
Wayne had turned out the largest 
day’s production on record. 


In the 1947 line is one job that 
is radically new in design to me 
—a low bed, wide frame job that 
is so low that the top of the frame 
is but 27 inches from the ground, 
with 8.25 tires on the truck. It is 
designed primarily for bottlers, but 
I can see a number of vocational 
uses where this design will work 
in very handily—especially in any 
of those house-to-house deliveries 
and store door deliveries where 
heavy products must be unloaded 
from the bed of the truck and 
there is no loading dock. The 
frame of this job comes out to the 
width of the fender, and the cross 
members of the frame can be the 
cross members of the body as well. 








ANOTHER 


TYPICAL EXAMPLE 
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of the mo 





ern facilities White Distributors 


are providing to meet the needs of truck owners everywhere. 


Going Up! Another 
New Truck Headquarters 


CONNELL MOTOR TRUCK CO., of 
Stockton, Cal., is building a real truck 
headquarters in the beautiful San 


Joaquin valley. 


Jim Connell, president 


pany, has been in the truck business 
for 31 years. Since he became the 
White Distributor his sales and service 
volume have reached such proportions 
that his present 25,000 square feet 


are inadequate . . . and 


into 50,000 square feet of building on 
288,000 square feet of land! Beside 
the main building, and the day and 
night restaurant there is a large ware- 
house for large truck parts such as 
complete engines, axles,transmissions, 
and tires. The service department, in 






addition to complete repair facilities, 
has a complete machine shop with 
four lathes, drill presses, a 20-ton 


press, milling machine, rod aligning 


of the com- 


he’s moving 


who sell and 


FOR MORE THAN 45 YEARS THE GREATEST NAME IN TRUCKS «& 


machines, boring bars, full length 
overhead crane, engine analyzers and 
a completely equipped electrical 
repair unit room. Two big tow and 
wrecking trucks are on 24-hour 
service and all repair facilities are on 
a 24-hour basis. This tremendous 
plant, devoted to the sales and service 
of White trucks is striking evidence 
of the present and future policies of 
White. Yet it is only another example 
of the big building program under 
way across the nation by the men 


service White trucks. 


THE WHITE MOTOR COMPANY « Cleveland 
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Auto Executives 
Talk at Forum 


DETROIT. Automobile execu- 
tives—and others associated with 
the industry—-will talk on various 


annual Executive Training Forum 
at Masonic Temple here. The series 


starts Thursday evening (Jan. 30). 

Speakers will include Henry G. 
| (Buck) Weaver, director of Gen- 
Customer Research, 
who will discuss the psychology of | of 
and the trend to 
the buyer’s market; Leslie C. All- 
vice-president of Fruehauf 
aspects of salesmanship before the | Trailer, who will talk on personal 
and Richard T. 
Leonard, vice-president of UAW- 


|eral Motors 
| sales resistance 
man, 


assets in selling, 








nnouncement! 


DIVISION 


aopro ro HART PRESSED STEEL 


WHAT THIS ANNOUNCEMENT MEANS 
TO YOUR FLEET OPERATIONS! 


Hart’s new Transportation Specialties Division offers a single engineer- 


ing source—where you and your body builder can obtain complete 


service in designing and manufacturing parts for, and styling of, truck 


bodies, automobile bodies, truck cab bodies, buses, trailers and special 


transportation equipment. 
Transportation Specialties will 
design, build die models, mock up 


do your styling, body design, tool 
a sample job, build the tools. Hart 


manufactures all the standard and special parts, sections and panels. 


When your body builder works with Hart, you achieve substantial 


savings —get custom styling that meets your requirements. National 


operators can maintain fleet identity and later obtain replacement parts 


regardless of where the body builder is located. 


West Coast Distributor 
IDEAL HARDWARE & SUPPLY COMPANY 
3050 Leonis Bivd, Los Angeles, Calif. 


WRITE FOR 
FULL INFORMATION TO 


DIVISION 


HA 


PRESSED STEEL 


ELKHART, 


OF 


RT 


CORPORATION 


INDIANA 


SERVING FLEET OWNERS AND THEIR BODY BUILDERS WITH NEW DESIGNS 
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AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 
Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL 


ADHESION PARTS 


Detroit Office 


C. J. EDWARDS - 


VICE PRESIDENT 


2210 FISHER BLDG. 
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24” Round 2-Tier 
Formica Top — Chrome Le 
Showroom Table 


$3450 


Chrome 


SHOWROOM FURNITURE 


Beautiful « Sturdy e« Comfortable 

CHAIRS e 

STOOLS « SMOKING STANDS 
LAMPS e CLOTHES TREES 


SETTEES e TABLES 


Durable Leatherette in Many Colors 
Highest Grade Chrome Plating 


Illustrated Literature on Request 


7 
KAY-DAVIS COMPANY 


886-890 Gerard Ave. 
NEW YORK 52, N. Y, 


manship in labor relations. 

Other forum headliners are H. 
G. Little, executive vice-president 
Campbell-Ewald, and H. L. 
3chmutz of Kelvinator. The forum 
S sponsored by the Junior Board 
of Commerce. 


Prices 


(Continued from Page 1) 

prised that the White House and 
newspapers generally had praised 
“ord for its reduction. This price 
decrease, he declared, was a ma- 
neuver Ford was forced to make 
to restore its competitive position. 
Jhevrolet, he emphasized, still has 
the lowest priced car in its field. 

In his talk before the Washing- 
ton meeting of U. S. Conference 
of Mayors, Wilson said he does not 
expect any general decline in new 
car and steel prices in the fore- 
seeable future because of rising 
costs. He urged Congress to re- 
form the nation’s labor laws to 
prohibit labor monopolies, industry- 
wide bargaining and “the abuses of 
the closed shop.” 
Coyle’s statement issued after a 
hurried conference with Wilson is 
as follows: 


“The report in an afternoon 
Detroit paper that General Mo- 
tors was raising all automobile 
prices for 1947 is erroneous. 
There will be no increases on 
any of the volume models by any 
division of General Motors. Chev- 
rolet, which represents approxi- 
mately 50 percent of the total 
passenger car output of General 
Motors, will make no change in 
price on any model. 

“Cadillac, Buick and Olds will 
make no changes on any volume 
model. They are adjusting the 
prices of convertibles and station 





more nearly in line with cost. These 
are deluxe models, sold in exceed- 


level has 
much out of line. No other models 
except station wagons and con- 
vertibles will be changed as to 
price. 

“Spread Insufficient” 
“The Pontiac division will make 
a similar correction on its station 
wagon and convertible. In addition, 
it will make a further correction of 
approximately $18 on its eight- 
cylinder models to bring the price 
more nearly in line with cost. Here- 
tofore there has not been a suffi- 
cient spread between the six and 
eight-cylinder lines in the Pontiac 
division. 
“The convertibles and _ station 
wagons for Pontiac, Olds, Buick 
and Cadillac, on which prices have 
been moved upward, represent 
Slightly over 2 percent of GM’s 
total passenger car output, based 
on the 1946 volume.” 
Dreystadt flatly denied that 
Chevrolet prices are to be _ in- 
creased. 


“There is to be no increase in 


to be introduced to the motor- 
ing public,” Dreystadt said. 
“The story in the Detroit news- 
paper stating that Chevrolet prices 
are to be raised is absolutely er- 
roneous.” 
Dreystadt declared that, despite 
price reductions of Ford, the Chev- 
rolet line of automobiles still is 
the lowest-priced in its field. 
“Increase Is Smaller” 
He also claimed that Chevrolet’s 
vrices, as compared with 1941, had 
risen a relatively modest amount, 





}a percentage less than any other | 


|manufacturer in the 
field. 

| The factory list price increases 
| follow: 

| CADILLAC —62 five - passenger 
convertible coupe, $2,567, up $150 
from the former price of $2,417. 

BUICK—56C convertible coupe, 
$2,052, up $150 from $1,902; 70 con- 
|vertible coupe, $2,324, up $150 from | 
$2,174. 

OLDSMOBILE — 66 convertible 
|coupe, $1,627, up $58 from $1,569: 
|66 station wagon, $2,175, up $220 
|from $1,955; 98 convertible coupe, 
| $2,040, up $139 from $1,906. 

PONTIAC — Torpedo 8 converti- 
ble coupe $1,640, up $89 from $1,551; 
Torpedo eight four-door sedan 
$1,376, up $18 from $1,358; Torpedo 
|}eight two-door sedan $1,320, up $19 
from $1,301; Torpedo eight sedan 
|coupe $1,350, up $17 from $1,333; 
' Torpedo eight business coupe $1,262, 


low-price 





CIO, on the growing need for sales- | 


wagons to bring the selling price | 


ingly low volume and the price | 
in the past been very | 


the 1947 model Chevrolets soon | 








FIRST OF A FLEET of 40 to 50 Willys-Overland jeep station wagons, with specia) 
bodies designed for product delivery to retail outlets and distribution of point-of-sale 
merchandising, has been delivered to Wilbert Products Co., Inc., New York, by A. W. 
Pickett, New York distributor. 





up $18 from $1,244; Torpedo six 
convertible coupe $1,595, up $70 
from $1,525; Streamliner six sedan 
coupe $1,379, up $20 from $1,359; 
|Streamliner six (standard) station 
| wagon $1,992, up $175 from $1,817; 
|Streamliner six (deluxe) station 
wagon $2,066, up $175 from $1,891; 
Streamliner eight four-door sedan 
$1,452, up $18 from $1,434; Stream- 





liner eight sedan coupe $1,404, up 
$37 from $1,367; Streamliner eight 
(standard) station wagon $2,037, up 
$193 from $1,844; Streamliner eight 
(deluxe) station wagon $2,111, up 
$193 from $1,918. 





‘“‘We finally located these parts although 
it took 2 ads several months apart. We 


believe in being persistent.’’—Parsons Auto 
Reconstruction Shop, 45 N. Franklin St., 
Washington, Pa. 














Heil Hydraulic Dump Units are 
mounted above 
The Truk 


e They don't interfere with other parts of the truck 
e They are easier and more economical to install 
e They are adaptable to any truck chassis 


Krame 


You give your profits a lift, when you use fast- 
dumping Heil Hydraulic Dump Units. They raise 
24-ton loads to a 50° angle in 10 to 15 seconds. 
This dumping power and speed means more loads 
per truck and lower costs per yard. 

Heil has made it easy for you to use these famous, 
fast-acting Dump Units—they are designed so that 


they are mounted above the frame. Thanks to this 
method of mounting, you can adapt these units to 


any truck chassis, Furthermore, you can shift them, 
if so desired, to compensate for odd wheel bases, 


or to change the load on the rear axle to gain bet- 





BH-124Aa 





ter traction during winter operation. This can be 
done easily and economically, without altering the 
chassis in any way. All the working parts are above 
the level of the ava They do not interfere with 


any moving part of the 
truck, This feature is a 
great advantage, too, 
because it saves you 
time and money on 
truck maintenance. 
Call on your Heil distrib- 
utor and ask him to demon- 
strate the smooth, efficient 
speed of Heil Hydraulic 
Dumping Units. Look 
closely at the Heil Bodies. 
You won’t see stronger, 
better-built jobs any place. 
Write for latest literature. 
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Car, Truck Output Estimates 


By Automotive News 


PASSRNGER CARS 
(U, 8. PRODUCTION ONLY) 





Week Week Total Jan.1 Jan. 1 
Ended Same Ended Jan. 
Jan, 25, Week Jan. 18, to Date Jan. 26, Jan. 25, 
1947 1946 1947* 1947* 1946* 1947* 
GENERAL MOTORS . 23,529 13,983 57,035 coos) «=6OT088 | 
CL oboe hessndcuee 5,908 4,991 11,988 vee 11,988 
rere 1,103 1,092 3,639 évew 3,639 
eee 7,527 Closed 23,281 coos «=—6 28-21 
Oldsmobile .......... 4,164 3,319 8,323 save 8,323 
lies» dwas-ees ven 4,827 onee 4,581 9,804 ose 9,804 
CHRYSLER ........... 13,445 2,597 12,720 41,283 13,864 41,283 
PE Cherccves scree 1,371 eee 1,360 4,533 1,998 4,533 
eer 3,743 624 3,548 12,086 3,626 12,086 
PEE “saccecdvess 6,527 1,851 6,079 18,743 6,177 18,743 
EE viveriedeeees 1,804 122 1,733 5,921 2,063 5,921 
EE Avs tend ctceeeuees 14,613 11,163 14,594 48,988 31,062 48,988 
errr 11,517 9,923 11,465 38,625 27,214 38,625 
. Vdeucceenep ees 600 208 592 1,981 633 1,981 | 
SA rr 2,496 1,032 2,537 8,382 3,215 8,382 | 
errr 389 Tr 392 1,303 ee 1,303 
EE catsG'a.d Gave uve 2,577 1,186 2,673 8,762 5,820 8,762 
ee ee 1,055 er 1,049 3,577 eee 3,577 
EE ak664 6 6ke neice O 490 571 1,784 ‘é 1,784 
EE hk. 05' 4 5'0-0-4.08.6.60.05'% 1,896 eo 2,677 7,259 2.608 7,259 
2 Se 1,104 869 629 1,733 1,477 1,733 
STUDEBAKER ........ 2,524 1,124 2,282 8,013 5,518 8,013 
8 err 627 see 638 2,099 ieee 2,099 
Total Cars, U. S. .... 62,249 16,939 52,208 181,836 53,893 181,836 


*Revised. ‘Station wagons. 
+ + + 


COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 














Week Week Total Jan.1 Jan. 1 
Ended Same Ended Jan. to to 
Jan. 25, Week dan. 18, to Date Jan. 26, Jan. 25, 
1947 1946 1947* 1947* 1946* 1947* 
CHEVROLET ......... 4,121 .... Closed 11,718 11,718 
ee ae 6,162 4,527 6,052 20,402 14,891 20,402 
RS ere 3,344 2,313 3,403 10,180 5,477 = 10,180 
INTERNATIONAL .... 2,997 2,013 2,657 9,537 7,141 9,537 
3 BBP 1,790 1,123 1,794 6,051 2,743 6,051 
STUDEBAKER ........ 1,347 601 1,251 4,475 1,435 4,475 
RE. 156 aig ba Van 0.05406 1,343 aber 1,264 3,228 aie 3,228 
0 ae ewe 498 232 343 1,472 807 1,472 
ee 387 218 390 1,132 868 1,132 
SS ere ee 421 224 332 1,219 739 1,219 
DIAMOND T ......... 320 199 327 969 711 969 
FEDERAL ............ 192 171 181 435 580 435 
| ee 143 Sas 135 482 er 432 
MISCELLANEOUS 276 331 281 994 1,244 994 
Total Trucks, U. S... 23,341 12,002 18,410 72,244 36,686 72,244 
Total Cars, Trucks, 
ne cavake ese beh sves 85,590 28,941 70,618 254,080 90,579 254,080 
Total Cars, Trucks, 
errr 4,921 1,403 4,612 16,203 6,341 16,203 
Grand Total, Cars 
and Trucks, U. S. 
and Canada ......... 90,511 30,344 75,230 270,283 96,920 270,283 





Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 120,070 units. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 


Obituaries 
Barnes Dies at 66: 


Pioneered in 
Parts Industry 


NEW YORK.—Claire Leroy 
Barnes, 66, president of Bendix 
Helicopter, Inc., and a founder and 
director of Houdaille-Hershey 


Corp., died in a New York hospital | 


Jan. 17 of coronary thrombosis. 


Mr. Barnes started his business 
eareer in a factory at the age of 


15, going a year later to the Kala- | 


mazoo (Mich.) Radiator Co., where 


he was later placed in charge of | 


the accounting department. 
In 1916 he organized Barnes 


Foundry & Mfg. Co., at Detroit, 
becoming its president. In the early | 
1920’s he reorganized the Oakes 


Co., of Indianapolis, which in 1929 
jhe merged with two other com- 
| panies he had formed, the Hershey 
| Corp. and the Houdaille Corp., into 
| the Houdaille-Hershey Corp. which 
| became a major producer of auto- 
mobile parts. 
* * * 
Arthur F. Hall 

HOLYOKE, Mass.——Arthur F. Hall, auto- 

|mobile dealer and treasurer of the Hall 


Motor Co. (Chrysler-Plymouth), died Jan. 
13 in his home. 
* * * 
D. H. Cutler 
ROCKFORD, Ill.—Dwight H. Cutler, 76 


| first automobile dealer in Rockford, died 
here Jan. 15 after a short illness. 


* * * 


Fred W. Kerby 


JACKSON, Miss.—Fred W. Kerby. 45, 
Memphis zone manager for General Mo- 
| tors, died heer last week following a 


| stroke. 
* * * 
Merritt E. Bryan 
CHATTANOOGA, Tenn. Merritt E. 
Bryan, 68, former partner in the Citizen's 
Motor Co. here, died recently. 








NEILL 8S. BROWN, general plant superintendent of Lincoln-Mercury, confers with 
the newly appointed managers of three new plants now nearing completion, The new 
Plants, scheduled to begin assembly operations next fall, will add 7,500 workers and a 


Piant capacity of more than 1,000 cars daily to the division’s output. 


Left to right: 


Brown, R. J. Neville, who will manage the Metuchen, N. J., plant; P. S. Mabie, as- 
signed to the St. Louis plant, the largest of the group, which will employ 3,500 workers 
and assemble 500 Lincoln and Mercury ears daily, and A. R. Davis, who will manage 


the Los Angeles plant. 


| 
| 
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A DETAILED SYSTEM, designed to ena'le all users of motor trucks to increase 


te the work it is to do. 2. 
selection ard training of drivers. 


and towered driver turnover. 


their transportation efficiency, has been developed by White Motor through a nation- 
wide study of all major truck-using industries over the past six years. Termed the 
“Continuing Control System of Truck Management,’ the plan is based on the control 
ef three factors basic to the efficient use of trucks: 1. 
Improved maintenance designed for each vehicle. 3. Better 
In working out the plan, White has prepared com- 
plete instriuec‘ions and the material for putting the system into effect. These are being 
made available through various industry sources and apply to all makes of trucks in 
all types of ser:ice. Among benefits claimed for the system are lower cost per mile, 
greater dependability, longer truck life, lower maintenance cost, reduced accident rate 


Correct application of the truck 





at an annual rate of 1,205,834 
trucks. 

If truck makers are able to 
maintain such a rate in 1947, an- 
other production record will re- 
sult. 

Passenger car output in the U. 
S. by the five GM divisions last 
week is estimated at 23,529. With 
Chevrolet closed, GM _ divisions 
turned out only 13,983 cars the 
week before. 

However, with Chevrolet attain- 
ing full output this week, GM’s 
future weekly passenger car pro- 
duction should run well over the 
30,000 mark. 

Reflecting a sharp hike in sched- 
ules, especially at Plymouth, Chrys- 
ler Corp. last week turned out an 
estimated 13,445 cars in the U. S. 
In the previous week, 12,720 were 
accounted for by Chrysler. 

Plymouth passenger car out- 
put alone last week is estimated 
at 6,527. In the previous week, 
4,887 Plymouths rolled off the 
line at the Detroit plant; 492 
were assembled in Los Angeles, 
and about 700 completed in 
Evansville (Ind.) for a total of 
6,079. 

Passenger car output by Ford 
estimated at 14,613, last week con- 
itinued to reflect that company’s 
| best efforts in the postwar era. 
'In the previous week, Ford turned 
out an actual total of 14,594 cars 


Automotive News 
Seores 99.76% 
On °46 Output 


DETROIT. — A comparison 
with official figures of the Civil- 
ian Production Administration 
revealed last week that Auto- 
motive News’ estimates of U. S. 
car and truck output during 
1946 were 99.76 percent accurate. 

In its Jan. 6 issue, Automotive 
News estimated total 1946 U. S. 
car and truck output at 3,088,835 
vehicles. The official count, ac- 
cording to CPA, was 3,096,507. 

Official CPA figures also con- 
firmed an earlier report by Auto- 
motive News that U. S. civilian 
truck output in 1946 hit an all- 
time record. On Jan. 6, Automo- 
tive News estimated U. S. truck 
output in 1946 at 939,296 units. 
Officially, CPA reported, 1946 
truck output totaled 940,583—a 
difference of only 1,287 units. 

Passenger car output in the 
U. S. in 1946 amounted to 2,155,- 
924, CPA said. Previously Auto- 
motive News estimated 1946 ear 
output at 2,149,539. 

Automotive News estimated 
total 1946 car and truck output 
in Canada at 172,781. Officially, 
Canada’s car and truck output 
amounted to 172,250—a differ- 
ence of 531. 








Production Spurts to 85,590 
As Chevrolet Reopens 


(Continued from Page 1) 


for its best weekly record since 
1941. 

Beginning last week, production 
of Crosley cars was on an 80-a- 
day basis. Last week’s output is 
estimated at 389 completions. 

Hudson last week turned out an 
estimated 2,577 cars compared with 
2,673 the week before. 

A shortage of motors continues 
to stifle the output of Kaiser and 
Frazer cars. An estimate for last 
week includes 1,055 Kaisers and 
490 Frazers, compared with an ac- 
tual output of 1,049 Kaisers and 
571 Frazers the week previously. 

A 25 percent curtailment in 
output due to material shortages 
was effected at Nash last Mon- 
day. Nash output last week is 
estimated at 1,896 compared with 
2,677 the week before. 

Packard turned out an estimat- 
ed 1,104 cars last week. Interrupt- 
ed schedules held output to 629 
the previous week. 

Studebaker last week turned out 
an estimated 2,524 cars and 1,347 
trucks, compared with 2,282 cars 
and 1,251 trucks the week before. 
Material shortages are still hold- 
ing Studebaker output somewhat 
below schedule. 

Working on a 1947 schedule 
which calls for the production of 
161,803 vehicles, Willys-Overland 
last week turned out an estimated 
1,790 Jeeps and 627 station wagons. 

* * cd 


Top Ford Officials Meet 
Republic Chief on Steel 


CLEVELAND. — Three top offi- 
cials of the Ford Motor Co.—Henry 
Ford IT, president; A. J. Browning, 
director of purchases, and Ernest 
R. Breech, executive vice-president 
—were in Cleveland last weekend 
to discuss steel supplies with 


Charles M. White, president of Re- 
public Steel Corp. 


Export 


(Continued from Page 1) 


less than their past quotas. 

In brief, the new regulations 
| now provide: 
| 1. No restrictions on the export 
|of new trucks, buses and chassis. 

2. Export licenses still required 
on new and used passenger cars. 

3. New cars shipped for Ameri- 
cans’ business or personal use will 
| no longer be counted against man- 
ufacturers’ export quotas. 

4. Used cars may be exported 
for resale abroad for the first time, 
although control of distribution by 
countries will be maintained by 
checks to see that no country gets 
a disproportionate share. 

5. U. S. citizens may take their 
cars abroad as personal baggage 
if they have owned them for 60 
days before departure. Non-citizens 
may take cars abroad if they have 
resided in the U. S. for at least 
six months. Formerly, 12 months 
ownership was required. 

Tt was said that the licensing 
restriction was placed on used 
cars to discourage wholesale ex- 
port, resulting in transportation 
—_—* for the American pub- 

ic. 

While truck and bus manufac- 
turers had been authorized to ex- 
port about 22 percent of produc- 
tion, only about 18 percent has 
actually been shipped. Automobile 
manufacturers are authorized to 
export 65 percent but actually 
have shipped only about 5.7 per- 
cent. 


Meanwhile, in another action, 
the Office of International Trade, 
Department of Commerce, an- 


nounced that goods certified as 
essential to foreign projects may 
now be exported without being 
charged against commercial export 
allocations. 

The effect of the action, OIT 
said, is to make United States 
goods more readily available to 
foreign producers of scarce com- 
modities. For example, in order 
to alleviate the sugar shortage 
in the United States, it might be 
necessary to insure that a Cuban 
sugar mill has the same oppor- 
tunity as a domestic mill to ob- 
tain essential supplies of lumber, 
galvanized roofing, or tractors. 


WAA Rejects Bids 
On Auto Patents 


WASHINGTON.—War Assets Ad- 
ministration announced last week 
rejection, as inadequate, two bids 
to buy the government’s limited 
interests in 71 automotive patents. 
These patents, relating to motor 
trucks and other vehicles embody- 
ing multidrive axle units, were of- 
fered for sale on sealed-bid basis 
Aug. 15. Only two bids were re- 
ceived. 

The highest bid was $25,000 by 
the Detroit-Timken Axle Co., which 
holds a license under the patents. 

The other bid was $5,100 by John 
Price Wetherill, of Washington, D. 
C., a veteran of World War II. 


Christy Heads Up 
Okla. City Assn. 


OKLAHOMA CITY.—A. L. Chris- 
ty has been elected president of 
the Oklahoma City Motor Car 
Dealers Assn., succeeding George 
Broyles. 

Charles Smith was named vice- 
president; Frank Northway, secre- 
tary-treasurer, and Ralph Bolen, 
Billy Arnold, R. T. Scott and Henry 
| Coffeen, directors. 














ONE OF FOUR GROUPS of Nash dealers in the Boston area that attended a series 


of Business Management Conferences there. 


H. C, Doss, general sales manager of Nash, 


stands at left center with Fred Sibley, zone manager, and Joe Horter, business man- 


a + 


manager. 
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CLASSIFIED WANT ADS 








HELP WANTED HELP WANTED 





HELP WANTED 


POSITION WANTED 








EXPERIENCED saies manager wanted to 
take care of retail sales and wholesale 
distribution. Fine opportunity for the 
right man. Box 1537, c/o Automotive 
News, Detroit 26. 











WANTED—General Manager. Age 35 to 40, 
ambitious, preferably with intention to 
make connection his life work and with 
desire to buy into the business. Whole- 
sale and retail experience required. For 
such an applicant, an opportunity is open 


thoroughly capable 


exceptional 


SERVICE MANAGER wanted by 

midwestern Studebaker dealer. Must be 
of assuming 
charge of service department. This is an 
opportunity for a qualified 
service manager. Box 1552, c/o Automo- 


lar; 


full 


ge 





in a large midwestern city with a long tive News, Detroit 26. 
established and highly successful dis- 
tributor with one hundred employes. FORD PARTS panel operator for tractor- 


Qualifying candidate can make a highly 
lucrative and permanent job for himself. 


1551, c/o Automotive News, De- and 
26. 


with commissions 
penses; 


trolt $100 per week; 


WANTED—Experienced used car mana- 
gers. If you can meet our standard of 
qualifications, we can offer you one of 


prefer young, 





ager, Sam Murray, Inc., 


trailer; out of town five days and nights; 
position pays salary of $50 per week 
traveling 
our operator averages $80 
energetic 
veteran. Call Paul Whitney, Parts Man- 
Ford Dealer, 
Miami, Florida, phone 9-4761, collect, if 


ex- 


to 





the finest used car deals in the country. interested. 
We are now completing a national deal- ™ 

_ | WANTED—Experienced bookkeeper, ac- 
ceutip setup in used cars. We will oper countant, necessary to have thorough 


ate in every principal city in the United 
States. In writing, state your age and 
your qualifications in full. Replies con- 


fidential. Motor Sales of America, 8905| Detroit 26. 


knowledge of General Motors accounting 
system. Box 1560, c/o Automotive News, 








ae ive, Menyweed 66, Cait. PARTS MANAGER, by DeSoto-Plymouth 
dealer in Amsterdam, N. Y., with pre- 

WANTED—Service manager, Ford-Mercury ’ 
vious Mopar expesience. Excellent oppor- 
dealership, upstate New York. Must be 2% State eumelt- 


@ good mechanic and have a thorough| tunity for the right man. 


knowledge of the operation of service 
department. Modern plant and equip- 


ence and 
1567, c/o Automotive News, 


salary desired. Address Box 
Detroit 26. 





ment, good salary and bonus. Box 1546, 
c/o Automotive News, Detroit 26. 


DISTRICT SALES representative with 





is interested in interviewing pro: 





west coast sales er to t 
bing trade. Write details. 
BOX 1549 
C/O AUTOMOTIVE NEWS 
DETROIT 26 


wholesale automobile experience wanted 
by automotive manufacturer for position 
as District Manager. Some college train- 
ing preferred. Age 30 to 40. Traveling 
expenses and company car furnished. Box 
1568, c/o Automotive News, Detroit 26. 





Eastern automotive lacquer and enamel 
manufacturer of nationally known product 
spective 

t b 





MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 











AUTO PARTS MANAGER—A Buick deal- 
er in a large eastern metropolis needs 
the exectttive type man of proven suc- 
cess and fully experienced with the GM 
system. Requires initiative and aggres- 
sive sales ability to build up our whole- 
sale sales. Must be able to control In- 
ventories and be a good housekeeper. 
This {s an opportunity with an unlim- 
ited future for the right man. Write for 
an appointment stating qualifications and 
salary expected. Also include a resume 
of experience. All replies strictly confi- 
dential. Box 1562, c/o Automotive News, 
Detroit 26. 














AUTOMOBILE DEALERS 
LINE BY LINE INSTRUCTIONS 


FOR 


1946 


UNITED STATES 
INDIVIDUAL 


(Page 1-12) 


CORPORATION 


(Page 13-16) 


PARTNERSHIP 


(Page 18-25) 


AX Return 


TAX SAVING SUGGESTIONS 
AND INSTRUCTIONS 
(Page 26-31) 


Copyright 1947 
Automotive Tax Publishers Inc., 
Stephenson Bldg., Detroit2, Mich. 


























SEND TODAY —For Tax 


The Editors of the Widely Known 


STOKES TAX PUBLICATION 
SERVICE FOR AUTOMOBILE 
DEALERS 


These Instructions contain a section on 


TAX SAVING SUGGESTIONS 


you many times the cost of the Instruction Book 


Clip This Coupon—Fasten to Your Letterhead 
and Mail with Your Check for $3.00 Today!! 


To: Automotive Tax Publishers, Inc. 
611 Stephenson Bldg., Detroit 2, Mich. 


Inclosed is check for $3.00. Send 1946 Line by Line Instruc- 
tions—which include Dealer Tax Saving Suggestions—to 
name on letterhead to which this coupon is attached. 

















Instruction Book 


Especially Prepared for Automobile Dealers by 


and just one idea from the many suggestions may save 


cm a ae ee 











WANTED—wWorking service manager by 
Nash dealer, !f you are a Nash special- 
ist and know how to run a service shop 
and can handle men. Must be exne- 
rienced, energetic and have top refer- 
ences. Good salary to man who can 
qualify. A. M. Rush Co., 3896 7th St.. 
Riverside, Calif. 





AUTOMOBILE MANUFACTURER wants 
men with thorough background in me- 
ehanics who are familiar with automo- 
hile service station onverations. Must be 
free to travel. Age 28-35. Box 1541. c/o 
Automotive News. Detroit 26. 





SALES MANAGER — Established Dodce 
dealer. North Texas town 25.000 nonula- 
tion. Not over 25. Must be thorougchlv 
trained and canable managing sales care 
and trucks. Salarv onen. Write Rox 1554, 
c/o Automotive News, Detroit 26. 





PARTS MANAGER—Fstabliitshed WDodce 
dealer. North Texas town 25.000 ponula- 
tion. Must have satisfactory nerform- 
ance record with Chrvsler parts. 'Wnder 
35. Salary oven. Write Box 1555, c/o 
Automotive News, Detroit 26. 





WANTED-—Bonkkeener. by Chevrolet deal- 
er. 50 miles from Memphis. Tenn.. In 
Arkansas, the Land of Cotton. 300 car 
dealer. State nrevions exnerience. salarv 
expected. Your reniv will be held tn 
strict confidence. Rox 1556, ¢/o Auto- 
motive News. Detroit 26. 





WANTED—Benr Frame alienment onera- 
tor. State exnerience. Good salarv for 
right man. Relfahle company. John D. 
Bass, Manager. Princeton. Indiana 





POSITION WANTED 


SERVICE MANAGER. 48 with 28 vears 
exnertence with Cadillac factory and 
CadiNae distributers, Free to travel or 
will locate anvwhere. Have training tn 





accounting. business management and 
parts and service merchandising. Onlv 
nosition offering enmplete charee of 


service with established dealer consid- 
ered. Box 1538, c/o Automotive News, 
Detroit 26. 





GFNERATL MANAGER, available after 
Feb. 1. Desires position with larre dts- 
tributor or dealer located In a suitanle 
territorv. Emploved at present with 
large efty popular car and truck dealer 
Experfence covers 25 vears of nassenger 
ear and truck merchandising In laree 
metronolitan area. Familiar with fac- 
torv-dealer contracts and procedures 
Constant emplovment in the antomotive 
field during war period. Satisfactorv 
references. Box 1540, c/o Automotive 
News. Detroit 26. 





ACCOUNTANT. office manager, treasurer 
offers wide experience in operations 
analysis. budget control. business man- 
agement and other administrative func- 
tions. Renlies confidential. Box 1534, c/o 
Automotive News, Detroit 26. 


GENERAL MANAGER—Executive thor- 
ongehlv exnerienced both factory and re- 
tail in all denartments, interested in 
offer. Would invest or consider profit 
sharing basis. Prefer South or West and 
General Motors dealership. Box 1566, c/o 
Automotive News. Detroit 26. 


AUTOMOBILE SERVICE MANAGER—16 
years Chrysler product experience. Thor- 
oughly familiar selling service, laying 








out work, and service promotion. Locate 
anywhere. Box 1564, c/o Automotive 
News, Detroit 26 





ACCOUNTANT—Ex-auto dealer  expert- 
enced in Federal and State taxes would 
like permanent position with automobile 
branch office or well established auto 
dealer in state of Washington. Young, 
willing, and dependable. Available im- 
mediately. Write Box 1558, c/o Auto- 
motive News, Detroit 26. 





TREASURER of 600 car dealership de- 
sires change. Twenty years experience, 
15 years with present employer. Age 38, 


EXPERIENCE AND PERMANENCY— 
Over ten years experience with General 
Motors. 39 years of age, desire connec- 
tion with Chevrolet dealer located on 
coast of California. Further qualifications 
will be furnished if you are interested. 
Capable of taking over management of 
dealership. Salary, salary bonus or will 
invest to prove intentions. Box 1533, c/o 
Automotive News, Detroit 26. 


MANUFACTURERS REPRESENTATIVE 


WANTED—Representative calling regularly 
on Automotive Jobbers to sell line of re- 
built clutches. Please state territories 
that you are presently covering. Box 
1571, c/o Automotive News, Detroit 26. 


DEALERS WANTED 


DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


SHORE MOTORS, INC. 
Distributors for Ohio 
22480 Lake Shore Blvd. 
EUCLID, OHIO 




















BUSINESS FOR SALE 
INVEST $65,000—Earn over $20,000 an- 








nually in well established parts busi- 

ness in Ohio. Write Box 1539, c/o Auto- 

motive News. Detroit 26. 
AUTOMOTIVE _ speciality, jobbing and 


manufacturing business in New Orleans, 
$160,000. Last year’s gross sales $200,- 
000. Net profit $45,000. Established 17 
years growing every year since. Enjoys 
unusual good will. In excellent position 
for greatly expanded business. Efficient 
labor force of 18. Price includes val- 
uable real estate in the heart of New 
Orleans and all assets of going busi- 
ness. Present ownership will stay on 6 
months. Terms 25% down, balance ten 
years. Box 1547, c/o Automotive News, 
Detroit 28. 

FOR SALE—Garage business fully equip- 
ped for service, lubrication, bumping and 
painting. Adjoining lot goes with build- 
ing. All part houses within two blocks. 
Owner retiring. Price $18,500 with one- 
half down or appropriate down payment 
to responsible party, balance $145 per 
month. Apply Box 1563, c/o Automotive 
News, Detroit 26. 

BUSINESS OPPORTUNITIES 
SEAT-COVER SHOP fully equipped and 
plenty stock on hand. Opportunity for 
hustler. Price $5,000. WAYNE BUSI- 
NESS SALES, 4958 8S. Wayne Rd. 
(Wayne 2488), Wayne, Mich. 











Partner Wanted 


For one of the largest major 
automobile dealerships in Los 
Angeles. Must be able to take 


over complete management. 
$100,000 cash required. Ample 


security guaranteed. 


DON C. TROUT 


Arco Realty and Insurance 
3516 W. 6th St. Los Angeles 
DR. 3265 


TRAILERS FOR SALE 


SEVERAL BRAND NEW van trailers, un. 
derslung, 10x20 tires, air brakes, suit- 
able for beverage, grocery, bread haul. 
ing. Immediate delivery. Price 20 foot, 
$1,350; 24 foot, $1,550. Federal Truck 
& Equipment Co., Houston, Tex., 3509 
Harrisburg Blvd. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines. large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


USED CARS FOR SALE 


CADILLAC, 1946 — ‘62’ coupe, Hydro- 
matic, radio, heater, etc., beautiful two- 
tone green. Purchased this month, driven 
325 miles, must sell. Mail offer, Box No, 
1570, c/o Automotive News, Detroit 26. 


WHOLESALING clean late model cars, 
Sam Greenfield, auto merchandiser for 
over 25 years. Cleveland address, 6700 
Euclid Ave., phone HE. 0232. Los An- 
geles, phone Granite 8950, Harold Lerner. 

WHOLESALING—1946 Packards, Dodges, 

Mercurys, Fords, and 100 more clean 

late model cars. Sam Greenfield Co., 

6619 Euclid Ave., Cleveland 3, Ohio. 

HE 0231 Los Angeles, Phone Granite 

8950. 


— 
100 CARS 
Wholesale Only 


DOC GREINER 


Madison at Seventeenth 
Adams 6397 
TOLEDO, OHIO 
No Letters. Call 


























AUCTION 


Durham, North Carolina 
American Legion Grounds 
Every Thursday, 12 Noon 


J. B. Leathers, Mer. 
$5.00 Phone R731 


HOMETOWN SALES 
‘*Nearest to the North’’ 


Sales Fee 








%* Every Week—Two “Big”? x 





AUTOMOBILE 


AUCTIONS 


THURSDAYS 
INDIANAPOLIS, IND. 
Ken SCHAEFER Co., Inc. % 
915 N. Mlinois St. 


BUY CARS — SELL CARS 
DEALERS ONLY 


MONDAYS 








NEW ALBANY, IND. 


Schaefer-Connell Co., Inc. 
103 N. Main St. 


% Coast to Coast Following »% 


TRUCKS WANTED 

WANTED—Six 1946 Ford truck cabs com- 
plete. Write or phone M. A. Behrend, 
Behrend Brothers Inc., Fallsway and 
Centre St., Baltimore 2, Md. Phone MU. 























DEALERSHIP FOR SALE 
DEALERSHIP for sale in Florida. Good 
lease, low rental. Popular car, 75-100 
car potential. Address Box 1535, c/o 
Automotive News, Detroit 26. 


DEALERSHIP FOR SALE—Located in 
Central New York state. New car fran- 








chise. Building 75° x 100’. Beautiful 
showroom, service department, and 
large upstairs apartment. Sun _ service 


station, good opportunity for live wire. 
Write Automotive News, Box 1543, De- 
troit 26. All replies confidential. 

DEALERSHIP FOR SALE—Good Ohio in- 
dustrial city of over 200,000, excellent 
location. Has showroom, parts depart- 
ment, body and paint department, and 
well lighted service department, all well 
manned. 250 unit contract of cars and 
trucks, about 100 delivered in 1946. Good 
three year lease with option to renew 
for another three years. Price $25,000 








plus inventory. Box 1559, c/o Automo- 
tive News, Detroit 26. 
AGENCY FOR SALE 





AUTOMOBILE AGENCY—New modernis- 
tic building with most up-to-date facili- 
ties available. Dual franchise totals 160 
car deal. Beautiful showroom, spacious 
shop, super service front pumping 150,- 
000 gallons. Located in Pacific North- 
west on main East-West highway. Write 
Box 1565, c/o Automotive News, De- 
troit 26. 
PROPERTY FOR SALE 

FOR SALE—4,400 acres on the Mississippi 
River. 1,100 acres in cultivation, com- 
pletely fenced. Two-residence, 20-tenant 
houses. Barns. 3-stan Gin. 3,000 acres 
in growing timber—you should get a 
pulpwood crop every 8 or 10 years. Four 
miles of levee pasture. Buyer could put 
500 head of cattle on this place and 
they should pay for it in 10 years. Price 
$20 per acre. Prefer cash but some terms 
can be arranged. E. J. Pepper, 305 Or- 














married, sober, reliable. Good health. 
Box 1561, c/o Automotive News, De- 
troit 26. 

TAXES, AUDITS, bookkeeping systems 





and service by C.P.A. formerly office 
manager Reo Motors, N. Y.—Ralph Bo- 
rod, 1776 Broadway, Circle 6-1370. 


FORD PARTS MAN—Desires position with 
large Ford dealership in Wayne County, 
Mich. 20 years’ experience, understands 














lando St., Greenville, Miss. 
AIRPLANES FOR SALE 
1946 LUSCOMBE Silvaire all metal, ex- 
cept wing, 2-passenger 65 h.p. Conti- 


nental engine. 25 hours total time. Never 
registered. Delivers for $3,195 in our 
city. Will sell for $2,850 cash or trade 
a new car. For information call Nor- 


Trucks Wanted 





NEED NEW TRUCKS 


Prefer Light and Medium Sizes 


Will Pay Prevailing Prices 
Plus Brokerage Commission 


Will Accept Immediate or 
Future Delivery 


Flying Cadets Auto Exchange 
Phone: Fannin 0297 
619 Broadway San Antonio, Tex. i 


! 











a 








TRUCKS FOR SALE 
CHEVROLET heavy duty dump 
truck, equipped with Thornton 4 rear 
wheel drive unit complete with Eaton 
two-speed axles. Heavy duty front and 
rear springs, 10-8:25x20 10-ply tires 
Heil heavy duty hydraulic twin hoist 
6 to 8 yard dump body. This truck is 
new and thoroughly equipped for heavy 
work. Delivered price, $6,659. Will take 
$5,500. McKenzie Chevrolet Co., 213-215 
N. Third St., LaCrosse, Wis. 


FOR SALE—New Dodge ‘‘Power Wagon’ 





NEW 





with winch, can deliver at once. Tele- 
phone 256. McNutt Motor Co., Mary- 
ville, Tenn. 





TRUCKS FOR SALE—1945 International 
6x6 used truck. 1941 Autocar C.O.E. 
1942 Chevrolet 4x4 cargo. 1942 Dodge 
WKA61 5-ton dump. 1942 International 
K6 stake. 1945 G.M.C. 6x6 cargo L.W.B. 
Soft cab. (New). 1941 White wrecker 
6x4 split boom, Garwood winch. Bell & 








all details of parts department. Box 
1569, c/o Automotive News, Detroit 26. 


folk 53549. D. H. Burlage, 1218 Granby 
St., Norfolk, Va. 


Smith, P.O. Box 1004, Jackson, Miss. 
Phone 4-8208. 
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TRUCKS FOR SALE 


SDTOMOTIVE WRECKER—Large _ size 
Tulsa wench, dual tired, I-beam boom, 
South Wind heater, all position lights, 
twin horns, mounted on 1941 long wheel- 
base Chevrolet truck. First $2,150 gets 
it. Wire J. C. Borah Motor Co., 300 W. 
North Ave., Flora, Illinois. 











Truck Bargains 
From Hawaiian Islands 


We have just unloaded three boat loads 
4 civilian and military type trucks from 
donolulu, 112 ton to 7 ton. 


Dumps, vans and stakes, cargoes, 
tractors, winch-trucks and wreck- 
ors. 

G.M.C.’s, Chevrolets, Fords, Reos, 
internationals, Studebakers and 
many others. 

These trucks can be inspected at Penn- 


givania Railroad docks in BALTIMORE, 
MARYLAND. 


for further information, phone or write 


Wm. J. Lutes 
Lord Baltimore Hotel 
Baltimore, Maryland 


NEW LATOURNEAU Mod. D. Tour- 
Napull. Complete with Q scraper and 
model A tilt dozer, 2 wheeled self-pro- 
pelled tractive unit, scraper capacity 2.3 
yards, self-loading, unloading and level- 
ing, bulldozer equipped, rubber tired for 
fast operation. Buy them at ceiling 
iieeene as or one trade-in. Herb 
r 0., 901 W. 
Duluth, Minn. rs ada 


WO 2%-TON 1946 Dodge tractors 

30’ closed Fruehauf vane, Westinghouse 
air brakes, fifteen and eighteen thousand 
actual miles, two speed rear axles, five 
speed transmission, 900x20 tires, com- 
pletely equipped. Just like new in every 
respect. Our retail price $6,100 each. Will 
sell to dealer for $5,250 each. Rush 
Stallings, Montgomery, Ala. 








x * 



































V1ard f Dems 





“Ae MADE A MILLION DOLLARS LAST YEARLAND CAN'T AFFORD IT!“ 








BUSES WANTED 


PARTS FOR SALE 





BRUCK EQUIPMENT WANTED 


ANTED—GMC power unit Deisel 6-71, 
8’x18’ steel truck platform. A. M. Sem- 
rau, Ortonville, Minnesota. 

ANTED—1 cab for a D-500 (COE 

5) In- 

ternational. Write or call Bird Trucking 
Co., Box 135, Kewaskum, Wis. Phone 
IRF. 

ANTED TO BUY—New or used Inter- 
national model K-5 cab. Shultz Motor 
Sales, P. O. Box No. 806, Tiffin, Ohio. 

TRUCK EQUIPMENT FOR SALE 
IMMEDIATE delivery 2 to 20 ton hydrau- 
lic truck jacks. Herbrand truck rim 
wrenches and tire tools. Lug wrenches. 
Schrader valve hardware, air and water 
valves, core housings, air gages. Ad- 


vance Tire Supply Co., f 
Detroit 6, Mich. a aa 

















‘R SALE—Standard size, all metal Chev- 
‘olet, Ford and International pickup 
»oxes. $112 FOB Lubbock. Boxes also 
yuilt to specifications. Pendley Body Co. 
404 Avenue G, Lubbock, Texas. ; 
LMES WRECKER mounted on 1%-ton 
Agee truck. $1,000 can finance part. 
e on request. Speckma 
\urora, Indiana. “a libs 





R SALE—AII steel pickup boxes for 
¢-ton trucks. $76 plus tax. F.O.B. Wau- 
Special boxes built to specifica- 


ions. %-ton Dodge power wa 

i gon boxes 
vailable. National Truck Equipment 
‘0., 225 Madison St., Phone 3363, Wau- 


esha, Wis. 





rRUCK CHAINS NOW 
IN STOCK: 


7.00x17—7.50x16 single. 

7.50x17—7.00x18 single 

Ly + a ~ single 

’ 7.560x18—32x 

7.00x15 dual —_ 

8.25x20 single 

8.25x20 dual 

34x7 dual 

7.50x20—34x7 

6.50x20—32x6 dual 

6.50x20—32x6 single 

7.00x20—7.50x18 dual 

- yd dual 

> pair 9.00x22—9.75x20—38x9— 
1000x20 single 
pair 9.00x22—9.75x20—38x9— 
1000x20 dual 

4 pair 36x8—8.25x20 single 

5 pair 9.00x20—9.75x18—1000x18— 
36x8 dual 

2 pair 36x8—9.75x18—1000x18 single 

1 pair 9.00x20—9.75x20 single 

1 chain—36x8 single 


HEHE 





/ohn P. Hughes Motor Co., 


Ine. 

Dealer License No. Five 
800 Commerce Street 
LYNCHBURG, VA. 

Phone 2304 








’ BUSES FOR SALE 
IR SALE—Bus chassis, Ford, available 
for immediate delivery. Write Box 1557, 
c/o Automotive News, Detroit 26. 








BUSES WANTED 








Buses Wanted 


Need New School 
Type Buses 


Will pay top prices. Will buy for 
immediate or future delivery. 


Will accept delivery anywhere. 





Will Buy Good Used Buses 
but not interested in junk. 





Flying Cadets Auto Exchange 
Phone: Fannin 0297 
619 Broadway San Antonio, Tex. 








PARTS WANTED 


RIGHT RUNNING BOARD for Chevrolet 
panel, 3656704. Wire Welborn Motor Co., 
Anderson, 8. 


BUICK 








41 super convertible coupe left 
door. Will pay a bonus. East End Auto 
Sales, Inc., 6505 Pulaski Highway. Bal- 
timore 6, Md. 

WANTED—One left front fender for 1941 
Chevrolet. Fenderville Collision Service, 
228 E. Erie St., Painesville, Ohio. 


PARTS WANTED—Spacer between front 
spring and axle 6x4 GMC. Parts No. 
2162901-2. .060 piston for 1941 Chevrolet 
High Torque motor. Frame, left front 
fender, left front door, left rear door, 
head lamp, cowl, left rear fender, door 
center post, door sills, left rear quarter 
panel for 1941 Packard 110,1900 series. 
Luther A. Smith Auto Parts Co., P.O. 
Box 1004, Jackson, Miss. 


PARTS FOR SALE 


COMPLETE LINE genuine Ford parts. 
Special discounts on certain surplus 
items. Write, wire or phone Chester 6131 
for immediate attention. Gash-Stull Co., 
9th and Sproul Sts., Chester, Pa. 

















FRONT SHOCK 
ABSORBERS 
Guaranteed Rebuilt 
1947 A, B, C, D—$10.35 List 
Less 40% exch. 


2200 A, B—$10.35 List 
Less 50% exch. 


University Motor Sales 
1971 Massachusetts Ave. 
CAMBRIDGE 40, MASS. 

Tel. Eli 0500-1 








WE BUY NEW BUS CHASSIS 


Ne are one of the largest purchasers of 
"w bus chassis in America. We will buy 
‘w immediate or early future delivery all 
“w Chevrolet, Dodge, Ford, International, 
" other make bus chassis you have avail- 
“le. Prompt cash transactions. Call, wire 
* write giving prices f.o.b. chassis factory 
‘ other location. 


SUPERIOR COACH SALES CO. 
2335 N. W. 12th Street 
Oklahoma City 7, Okla. 

Phone 5-3538 





See 


FORD parts for sale, 30% discount freight 
prepaid, except net items 10%. Also 
truck tires, 15% off dealer billing. Write 
Haley-Cowart Motor Co., Douglas, Ga 





New Cadillae Engines 
NOT REBUILT 


Complete New Cadillac Engines With All 
Accessories and Hydramatic Transmissions 





$700.00 FOB CHARLOTTE, N. C. 


REO TRUCK & BUS ©O., INC. 


2401 W. Morehead St. P. 0. Box 8 


MOOG 
Front End Parts 


We now have limited stocks of the 
following Moog Kits: 


K60 .K102 K69 K118 
K75 K10l 505 506 
25% Discount from current Moog List. 


THOUSANDS OF OTHER ITEMS 


THOMS PONTIAC CO. 
Phone Forest 8992 
5225 DELMAR BLVD. ST. LOUIS 8, MO. 





1940 LINCOLN-ZEPHYR sedan coupe body 
parts for sale. Christensen & Weiss Mo- 
tors, Inc., Maspeth, N. Y. 





BATTERIES in limited quantities. Heavy 
duty Group 1 (one) Kathanode bat- 
teries. Consignments made in their re- 
spective order while they last. Write or 
wire: I. J. Lukehart, 4709 Baum Blvd., 
Pittsburgh, Pa. 

ARMY SURPLUS brand new, 





in cartons 


PB% Fram Oil Filters, lots of ten 90 
cents each. Allen W. Loether, 220 Madi- 
son Ave., Wichita, Kan. 





OLDSMOBILE 
PARTS AT WHOLESALE 


$50,000 Stock 
25% Discount 


Hoods Core Supports 
Grills Hydromatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 

Gas Tanks Carburetors 
Trunk Lids Steering Wheels 


Fuel Pumps Clutch Parts 
And many other items. 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 
OLDSMOBILE PARTS HEADQUARTERS 


3431 N. 15th S8t. Philadelphia, Pa. 
Telephone SAgamore 2-5568 





FOR HUDSONS—Water pump 
kits, Mest $8.90; fibre timing gears, any 
model, list $6.90; less 20%, 4 or more 
less 25% plus postage and 25 cent pack- 
ing fee. Either type center steering bear- 
ings, also main bearings. INDIANHEAD 
MFG. Cc., Lima, Ohio. 


PONTIAC 


Parts Wholesaler 
Fast Midwest deliveries. Exceptionally 
large stock on hand. Prompt, courteous 
treatment. 25% discount to dealers on reg- 
ular diseoun\: items. We want your basi- 
ness. We cam help you. 


THOMS PONTIAC CO. 
Phone Forest 8992 
Delmar Blvd. 


PARTS 








, tires and tubes, whole- 
ire Exchange, New Bruns- 


NEW BATTER 
sale. Victory 
wick, N. J. 

New White 160-AX Engines 


OT REBUILT 
New Eng Complete With All 
4 coousories 





2401 





Charlotte, N. ©. 





ia 










CLASSIFIED WANT AD DEPARTMENT 








PARTS FOR SALE 


OLDSMOBILE PARTS—Large stock. John 
E. Vollmer, Inc., Webster Groves, Mo. 


USED GRILL, radiators, hoods, fenders. 
wheels, doors, trans., rear end for 1937 
LaSalle fordor. Westbrook Motor Co., 
lla, Ga. 

TWENTY PARTS BINS for sale, excellent 
condition, $35 each. Christensen & Weiss 
Motors, Inc., Maspeth, N. Y. 

LARGE STOCK new and used auto and 
truck parts. Parts for Dodge 4x4 '-ton 
pickup and C. & R. Radiators for Stude- 
baker 6x6. Grille and fender assy. 1940 
Windsor Chrysler, 1941 Cadillac 60 spe- 
cial. Front fenders and hood for 1942 
Cadillac 63. Cylinder heads for KR-11 
Internationals, also complete motors. 
White 160 AX motors. Good used and 
new recapped 7.50x16 tires for Dodge 
4x4. Luther A. Smith Auto Parts Co., 
Phone 2-1218, Jackson, Miss. P.O. Box 
1004. VES 

WHITE MOTORS for immediate shipment. 
386 cu. inch, 5%"' stroke, 4’’ bore dual 
carburetor—Carter, 12 volt electrical sys- 
tem—Delco Remy, develops 142% h.p 
at 1,200 r.p.m. Engine complete with 
starter, generator, distributor, clutch, 
water pump, and oil pump. These units 
ideal for stationary power plants and are 
easily adapted to irrigation systems. Lots 
of 20, $550; lots of 100, $500 f.o.b. Ama- 
rillo, Tex. JEEP ENGINES, 63 h.p. 4- 
cyl. 3%"’ bore Carter carburetion. Auto- 

















lite electrical system, engine complete 
with starter, carburetor, generator, wa- 
ter pump, oil pump, fuel pump, clutch 
plate and pressure plate. Lots of 10, 
$159 f.o.b. Amarillo, Tex. SOUTH- 
WORTH WILLYS CO., AMARILLO, 
TEX. 





SHOP EQUIPMENT FOR SALE 
FOR SALE—One new Weaver twin post 
Nift at old price, $467.50. Wire or write 
Tom Stanley, LaGrange, Ga. SE eens. 
NEW AMCO bearing line boring machine. 
Never used. $400 FOB Dale Chevrolet 
Co., Waukesha, Wis. 











ACCESSORIES FOR SALE 





AUTO EQUIPMENT FOR SALE 





1946 RED ARROW TOW BAR, bumper to 
bumper type, plus cable controlled steer- 
ing. Dealers net, $37.50 F.O.B., Detroit. 
Claude’s Tow Bar Sales, 8951 Michigan 
Ave., Detroit 10, Mich. 








TOW BAR SALES CoO. 
Factory Distributors 
TOW BARS—TRAILER HITCHES 
100 8S. Clinton St. Chicago 6, Hil. 
ANDover 8888—DORchester 8373 
Order Today Immediate Delivery 











MISCELLANEOUS 


FOR SALE—One (1)- 1946 G.M.C. model 
723 tractor with’ 28-foot van _ trailer. 
Tractor new, used little. Trailer and 
tires good condition. One (1) 1945 In- 
ternational C.O.E. model H-542-11C trac- 
tor almost new with 28-foot van trailer. 
One (1) 1944 International KR-11 trac- 
tor new motor with 28-foot van trailer. 
One (1) reconditioned KR-11 Interna- 
tional motor. 
and tires in 
right. Address 
1297, Station A, St. 


FOR SALE—New army surplus nylon tow- 
ropes, 15 feet by 11/16 diameter, metal 
loop ends, non-absorbent stronger than 
hemp. Sold in lots of two or more, $4.50 
each net cash. Columbia Motor Co., 
Bloomsburg, Pa. 


DEALER ACCOUNTING 
COURSE 


Cc. P. A. INSTRUCTORS 


Day Classes Start February 3 
Evening Classes Start February 7 
(Fridays 7 to 10 p.m.) 
Available Under G. I. Bill 
Write or Phone Reservation 
Rooms for Out-of-Town Students 


16th YEAR—CO-ED 


The Pinkerton School 
Granite Bldg. Pittsburgh 22, Pa. 
AT. 0414 





A-1 condition and priced 
inquiries to P. O. Box 
Petersburg, Fla. 














NEON SIGN FOR SALE 


“Chrysler Plymouth’’ (both sides) 
5% feet long, 2 feet wide 


$85 


NORTH BROAD AUTO SALES 
240 East St. George Avenue 
LINDEN, N. 4d. 











CHEVROLET DEALERS 


AUTO SEAT COVERS 
1941-46 Universal Covers. .. .$13.90 
1941-46 Custom Made 16.90 
Latest Fiber Patterns Made in 

Our Own Plant 
BUY DIRECT 
Kleinman’s Distributing Co. 
4264 Woodward Ave. Detroit 1, Mich. 





AUTO SEAT COVERS!!—Superb quality! 
Custom tailored for 1947 Studebakers, 
1946 Nashs, 1946 Hudsons, 1946 Pon- 
tiacs, 1946 Oldsmobiles at $14.95. 10 per- 
cent with order. Bay Sales, 374 Bay St., 
Rochester 5, N. a 

KAISER DEALERS—A shipment of tailor- 
made seat covers for the new Kaiser 
ears in red, green, and blue has just 
arrived. The dealer's price, ordered in 
sets of three (3), is $18.50 each, plus 
the federal tax, Columbus. Mail, c.O0.D. 
orders accepted for immediate delivery. 
LIBERTY SALES CO., 2400 N. High 
St., Columbus 2, Ohio. JEfferson 5411- 
5412. 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S&t., 
Lynchburg, Virginia. 





AMPHIBIOUS GMC DUCKS 
AMPHIBIOUS FORD JEEPS 


$995 and $850 land or water use. Pass. 
or Frt. hauling. Swell for boat companies. 
Spectacular for advertising purposes. 
R. S. EVANS 
‘‘World’s Largest Dealer’’ 
1600 N. E. 2nd Ave. Miami, Fia. 





FOR SALE—Used four cable electric 
freight elevator, maximum load capacity 


5,000 pounds, Ideal for warehouse or 
garage. Price, $1,800. L. A. Leathers 
Co., Brookville, Pa. Phone 100. 





HARRY ALEXANDER, formerly with OPA 
Enforcement Attorney, rent and durable 
goods, automotives, has resumed prac- 
tice of law at 152 W. 42nd St., New 
York City, CH. 4-1668—1669. 








The Original INDIANAPOLIS .....+.+- 


USED CAR 


NOW IN 
FULL SWING 


AUCTIO 


EVERY WEDNESDAY 


SALE STARTS PROMPTLY AT 12 NOON 


PLENTY OF CARS — 
CHARLIE 


STUART & 
1215 N. Meridian 


“PAT” 


PLENTY OF BUYERS 
JOHN 


RAMP _INC. 


PATTERSON, 
AUCTIONEER 


Riley 8781 
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EXPENSES UP 36.9% IN "46 


Are your total expense increases in line 
Are your individual expense increases in 


with what they should be? 
line with total expense increases? 


Also, every business, regardiess of how much money it is making on present volume, 


has some weak spots or hidden losses, that 
costly to dealers. 


go unnoticed for some time and prove very 


We have over 300 guide figures to use in checking a dealer's business. Send us your 


latest statement of operations and expenses 
the strictest of confidence and returned to y 


for a complete checkup. It will be kept in 
you with our analysis. 


We guarantee to point out to you @ total savings in excess of the cest of this 


analysis or refund your money. 


Complete Unbiased Analysis of a Dealer’s Business 
Statement—$25.00 


J. B. VAN TASSEL ASSOCIATES 


AUTOMOTIVE DEALER BUSINESS CONSDLTANTS 


429 Penobscot Bidz. 


Phone: RAndolph 550° 


Detroit 26, Mich. 
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All above tractors, trailers « 
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HOW INTERNATIONAL 
SERVICE TRAINING EXPANDS 
DEALER OPPORTUNITIES . , 


Triple Diamond Service Schools already have been 
conducted for dealers at 45 International Branches. 
More than 3,000 dealer foremen and other key shop 
personnel have been expertly trained by selected, 
qualified International instructors in the latest and 
best procedures and methods for repairing and serv- 
icing trucks. 

Triple Diamond Service Training means this: 
Dealers who qualify as Triple Diamond Service 
Dealers are equipped to render the best truck serv- 
ice in their territories. 


And best truck service, in turn, means a full shop 


Tune in James Melton on “Harvest of Stars” every Sunday! 
NBC Network. See newspaper for time and station. 


THILO. 
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and healthy profits, not only from shop labor but 
from International Factory-Engineered Parts as well. 
It also means a strong competitive edge in the sale 
of new trucks. 

Intensive dealer service training is only another 
of the dozens of reasons why the International Fran- 
chise is the best in the truck industry. For the full 


list of reasons, write 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


Chicago 1, Illinois 
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